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House Report Holds 
States Successfully 
Regulate Insurance 


Under Existing Laws Insurance Is 
Not Commerce Majority of 
Judiciary Committee States 


LEGISLATION IS DESIRABLE 


Enactment of Bill Held Necessary 
To Make Certain State Regu- 
lation Is Preserved 





States rights insurance bills in Con- 
eress are not designed to interfere with 
any proceeding before the Supreme 
Court, declares Congressman F. E. Wal- 
ter, Democrat from Pennsylvania, in 
presenting the majority report of the 
House of Representatives Judiciary Com- 
mittee on the Walter bill exempting in- 
surance from provisions of the antitrust 
acts. The committee voted 17 to 5 in 
favor of the bill and sent it to the 


House for action, holding that regula- 


tion of insurance can best be accom- 
plished by the states. 
Past Decisions Reviewed 

The report of Representative Walter 
reviews several Supreme Court decisions 
in the past holding insurance is not com- 
merce and also includes the decision of 
United States District Judge E. Marvin 
Underwood, who recently dismissed a 
Department of Justice indictment against 
the South-Eastern Underwriters Asso- 
ciation on the ground that the Federal 
Court has no jurisdiction in insurance 
matters. Rep. Walter then went on to 
answer some of the opposition to the 
bill as follows: 

It has been asserted that the bill would 
grant an exemption of the insurance 
business from the antitrust laws. The 
bill could have no such effect since the 
antitrust laws have never been applic- 
able to the business of insurance, and if 
insurance is to be made subject to those 
laws it should be done by an act of the 
Congress which is the law-making and 
policy-fixing body of the Government. 


Necessity for Legislation 


\Ilthough the states have regulated in- 
‘urance for over ninety years and the 
“herman Act has been in effect for over 
‘itty years, and although heretofore no 
‘ederal department or agency has sought 

) apply to insurance the Federal anti- 
rust laws, nevertheless the Department 
i Justice, through criminal proceedings 
ccently instituted, now seeks such a 
‘lange in existing law as will in the 
(Continued on Page 23) 
SS 





PN oot oe Page 16 
Brokers & Agents... a 
Marine Dept. 0. a 
Casualty & Ee ae 





TT 


enaiiieee iia 








AN HONORABLE RECORD 
OF MORE THAN 
64 YEARS OF SERVICE TO 
THE INSURING PUBLIC 


THROUGH THE 
AMERICAN AGENCY SYSTEM 


London 6 Lancashire 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LTD. » ORIENT 
INSURANCE COMPANY «+ LAW UNION & ROCK INSURANCE COM- 
PANY, LTD. « SAFEGUARD INSURANCE COMPANY OF NEW YORK 
STANDARD MARINE INSURANCE COMPANY, LTD. (FIRE DEPARTMENT) 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 


LONDON & 


LANCASHIRE 
GROUP _ 

















Immediately in Force 


While the applicant was in the agency office waiting for the 
medical examiner, the cashier chatting with him learned that he 
planned to pay his premiums out of the raise his firm was giving 
him. She asked, if he had not received the raise could he have 
gotten along without it? Yes, he thought so. 








She suggested he take half that month’s raise and use it to 
prepay the policy so that the insurance could immediately be in 
force with the full protection he wanted for his wife and small son. 


The applicant agreed, paid down the premium money and 
then was examined. The next day, riding on a motorcycle with 
a friend on the way to work, he was injured in a street accident. 
He died in the hospital, three days later. 


At the time of the death the Company had not yet received 
application or examination, but the case was duly approved and 
the claim check for $5,000 was sent. 


The widow was able to go to normal school for study, became 
a teacher and earned her own living. Her son was educated, and 
is now earning his living—and is a policyholder. 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 























0th Anniversary of 
Canadian Association 
Sees Strong Unity 


Dominion, U. S. and British Cos. 
Work in Cooperation Rendering 
Service to Policyholders 


HOW BUSINESS HAS GROWN 


Nearly $8 Billions in Force in Can- 
ada; Remarkable Cooperation 
in War Loans 


Toronto, Nov. 22—With insurance in 
force approaching eight billion dollars 





and current sales continuing on the high 
level of the past two years, the Cana- 
dian Life Insurance Officers Association 
concludes its fiftieth year of active oper- 
ation, more than ever the representative 
of the greatest cooperative business in 
the Dominion. 

In the fifty years since the Association 
was formed, Canada has experienced two 
world wars, has gone through panic, de- 
pression and epidemic, but nothing has 
halted the steady and impressive growth 
of the business. In 1893 the total insur- 
ance in force was about $300,000,000. 
Since then it has multiplied twenty-five 
times and per capita holdings have in- 
creased from some $61 to over $680. 

In 1893 the companies returned to 
their policyholders, or beneficiaries, out 
of premium savings, about $5,000,000; in 
1941 such benefits totalled $152,000,000, 
thirty times as much as in 1893. The 
companies now have investments in 
Canada totalling over $2,300,000,000—a 
striking figure compared to their $60,- 
000,000 investments fifty years ago. 
Promoting Economic Welfare of Nation 

This amazing growth has occurred 
with an increase of only 50% in the 
number of companies doing business in 
Canada. There are now, as there were 
fifty years ago, British, United States 
and Canadian companies operating side 
by side, and all of them have rendered 
admirable service to their policyholders. 
It cannot be repeated too often that no 
life insurance policyholder in Canada has 
ever suffered a loss through the failure 
of any company to pay a claim prompt- 
ly and fully. 

As it has been scrupulous with re- 
gard to its policy obligations, so life in- 
surance in Canada has been concerned 
to promote the economic welfare of the 
nation. Its $2,300,000,000 of Canadian in- 

(Continued on Page 10) 












































When the stork arrives in Wartime 


URING this year, close to three and one 
D quarter million babies will have been 
born to American mothers—an all-time record. 
About the same number may be expected dur- 
ing the coming year. 

Every mother-to-be wants, above every- 
thing, a healthy, happy baby. The wisest step 
she can take is to see the doctor early—espe- 
cially in these days of wartime worries and 
emotional stress. 

Such a visit helps the doctor keep both 
mother and baby in the best possible health... 
helps them avoid complications while medical 
and hospital facilities are under great strain. 

An early visit also enables the doctor to 
schedule later visits to conserve his and the 
mother’s time ... to make hospital reservations 
or necessary home arrangements including, 
perhaps, available nursing service. 

For expectant mothers who are employed, it 
is doubly advisable to seek the doctor’s early 
advice about the suitability of the work and 


how long it may continue. 

The health program outlined by the doctor 
will vary with the individual. Wartime con- 
ditions, including rationing, make individual 
advice especially helpful. Here are some things 
the doctor usually emphasizes... 

A nourishing diet. The mother needs the basic 
foods essential to the health of both herself 
and her baby. The right diet also helps keep the 
mother’s teeth in sound condition. A visit to 
the dentist may be advised. 

Exercise, sunshine, and fresh air. Proper exer- 
cise helps the body’s muscles make necessary 
adjustments. Violent effort—especially reach- 
ing—should be avoided. 

Sleep and rest. Eight hours each night is the 
minimum. Daily rest periods and an afternoon 
nap are beneficial. It is wise to perform as many 
household tasks as possible while seated —pre- 
paring vegetables, for example. 


Clothing. In general, clothing should be light 
in weight, comfortably warm, attractive and, 


for economy’s sake, easy to alter. Shoes of the 
type most comfortable to you are important. 


A booklet of facts— free 


Your doctor’s advice can do much to keep you 
comfortable and in good spirits during the 
months before your baby is born. Upon re- 
quest, Metropolitan will mail you a 48-page 
booklet, “Information for Expectant Mothers,’ 
containing information which doctors usually 
want their patients to have for ready reference. 





COPYRIGHT 1943——-METROPOLITAN LIFE INSURANCE CO. 


oY M1868 ZO 


Metropolitan Life 


Insurance Company 
(A MUTUAL COMPANY) : 


Frederick H. Ecker, CHAIRMAN OF THE BOARD 
Leroy A. Lincoln, PRESIDENT 
1 MADISON AVENUE, NEw YorK 10, N. Y. 

















THIS ADVERTISEMENT IS one of a continuing series sponsored by Met- 
ropolitan in the interest of a safer and healthier nation. It is appearing 
in magazines with a total circulation in excess of 30,000,000, including 


Collier’s, Time, Saturday Evening Post, Ladies’ Home Journal, Good 
Housekeeping, Cosmopolitan, McCall’s, American Magazine, Woman’s 
Home Companion, National Geographic, Parents’, and Redbook. 
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Insurance Leaders On Life Presidents’ Program 


Chairman D’Olier, Gerard S. Nollen and M. A. Linton Among Speakers; Commissioner Harrington to 





Discuss Supervision; Vice President Arthur W. Page of A. T. & T. to Speak; Social Security 
and Increasing Responsibilities of Life Insurance Among Topics 


EADERS high on the roster of the 

. nation’s life insurance executives are 

eduled to address the public sessions 

the Thirty-seventh Annual Meeting 

the Association of Life Insurance 
i'-esidents at the Waldorf-Astoria, New 
\ ork, on Thursday, December 2. 

\ distinguished official in the com- 

nications industry who is_ widely 

ywn for his work in the public rela- 
ns field also will be among the speak- 
rs, according to the program an- 
uinced by the Association. He is 

\rthur W. Page, vice president of the 
\imerican Telephone and Telegraph Co. 

The program has been modified to 
meet war-time conditions, and there will 
he no public addresses on Friday, De- 
ember 3, which has been set aside for 
executive sessions limited to Association 
iembership. 

Life company officials who will ad- 
dress the Thursday sessions include Col- 
onel Franklin D’Olier, president of The 
Prudential Insurance Co., Newark; Pres- 
ident Gerard S. Nollen of the Bankers 
Life Co., Des Moines, and President M. 
\lbert Linton of the Provident Mutual 
Life, Philadelphia. Colonel D’Olier will 
be the chairman of the meeting. 

Charles F. J. Harrington, president of 
the National Association of Insurance 
Commissioners and Commissioner of In- 
surance of Massachusetts, will bring a 
message from the field of insurance su- 
pervision. 

Addresses of Outstanding Interest 

The topics listed in the program, as 
well as the broad experience of the 
leaders who are to discuss them, promise 
addresses of outstanding interest and 
public value. 

is the practice at the Life Presi- 
dent’s annual meetings for the sessions 
to be opened with an address by the 
chairman. Colonel D’Olier will follow 
this custom, speaking on the subject of 
the central. theme, “Looking Forward 
with Life Insurance.” In the course of 
his address, he will announce the results 
of special surveys being conducted to 
give a comprehensive picture of life in- 
surance operations for the current year, 
and to indicate what they foreshadow 
for the future. Among the subjects 
covered by the special data being gath- 
ered are new life insurance purchases, 
life insurance in force, disbursements 
to policyholders and beneficiaries, and 
life insurance investments. 


Following Colonel D’Olier’s address, 
greetings will be presented from the 
\merican Life Convention, Canadian 


Na- 


Life Insurance Officers Association, 











CHARLES F. J. HARRINGTON 
President National Association of 
Insurance Commissioners 





tional Fraternal Congress of America, 
Institute of Life Insurance, and Na- 
tional Association of Life Underwriters. 
Harrington on Supervision 

The morning session will conclude with 
an address by Commissioner Harrington 
on “Looking Forward With State Insur- 
ance Supervision.” Participation in a 
host of important activities in the su- 
pervisory sphere has given him unusual 
insight into the ramifications of this 
topic. Since he was appointed Commis- 
sioner of Insurance of Massachusetts in 
1938, he has served the National Asso- 
ciation as chairman of its sub-commit- 
tee on real estate, its committee to study 
and make recommendations as to real 
estate appraisals and appraisal forms, its 
sub-committee on life, and its uniform 
countersignature laws committee. He 
was elected chairman of its executive 
committee in 1941, became vice president 
the following year, and this year was 
elected to the presidency. He was con- 
nected with the insurance business in 
Massachusetts for almost a quarter 
century before he was called to the 
supervisory office of his state. 

Career of Mr. Page 

Arthur W. Page will be the first 
speaker on Thursday afternoon. When 
he addresses the meeting, his audience 
will hear a leading figure in the public 
relations field. For many years vice 
president of Doubleday, Page and Co. 
and editor of The World’s Work, he is 
now in charge of all public relations 


programs of the vast communications 
industry represented by the American 
Telephone and Telegraph Co. He be- 


came vice president of the company in 
1927, and served as president and as a 
director of the Bell Telephone Securi- 
ties Co. from 1927-33. He is a director 
of The Prudential and also of a number 
of important industrial and financial or- 
ganizations. 

During World War I, he engaged in 
army intelligence work in France. In 
1930, he again interrupted his business 
activities to serve as advisor to the 
American Delegation at the London Na- 
val Conference. Last year he was ap- 
pointed chairman of the joint Army and 
Navy Committee on Welfare and Recre- 
ation. He is a member of the board of 
the Community Service Society of New 
York and chairman of the executive 
committee of United Seamen’s Service, 
Inc. His subject will be “Looking For- 


ward in Public Relations.” 

Nollen on Increasing Responsibilities 
Gerard S. Nollen will make the next 

address, 


speaking on a topic of com- 


ARTHUR W. PAGE 
Vice President American Telephone 
& Telegraph Co. 








FRANKLIN D’OLIER 


Convention Chairman 


President The Prudential 


manding interest to life company of- 
ficials—“Increasing Responsibilities of 
Life Insurance.” One of the country’s 
leading life insurance executives, Mr. 
Nollen will bring to his discussion of 
this subject a background of more than 
forty years experience in the business. 
He has been connected continuously with 
life insurance since 1902, and has held 
positions which have brought him into 
contact with a wide range of execu- 
tive, investment, and underwriting prob- 
lems. He has been president of his 
company since 1926. He is a member 
of the Life Insurance Coordinating Com- 
mittee, is chairman of the board of the 
Institute of Life Insurance, and has 


served as president of the American 
Life Convention. ; 
Keenly concerned with humanitarian 


activities, he has participated ifi a host 
of civic and philanthropic movements. 
He helped to organize the Des Moines 
Public Welfare Bureau, which super- 
vises all charitable organizations in that 
city, and also was an organizer of the 
Des Moines Community Chest. He 
served the latter organization as Presi- 
dent and is a member of the governing 
boards of several philanthropic institu- 
tions. 
Another 


address, which will be await- 





M. ALBERT LINTON 
President Provident Mutual 
Life, Philadelphia 


those in at- 
will be given 


ed with keen interest by 
tendance at the meeting, 


by M. Albert Linton in closing the 
afternoon session. He will speak on 
“Social Security—Public and Private.” 


Known both within and without life in- 
surance circles as an authority on Social 
Security matters, his discussion of this 
subject promises to be one of the high- 
lights of the program. 

An outstanding actuary, the president 
of the Provident Mutual will bring to 
the platform perspectives gained through 
extensive participation in the work of 
leading organizations in that sphere. 
He is a Fellow of the American Institute 
of Actuaries, the Institute of Actuaries 
of London, and the Actuarial Society of 
America. From 1936-38, he served the 
latter organization as president. He is 
secretary of the American Section, Per- 
manent Committee, for the International 
Congresses of Actuaries. In 1934, he 
was appointed to serve the President’s 
Committee on Economic Security in an 
advisory capacity on actuarial problems, 
and in 1937-38 was special advisory coun- 
sel to the Social Security Board. 

The program for the meeting is as 
follows: 

THEME: 
FORWARD WITH 
INSURANCE 

THURSDAY, DECEMBER 2, 10 A. M. 

Colonel Franklin D’Olier, 
dent, The Prudential. 

Messages of Greeting from: 

American Life Convention 
James A McLain, president, New York 
Canadian Life Insurance Officers Association 
Harry W. Manning, president, Winnipeg 
National Fraternal Congress of America 
Mrs. Grace W. McCurdy, president, Rock 
Island, Ill. 
Institute of Life Insurance 
Holgar J. Johnson, president, New York 
National Association of Life Underwriters 
Herbert A. Hedges, president, Kansas 
City, Mo. 

“Looking Forward With State Insurance Super- 
vision,” Charles F, | Harrington, president, 
National Association of Insurance Commission 
ers; Commissioner of Insurance, Boston. 

Recess for luncheon in Grand Ballroom. 

THURSDAY, DECEMBER 2, 2:15 P. M 

“Looking Forward in Public Relations,” Ar- 
thur W. Page, vice president, American ‘Tele 
phone & Telegraph Co. 

“Increasing Responsibilities of Life 
ance,” Gerard S$. Nollen, president, 


LOOKING LIFE 


chairman; presi 


Insur 
Bankers Life 


Co. 
“Social Security—Public and Private,” M 
Albert Linton, president, Provident Mutual Life 
FRIDAY, DECEMBER 3, 10:00 A. M. 


Executive Session of the Association for the 
transaction of such business as may come before 
the meeting. 

Recess for luncheon in East Foyer. 


FRIDAY, DECEMBER 3, 2:15 P. M. 


Continuation of Executive Session if circum 
stances require. 











GERARD S. NOLLEN 
President Bankers Life Co. 
Des Moines 
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N. Y. Life Underwriters 
Quiz the Leaders 


HOLD EDUCATIONAL MEETING 


Paul Orr Jr., Sidney L. Wolkenberg 
Conduct Program; J. M. Fraser 
Distributes Treasury Citations 

The Life Underwriters Association of 
New York City presented an education- 
al program at its meeting Tuesday at 
the Hotel Pennsylvania. Six full-time 
producers, whose 1943 business ranged 
from $250,000 to $463,000, took part in a 
minute fast moving “Quiz the 
session, which was designed 

supply agents with practical ma- 
terial and sales ideas that have proven 
in the production of successful fieldmen. 
The production of these leaders was at- 
tained, it was stated, by the successful 
use of methods that are not new, but 
furtdamentally sound, and their produc- 
tion figures do not include any unusu- 
ally large cases. The program was un- 
der the direction of Paul Orr, a¥2 CL. 
educational ‘vice president, and Sidney 
L. Wolkenberg, CLU, who acted as 
chairman and fired questions at the six 
participants. The leaders taking part in 
the quiz were: Monroe J. Mayer, North- 
Mutual; R. A. Philpot, Connec- 
Mitchell E. Saunders, 
John Hancock; Herbert T. Scott, Penn 
Mutual: Charles Anchell, New York 
Life; Arthur J. Raumann. 

Monroe J. Mayer has been in the 
business twelve years, his production 
for this year being $250,640 on twenty- 
five lives. Mr. Mayer said that a large 
portion of his production is the result 
of referred recommendations. Mr. Phil- 
pot, who has been in the business two 
years has written $400,000 on thirty-five 
lives. Mr. Philpot pointed out that 95% 
of his production is the direct result of 
reference letters from prospects and 
policyholders. Mr. Saunders, whose pro- 
duction this year is about $300,000, 
makes from thirty to forty calls a day, 
most of his cases being in the lower in- 
come brackets. Herbert T. Scott, who 
has been in the business eighteen years, 
wrote $342,000 on forty-seven lives. He 
emphasized the value of the follow-up 
on office leads, and the conversion of 
Term insurance, pointing out that over 
$90,000 of his production this year was 
through Term conversion. Charies An- 
chell has been in the business since 
1928 when he took over his father’s 
agency. He wrote $463,000 on fifty-nine 
lives this year. Arthur J. Raumann with 
twenty-eight years in the business, 
wrote $278,000 on thirty-eight lives, Mr. 
Raumann pointed out the value of time 
control. His average day consists of six 
to ten calis. 

John M. Hughes, former executive 
manager, received a handsome travelling 
bag as a gift from the association for his 
valuable service while serving in that 
capacity. Mr. Hughes is now agency 
field assistant, Home Life of New York. 

John M. Fraser, chairman of the Pay 
Roll Deduction Division of War Bond 
Sales, general agent, Connecticut Mu- 
tual, presented Treasury Department 
citations to the members who did out- 
standing work during the Third War 
Loan Drive. 


Sixty 
Leaders” 


western 
ticut General; 


MUTUAL LIFE LEADERS 

lifteen producers of the Mutual Life 
of New York from the Middle Atlantic 
States were among the company’s lead- 
ers for October. Ranking among the 
top producers in amount of paid-for 
business were Irving A. Kass, New York 
City; Allan W. Jackson, Buffalo; Foseph 
N. Latiano, Pittsburgh; Saul .J. Baron, 
Newark; Clayton T. Knox, CLU,. Buf- 
falo; Karl K. Smock, Erie; Hugh’ H. 
Staubes, Syracuse; Murray J. Nuss- 
baum, New York City; I. J. Spira, Al- 
bany; Maurice Lesser, New York City, 
and Lincoln W. Baker, Scranton. On 
the leaders’ list in number of paid ap- 
plications were T. Justin Myers, Seran- 
ton; C. T. Knox; Jerome R. Bailey, 
Albany - (;eorge A! Miller, Erie; Edwin 
L. Culin, Philadelphia, and I. J. Spira. 


INSTITUTE MEETING DEC. 1 


Colonel Chevalier, Frank E. Tripp To 
Be Featured on Program; Will Be 
Held at Waldorf Astoria 
Colonel Willard Chevalier, vice presi- 
dent, McGraw Hill Publishing Co., and 
publisher of Business Week, and Frank 
E. Tripp, general manager, Gannett 
Newspapers, will speak at the annual 
meeting of the members of the Institute 
of Life Insurance, December 1, at the 
Astor Galleries, Hotel Waldorf Astoria, 
New York. Colonel Chevalier will dis- 
some of the manage- 
ment’s responsibility for rela- 
tions. Mr. Tripp will outline part 
the disseminating 

information to the public. 

Reports of the work of the Institute 
will be submitted to the membership, in- 
cluding a review of the accomplishments 
of the last five years, with special em- 
phasis on current activities. Following 
luncheon, the afternoon session will in- 
clude an open forum at which members 
will have an opportunity to give their 
reactions and make suggestions about 
the Institute’s work; and a_ business 
meeting which will include the election 
of directors. 


aspects of 
public 
the 


cuss 


newspapers play in 


Canadian Superintendents 
Rule on Uniform Life Act 


One of the resolutions of the mem- 
bers of the Association of Superintend- 
ents of Insurance of the Provinces of 
Canada, with respect to life insurance, 
at a recent meeting in Toronto, was 
that no amendment to the Uniform Life 
Insurance Act imposing a requirement 
upon life insurance companies to obtain 
proof of age of policyholders be recom- 
mended at this time, but that companies 
be requested to keep a record over a 
year period of all cases where difficulties 
are encountered in obtaining proof of 
age, ‘and submit a report to the Asso- 
ciation of Superintendents of Insur- 
ance giving such information as can be 
obtained respecting the number of 
cases, the cause of such difficulty and 
the amount of adjustments made. The 
association also resolved that no action 
be taken with respect to the point ra’sed 
in the article of C. Renn‘son reeardire 
beneficiaries in foreign countries occu- 
pied by the enemy. 





CONTINUES DIVIDEND SCALE 

M. A. Linton, president, Provident 
Mutual Life, Philadelphia, has announced 
that the present dividend scale of the 
company will remain in force through- 


out 1944, 











children, such a bequest is oft 


The Berkshire Mortgage Re 
satisfactory methods by whi 


Here again is an exat 


ASK 
ANY 





MANY FAMILIES OCCUPY HOMES 
THAT ARE FREE AND CLEAR—THANKS TO A 


BERKSHIRE MORTGAGE REDEMPTION PLAN 


@ The families of many men have had cause to be grateful for 
the foresight which gave them a life insurance policy to provide 
a home that is free and clear! Ig.homes where there are young 


demption Plan is one of the most 
portant responsibility to his family: 


e of an effeative life insurance mer- 
chandising plan under.fle Berkshire Tangle Pattern for Better 


Berkshire 


LIFE INSURANCE COMPANY 


(Incorporcted 1851) 
HARRISON L. AMBER, President - PITTSFIELD, MASSACHUSETTS 


= 


e most valued by the widow. 


ured can discharge an im- 
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Cashier-Brokerage Ass’t in 
I. Austin Kelly Agen 


Kaiden-Keystone Photos 
F. KENNETH HOLLMAN 


F. K. Hollman is now associated with 
I. Austin Kelly, III, Fidelity Mutual 
Life, 55 Liberty Street, New York City, 
in the capacity of cashier and broker- 
age assistant. Mr. Hollman entered the 
life insurance business fifteen years ago 
with the Mutual Life, first at the head 
office, later with the P. D. Cunningham 
Agency, New York, and after that with 
the Taylor Agency, New York, as 
cashier. When this office was closed 
he went to the head office and did 
budget work in the agency department. 





Pacific Mutual Joins 


Life Presidents Ass’n 


The Pacific Mutual Life has been 
elected to membership in the Associa- 
tion of Life Insurance Presidents. Pres- 
ident of the company is Asa V. Call, 
and chairman of the board is A. N. 
Kemp, who is now on leave as presi- 
dent of American Airlines, Inc. 

The company’s assets at the end of 
1942 were $262,853,143, and its insurance 
in force at that time amounted to $600- 
811,878. 





BOSTON MUTUAL INCREASES 


Dividends Increased on Weekly Premium 
Policies; To Maintain Dividend Scale; 
1943 Business Up $6,856,712 

Jay R. Benton, president, Boston Mu- 
tual Life, reports that the board of d’- 
rectors, at their recent meeting, voted 
to increase dividends on weekly pe- 
mium policies and also to maintain the 
dividend scale on all other policies for 
1944. The directors also voted that divi- 
dends left to accumulate will bear in- 
terest at 244% per year, and the interest 
on other dividends held on deposit will 
be at the rate of 3%. The amount set 
aside for dividends for next year will 
exceed $265,000, as compared with $200)- 
000 for 1943, 

For the first ten months insurance 
written increased $6,856,712, bringing the 
total insurance in force to $118,255.16. 
For the same period, the gain from in- 
surance operations amounted to $!22,- 
385 and investment gains to $44,36 


Wm. C. Johnson Memorial 


In‘memory of the late William ( let 
Johnson, vice president, Massachu «tts 
Protective Association, Massachii-ctts 
Protective Life and Paul Revere Ne, 
his associates have issued a menirial 
brochure. Among other things the ie- 
morial says: “In his soul burned the 
fires of creative genius and from (lils 
poured great ideas, fashioned and shaped 
by his gift of expression, to take yot 
and develop as plans and organiza!\ons 
for the welfare of mankind.” 
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I H. Randolph Made Lincoln 
"National General Agent 


ames H. Randolph, Jr. has been ap- 
ted general agent for northern 
‘da for the Lincoln National Life, 
ding to an announcement by A. L. 
vice president and director of 
cies. His appointment became ef- 
-e November 8 Mr. Randolph, 
will have his headquarters in Jack- 
‘lle, will represent the company in 
t majority of counties in northern 
i} ida. He has been appointed to re- 
Rk. M. Dearing, formerly general 
for this same territory who re- 
y entered military service. 


‘ _ Randolph began his life insrance 
car er in 1936 as special agent in Jack- 
sor ille, for The Prudential. He was 
lat promoted to assistant manager at 
\allJosta, Georgia; then, assistant man- 
acc’ at Tallahassee; and most recently, 
as. tant manager at Jacksonville. ; 
Randolph is now vice president, 
jacksonville Life Underwriters Asso- 
wiaiion, He is also a member of Kappa 


\lpha fraternity. 


Provident L. & A. Increases 
Capital Stock to $2,800,000 


Increase of the capital stock of Provi- 
dent Life & Accident, of Chattanooga 
from $1,750,000 to $2,800,000 by an in- 
crease in the par value of the shares 
from $25 par value to $40 has been ap- 
proved by the board of directors. Stock- 
holders will meet on November 22 to 
ratify this action. No increase is to be 
made in the present cash dividend and 
no new stock will be issued, the number 
of shares outstanding remaining the 
same. 

The recommendation that the capital 
stock be increased was made due to 
the growth of business over the past 
few years and for the further protection 
of policyholders through a_ stronger 
capital structure. Reports made to the 
board of directors showed the strongest 
financial position the company has ever 
enjoyed, with progress in all depart- 
ments. 

The Provident does business in thirty- 
five states, with premium income of 
approximately $13,000,000, over $196,- 
(00,000 life insurance in force, and assets 
of $23,000,000. 


STANDARDIZE APPLICATIONS 


The Mutual Life of New York has 
standardized the arrangement and word- 
ing of all application forms, including 
non-medical, juvenile and applications 
for additional insurance. The changes 
are the result of an effort further to 
simplify the producers’ job and to elim- 
inate red tape, the company said in an- 
nouncing the new forms. 





ON BARNSTORMING TRIP 


(laney D. Connell, Provident Mutual, 
N. Y., and Wilbur W. Hartshorn, Met- 


ropolitan Life, Hartford, both of whom 
are trustees of the National Associa- 
tion of Life Underwriters, have been on 
barnstorming trips for the National 


\ ciation visiting local associations 
in the mid-west. 





BERENICE MEISTROFF MARRIED 


renice Meistroff, Guardian Life, 
is City, now member of Women’s 
ter Million Dollar Club, was mar- 
on November 14 to Fritz Eichen- 

a business man. Ceremony was 
In \ansas City. 


iN 
() 
T 
| 


R_ 3. COOLIDGE SPEAKS IN IOWA 
B. Coolidge, superintendent of 
‘es, Aetna Life, spoke before a 
it meeting of the Des Moines 
lation of Life Underwriters. His 
was “Organized Selling.” 


in r. Williams, Philadelphia, edu- 
nal director American College of Life 
writers, spoke at a recent meet- 
ot the Des Moines CLU chapter. 























“Why They Like It’’ 


@“The ‘3 Step Advertising Plan’ definitely 

conserves time and gasoline. My experience 
has shown that following the mailing of letters 
appointments may be arranged by telephone and 
result in a very high percentage of interviews.” 


— A Midwesterner 


@“If an agent will use the ‘3 Step Plan’ intelli- 
gently and consistently, he can make his ‘bread 
and butter’ money through this method alone.” 


— A Texan. 


@“My big problem here is prospecting and 
The ‘3 Step Advertising 
Plan’ puts me in front of a minimum of ten 


making contacts. 


new people a week.” — A Southerner. 


4 no wonder that agents are enthusiastic 
about the “‘3 Step Plan’’. It enables them to put 
into action, inexpensively and with lack of burden- 


some detail, a well-rounded advertising procedure 


which gets results. 


SE ansmers such questions as, “How can I pump 
new blood into my file?” — “How can I keep my 
prospects from cooling off?” — “How can I. use 
advertising and the telephone to line up appoint- 
ments?” — 


“What pieces of advertising are best 


to use with women, with young people, farmers, etc.?” 


‘‘Designed to Help the Salesman Sel?’ 


LYE UWSYRANCE COMPANV = Hartford 












































C. A. Plumer Made Group 
Supervisor for U. S. Life 


Charles A. Plumer has been appointed 
supervisor of the home office group ser- 
vice department, United States Life, ac- 
cording to an announcement by James 
F. Loutit, actuary. Mr. Plumer, who has 
had broad home office training, will be 
in direct charge of Group insurance in- 
quiries, the preparation of Group pro- 
posals, and will supervise the Group 
accounting division at the home office. 

Mr. Plumer is a native of Maine. He 
is a graduate of Bucksport Academy and 
attended Boston University, where he 
majored in business administration. He 
began his business career with the 
American Trust Co. and attended Suf- 
folk Law School in the evening. In 1927, 
he became associated with the U. S. 
Life, starting in the underwriting de- 
partment. In 1930, he was assigned to 
the actuarial department and later was 
promoted to head the policyholders ser- 
vice and claims division. Mr. Plumer 
resides in Auburndale, Long Island. 


E. M. Aiken Asst. Agency 


Manager Woods Agency 


Edward M. Aiken, CLU, has been ap- 
pointed assistant agency manager, 
Woods Agency, Equitable Life Assur- 
ance Society, Pittsburgh to direct the 
agency’s training activities. Mr. Aiken 
is president of the Pittsburgh Life Un- 
derwriters Association and a director of 
the American Society of CLU. He en- 
tered the life insurance field as executive 
secretary of the Pittsburgh Life Under- 
writers Association in 1934, resigning 
that position in 1939 to engage in super- 
visory work with Provident Mutual. He 
is instructor for Part A of the CLU 
preparatory course at the University of 
Pittsburgh and a past president of the 
Pittsburgh chapter, CLU. Mr. Aiken 
is a graduate of the Pennsylvania State 
College in 1921 where he was president 
of his class. He has been president of 
the Penn State Alumni Association of 
Pittsburgh and is a member of the 
Alumni Council of the College. 








Simplified Work Methods 
Featured at LOMA Seminar 


At the Life Office Management Asso- 
ciation seminar held at the Hotel Penn- 
sylvania, November 18, Lt. Col. E. W. 
Reilley, office of the Quartermaster 
General, said that office management 
practice developed by private industry, 
notably the life insurance business 
which “has accomplished more than 
most other industries” in this direction, 
has effected great savings in Army pa- 
per work. At the start of the morning 
seminar session H. A. Finley, Metro- 
politan Life, defined the principles and 
methods of work simplification as they 
can be applied to life office management 
and described how such a program is 
related to the overall studies of func- 
tionalization and duty coordination. He 
also told how work simplification pro- 
vides some of the essential tools for 
survey work; how work simplifications 
can be a self-contained program for the 
“one best, practical way” and how some 
by-products, in themselves, can produce 
substantial benefits. 

Work simplification techniques were 
described by three of Mr. Finley’s asso- 
ciates at Metropolitan Life: E. M. 
Derby, J. M. Rice and N. H. Golding. 
At the afternoon session attention of 
the more than 200 who attended the 
seminar was directed to the applica- 
tion of principles of work simplification 
to specific problems in life office oper- 
ations. Papers were presented by Her- 
man Knauss, Mutual Life of New York; 
Edward H. Fleischer, The Prudential; 
Donald L. Brush, Connecticut General; 
Thomas F. Meagher, New England 
Mutual; Robert Driscoll, John Han- 
cock; and Lt. Col. Roland A. Mangini, 
executive officer at Fort Devens and 
formerly with John Hancock. 
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E Elect Andrew M. Knabe 
Reliance Treasurer 


WITH COMPANY FOR 23 YEARS 
Was Made Assistant Treasurer in 1938; 
With Pennsylvania R.R. Before 
Joining Reliance 

\ new treasurer and a new director 
of the Reliance Life were elected at the 
November meeting of the board of di- 
rectors. 

Andrew M. Knabe, with Reliance for 
twenty-three years, succeeds the late 
William J. Snodgrass as treasurer. Mr. 


ANDREW M. KNABE 

Knabe was an accountant for Penn- 
sylvania Railroad for eighteen years be- 
fore he joined the Reliance home office 
staff on March 16, 1920. For three years 
he worked in the application department 
and then became a traveling auditor and 
performed duties in the treasury de- 
partment when he was not on the road. 
On January 24, 1938, he was appointed 
assistant treasurer and since then has 
devoted all his time to responsibilities in 
the treasury department. 

Davitt S. Bell of Pittsburgh was 
elected a director of Reliance Life. He 
is president of the Edgewater Steel. Co. 
and recently was elected to the board of 
the Farmers Deposit National Bank in 
Pittsburgh. 


B. E. Farr Made Director 
Estate Aanalysis Company 


Bernard E. Farr has been appointed 
director of Estate Analysis Co., and a 
director of Pension Planning Co., both 
of New York. Prior to his appointment 
with these companies, Mr. Farr was for 
ten years in private law practice fol- 
lowed by fifteen years as assistant trust 
officer and personal trust officer of the 
Chase National Bank, New York. 

Meyer M. Goldstein, Connecticut Mu- 
tual general agent, is founder and head 
of both these companies. Officers are 
located at 527 Fifth Avenue, New York 
City. 


NEARING $850,000,000 MARK 

On November 1 the total of life in- 
surance in force of the Bankers Life, 
Des Moines, including Group, was 
$843,403,726. Of this amount $826,542,- 
139 is Ordinary life, showing a 34% 
gain since January 1. In the first ten 
months of this year, the company’s in- 
crease in Ordinary life insurance in 
force totalled $26,727,915, an increase of 
58% over the corresponding period of 
1942 and the largest gain, in the first 
ten months of the year, since 1929. 
Since January sales of new paid-for 
Ordinary life total $55,518,985, an in- 
crease of 10% over the first ten months 
of last year. 


| HEARD on the WAY 


The retirement of Earl O. Dunlap, 
third vice president of Metropolitan Life, 
after more than forty years in life in- 
surance, recalls his remarkable versa- 
tility. He was that rare individual in an 
organization who could always be de- 
pended upon to take over a difficult situ- 
ation and find a solution that was so 
sound all parties were satisfied with the 
result. He often had to step out of his 
usual channels of executive responsibility 
to tackle tough assignments. .An ex- 
ample was the questionnaire of the 
Temporary National Economic Commit- 
tee handed the life companies when SEC 
started for TNEC, the latter’s so-called 
“study” of the life insurance business. 
This questionnaire covered several hun- 
dred pages, required information going 


back many years. The finished product 
was recognized in the Metropolitan as 
an outstanding job done under pressure. 

Best known for his work in the Group 
insurance field, Mr. Dunlap was one of 
that small number of pioneers who 
steered Group insurance through the 
turbulent times of the 1920’s. It was out 
of the informal meetings of the Group 
actuaries of the companies that che 
Group Association was born to give 
stability to Group practice. Mr. Dunlap 
was one of the founders and served as 
head of the association. 

During that period as well as later, 
he was in more or less constant con- 
sultation with Insurance Departments 
because this class of insurance was boom- 
ing tremendously while Group insurance 
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MORTGAGE 


PROTECTED 


All too often, upon the death of the owner, his family is unable 
keep up mortgage payments and the home, so carefully 


planned for, is lost. 


But there is a simple practical way to prevent this family 
tragedy from happening to your clients through a Connecticut 
General Income Continuance Contract, written to guarantee 
the mortgage payments in the event of the owner’s death. 


On a man 35 years old, for example, this plan would protect 
a $5,000 20 year mortgage for approximately 17¢ a day, paid 
over eleven years. After the eleven year period the policy would 
be totally paid for although protection would, of course, cover 


the entire 20 year mortgage period. 


This plan can be used either 


for new or partially paid off mortgages. 


Connecticut General’s broad sub-standard 
life program offers you a real opportunity 


SUB-STANDARD 
LIFE COVERAGE 


considers 


to enlarge the scope of your market and re- 
duce your rejection rate. 


The Company 


sub-standard life contracts to 


cover mortality rated up 500% (five times 
the normal mortality rate). 


CONNECTICUT 
GENEKAL 


LIFE INSURANCE COMPANY 
HARTFORD, CONNECTICUT 


LIFE INSURANCE, ACCIDENT 
AND HEALTH INSURANCE. 
SALARY ALLOTMENT INSUR- 
ANCE AND ANNUITIES. ALL 
FORMS OF GROUP INSUR- 
ANCE AND GROUP ANNUITIES. 





law and supervision of the new 
was slowly taking form. In th 
tion Mr. Dunlap was one of the 
spirits in formulating policies 
conduct of Group business. Co panies 
not yet writing Group saw § ¢ big 
volume of business being writ 1 and 
went in to get their share. Int’ © early 
days there were not enough ex) ‘enced 
Group underwriters to go ar 
some companies started their fie! 
writing Group before they wer 
ized to handle the line or had t! 
ground to set up adequate rates. Com- 
petition for big cases was pre! wild 
with some of the newer compani ; hay- 
ing the least experience quoting { -¢ low. 
est rates. 

In those hectic times Mr. | 
firmness and fighting qualities di 
to maintain sound practices in Group 
underwriting. His vast experience was 
called upon when he was elected chair- 
man of a committee of companies writ- 
ing Group insurance which prepared and 
presented to the Joint Legislative Com- 
mittee for recodification of the New 
York Insurance Law the views of the 
companies writing that class of business. 
A difficult period for Group insurance 
was the long depression of the 1930's 
when it went through a major readjust- 
ment to changed economic conditions, 
During all those years Mr. Dunlap took 
the firm stand that Group insurance 
must be kept on a sound basis and ina 
position to give the utmost service to 
employes in industry. One of his chief 
interests was in the service that Group 
insurance could render the rank and file 
employe and he has always been aleri 
in the development of new forms of 
protection for them. It is typical of him 
that he was one of the prime movers in 
the development of Group Hospital Ex- 
pense and Surgical Operation insurance 
covering employes and their dependents 
and that these forms of protection, which 
were first issued only in recent years 
under his guidance have grown to tre- 
mendous volume. 

An associate of many years says of 
Mr. Dunlap: 

“As a Group insurance underwriter 
Mr. Dunlap has had few equals. Before 
entering the insurance business he had 
had experience in a large variety of 
other types of enterprise and it was a 
rare case that could be presented to him 
where he did not have some direct per- 
sonal knowledge of the work involved 
and the hazards connected with it 
Throughout his entire career he has been 
a man of strong convictions and forth- 
right expression. No one can ever be 
in doubt as to where he stands on any 
particular issue and when heated argu- 
ments are concluded you will usually 
find the others lined up with Mr. Dun- 
lap, seeing eye to eye with him because 
of the soundness of his original position. 
With all his forthrightness, however, he 
is always kindly and despite his con- 
servative principles and his directness 
in expressing them, he is well liked by 
all his associates both in the home office 
and the field. His personality is such 
that a fine teamwork developed hetween 
the home office and the field and this 
teamwork carried on after he left Group 
work as the sales force has been con- 
vinced that the principles for which he 
stood are the best in their own i: terests 
as well over the long haul.” 

In recent years Mr. Dunlap h 
in charge of the Metropolitan’s a 
ing division in which work he is 
with making great contributions | 
practices. 

The affection and esteem wit! 
Mr. Dunlap is regarded by his as 
in the sales end of the Group 
was shown by the testimonial + 
sented to him by the regional sa! 
agers of the Metropolitan’s Gro’ 
sion at the time he was pron ted t0 
third vice president. The gift—_ bear 
tiful old-fashioned tea ~~ 5 pre- 
sented to Mr. Dunlap during a sa °s Col 
ference and on it was engraved ti» Latin 
inscription, “Non Deficit.” It wuld be 
difficult to find an inscription o which 
both the proper translation and ‘ie 4)” 
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Postal Life & Cas. Gets 
Pathfinder Life, Neb. 


>PROVED BY 3 DEPARTMENTS 


ifinder, Which Has _ $2,300,000 in 
‘orce, to Receive Full Payment for 
Policyholders Obligations 


insurance of the Pathfinder Life of 
d Island, Neb., by the Postal Life 
isualty of Kansas City was com- 
d this week, when the Missouri In- 
ce Department approved the rein- 


ce. 
der Missouri law a commission of 
Insurance Commissioners met, as 
ird, Nebraska Director C. C. Fraizer 
senting his state, Charles F. Hobbs, 
esenting Kansas, and Edward L. 
ufler, representing Missouri. 
oproval of the reinsurance, as far as 
raska Insurance Department is con- 
ed, was obtained November 1 by 
r of District Judge E. G. Kroger, 
rict Court of Hall County at Grand 
land. 
100% Obligation Payments 

Under the reinsurance contract the 
policyholders of the Pathfinder will re- 
ceive payment of their obligations 100%. 

When the Nebraska Department took 
charge of the Pathfinder more than two 
years ago an insolvency of $150,000 
existed. Under Department management 
that insolvency has been reduced ap- 
proximately $65,000, the economies prac- 
ticed by the Department resulting in a 
regaining of $85,000 towards solvency. 

The Pathfinder has approximately $2,- 
300,000 of insurance in force with re- 
serves of approximately $750,000. 

The Postal of Kansas City has total 
admitted assets of almost $2,000,000 with 
a combined capital and surplus of almost 
$400,000. 

The Postal will immediately take 
charge of the Pathfinder office at Grand 
Island and will establish that office as 
its Nebraska head office for its activities 
in this State. 


Heard on the Way 


(Continued from Page 6) 


parent translation would be more appro- 
priate to the character of Mr. Dunlap. 

Ability to make friends among the 
sales force, while at the same time up- 
holding sound underwriting principles, 
was shown by that gift and its appro- 
priate inscription. It has added force 
because only a few years before his firm 
stand for a conservative dividend policy 
during the depression caused the pro- 
ducers to refer jokingly to him as “Non- 
participating Dunlap.” 

Sara Frances Jones, prominent life 
Insurance woman who is on a speaking 
tour in connection with the Women’s 
Overseas Service League, of which she 
is president, was guest at a tea given by 
William J. Graham, vice president Equit- 
able Society, Thursday last week which 
Was attended by a group of Equitable 
women agents. 

Uncle Francis. 


TO HEAR E. M. AIKEN 
dward M, Aiken, assistant manager, 
ils Agency, Pittsburgh and presi- 
', Pittsburgh Life Underwriters 
ciation, will speak at the supper 
ling of the Beaver Valley Branch 
nbers, Pittsburgh Life Underwriters 
ciation, December 1. The topic of 
Aiken's address will be “Bright 


ts: 


“MUTUAL LIFE AGENCY GAINS 
he Philadelphia-Wilmington agency, 
tual Life of New York, paid for 20% 
re business and 30% more applica- 
S during the month of September 
n during the same month last year, 

‘cording to A. F. Haas, Mutual Life 
nager at Philadelphia. 


MUTUAL BENEFIT VETERAN 

Sara E. McCarl, Mutual Benefit Life 
producer, Winona, Minn., next month 
will have completed twenty-five years 
of service with that company. P. M. 
Ryan, Minneapolis general agent, has 
designated December as McCarl month. 
Miss McCarl, now seventy-five years 
old, and still active in the business, has 
an outstanding production record. The 
results of the production campaign in 


honor of Miss McCarl during December 
will be reviewed at a testimonial dinner 
in January. 


CALL ON WAR LABOR BOARD 


Reliance Life Director 

Davitt S. Bell, president, Edgewater 
Steel Co., was elected a director of the 
Reliance Life, Pittsburgh, at the meet- 
ing of the board of directors last week. 
Mr. Bell was recently elected Gece «centre largely, called on War Labor 
of the Farmers Deposit National Bank Board November 20 discussing matters 
in Pittsburgh. in reference to compensation. They 
were from New York and New Jersey. 


Fifty-six Life Insurance Agents in 
Delegation at Washington About 
Wage Decisions 
A delegation of fifty-six life insurance 
agents who write Weekly Premium in- 








The New England Mutual Players 
will present “The Man Who Came to 
Dinner,” the Hart and Kaufman com- 
edy, at the New England Mutual Hall, 
December 9-10. 


W. C. Weaver, Crary agency, North- 
western National, was recently elected 
a director of the Grand Forks Kiwanis 


Club for 1944. 





PROSPECTS --- 


w 


Prospecting is not a big 
problem for Bankers Na- 
tional Field Men. They not 
only have a policy to fit 
almost every prospect but 
a prospect letter service 
that really works. But best 
of all, is the prospecting 
help which their com- 
pany’s executives give 
them in the field. 


w 


There are no more prospects for you, Messrs. Hitler and Tojo. No 
more little Nations to destroy—granaries to rob—art to loot or 
money and materials to steal. The weak are growing stronger 
as you start to scrape the bottoms of your man-power, food and 
material piles. Even “your people” will turn on you and destroy 
you just as certain as they did your ex-pal, Benito. 


You'll find the Bankers National men helping to destroy your 
prospects in a big way. You'll find them walking; riding bicycles 
and busses instead of enjoying the conveniences of their automo- 
biles. You'll find them active in all war organizations and 
cheerfully giving up those comforts and luxuries which you so 
glowingly said made them ‘“'soft’ and would keep them from 
interfering with your free hand. 


BANKERS NATIONAL 
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RALPH R. LOUNSBURY, President 
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On July 13, 1925, the Bankers 
Life Company of Des Moines is- 
sued two policies for $1,000 each 
on the life of a 13-year-old school 
boy. 


Eleven years later, both policies 
lapsed by reason of non-payment 
of premiums. No attention was 
paid by the insured or his parents 
to repeated notices sent by the 
Bankers Life Company calling at- 
tention to the premium lapse and 
to the reinstatement privilege. 


At that time a loan of $444.33 
existed on each policy, which was 
only $1.64 less than the cash sur- 
render value. This sum, however, 
together with the dividend accu- 
mulation of $72.78 on each policy, 
was sufficient to provide $556 pro- 
tection to July 13, 1945, under the 
extended insurance provision of 
each policy. 


Nothing further was heard of 
the parties involved until October 
oi 1943, when an agent of the 
Bankers Life Company, following 
the Company's custom of looking 
after the interests of all policy- 
holders, called at the last known 
address of the insured and was in- 
formed by his parents that their 
son had died, only two months be- 
fore, in a prison camp in the 
Philippines. 


The mother, beneficiary of both 
policies, stated that she had lost, or 
destroyed, both policies ten years 
before, having no idea they had 
any value. 


Investigation with the War De- 
partment revealed that the insured 
had been a Captain in the Medical 
Corps of the U. S. Army and that 
he had died a prisoner of war in a 
Japanese prison camp in the Philip- 
pines, on or about July 1, 1943. 


The mother made an afhdavit 
stating that the two policies were 
no longer in existence. 


Whereupon the Bankers Life 
Company paid the mother the sum 
of $556 on each policy, a total of 
$1,112, that being the extended in- 
surance value of the policies. 


Thus once again, the extended 
insurance provision in life policies 
plus conscientious work of a good 
salesman, have brought a financial 
blessing into an American home. 


sli 


Ba NKER 
the Double Duly Dollar Company 
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Court Orders Sale Of 
Illinois Bankers Stock 


HELD BY ITS7~ EX-OFFICERS 
Recovery Under Judgments Against 
Officers’ Estates May Reach $3,000 000; 


Aftermath of Control Deal 


In the final decree entered Saturday 
(Nov. 20) in the litigation involving suits 
against the estates of former officers of 
the Illinois Bankers Life Assurance Co., 
of Monmouth, Judge Julius H. Miner in 


Circuit Court at Chicago, named Attor- 
ney Charles O. Rundall, former presi- 
dent of the Illinois Bar Association, to 
act as trustee and special commissioner 
for the sale of the company’s 2,000 
shares of stock and ordered judgments 
in two instances approximating $750,000. 
It is estimated that the judgments for 
the benefit of policyholders including 
what may be realized from the sale of 
the stock will amount to between $2,- 
500,000 and $3,000,000. The stock is to 
be sold in Judge Miner’s court on 
Dec. 21. 

The decree ordering sale of the stock 
was made in a suit brought by James 
W. Winger and other former member- 
policyholders of the old Illinois Bankers 
Life Association, which was an assess- 
ment company and out of which was 
formed the Illinois Bankers Life Assur- 
ance Co., through reinsurance. The 
Judgments, leveled against the Hugh T. 
Martin and William H. Woods estates, 
for repayments of about $750,000 were 
made in a counterclaim suit brought by 
the company. Two intervening suits by 
policyholders were also filed. 


Three Estates Involved 


Although all officers of the company 
immediately following the reorganiza- 
tion on Nov. 19, 1929, or their estates, 
were named as defendants, the decree 
exacts recoveries from only the Martin, 
Woods and A. T. Sawyer estates. 

In a prepared statement which he 
read in open court, Judge Miner de- 
clared he desired it to be a part of the 
record that the present company is be- 
ing “honestly faithfully and capably 
managed.” The present management of 
the company is headed by Frank C. 
Rathje, chairman of the executive com- 
mittee, and H. E. Henning, president. 

The judgment against the Martin es- 
tate involves in part 1,600 shares of the 
company’s stock. This stock is held by 
the Chicago City Bank & Trust Co., as 
trustee. The remaining 400 shares 
which were formerly owned by the late 
A. T. Sawyer have been split till the 
estate now owns but 30 shares. The re- 
maining 370 shares are owned by James 
D. Stice of Monmouth, who is said to 
have paid $13,079 for them. Mr. Stice 
is to be directed to turn his 370 shares 
over to the trustee and receive payment 
for his purchase price. 

The Martin and Woods estates are 
also directed to make repayments of 
certain sums of money described in the 
decree as having influenced the reor- 
ganization and to have been a part of 
the conspiracy by Martin to gain con- 
trol. The judgment against the Martin 
estate is for $430,000, and is said to have 
been the .“kick back” he received for 
reinsurance. The estate of the late Wil- 
liam H. Woods, who was president im- 


Member of Army Air Force 
Price Adjustment Board 


Walter H. Rolap, vice president, Pa- 
cific Mutual Life, has been appointed 
to membership in the District Price Ad- 
justment Board of the Western Pro- 
curement Division for the Army Air 
Force, Los Angeles. Mr. Rolapp’s ac- 
tivities will entail the renegotiation of 
war contracts. 





mediately following the reorganization 
and who preceded Mr. Martin as presi- 
dent, is assessed $160,000, which, the de- 
cree states, was the amount received by 
Mr. Woods from Mr. Martin in the con- 
spiracy to gain control. Both the Mar- 
tin and Woods estates are assessed 5% 
interest from Nov. 19, 1929. The judg- 
ment against the Martin estate is said 
to amount to $699,078 including interest. 


Started as Assessment Concern 


The Illinois Bankers Life dates from 
Nov. 3, 1897 when it was formed as an 
assessment association. The name was 
the Illinois Bankers Life Association: 
So successful was this association that 
in 1929 it was one of the largest assess- 
ment life companies in the country, with 
over $109,000,000 of insurance and 72,000 
member-policyholders. On Nov. 19, 
1929, the Illinois Bankers Life Assur- 
ance Co. a stock corporation, was 
formed to reinsure the old assessment 
company. 

All the original officers of the assur- 
ance company were identified with the 
original assessment association as 
policyholders and officers. The suits 
were the outgrowth of the practices em- 
ployed by these original officers to gain 
control of the company and its assets 
without cost to them. 

These officers relinquished their con- 
trol over the company’s policies on Oct. 
3, 1941, when the 1,600 Martin shares 
were deposited with the Chicago City 
3ank & Trust Co., as trustee. In his 
decree, Judge Miner gave favorable 
comment to the Chicago City Bank for 
the faithful discharge of its functions. 

Several bids for the company’s stock 
already have been made. Some weeks 
ago it was reported that Alfred Mac- 
Arthur, president of the Central Life 
of Illinois, had indicated he was pre- 
pared to purchase the stock for $1,500,- 
000 and to enter into negotiations with 
the Martin and Woods estates on the 
matter of possible judgments entered in 
the company’s counterclaim suit. East- 
ern interests are also reported as in the 
market. A Texas buyer was reported a 
week ago to be prepared to pay $1,600,- 
000 cash for the stock. 

The company today is in sound finan- 
cial condition. It has $112,000,000 of in- 
surance in force and _ 110,000 policy- 
holders. The convention examination, 
filed last week at Springfield by Illi- 
nois Director of Insurance Paul F. 
Jones, revealed $26,613,459 in admitted 
assets, with $25,327,257 in total liabilities 
excepting capital stock. The report 
gives its surplus account as $1,086,203. 
The company is licensed in 14 states and 
the District of Columbia. The conven- 
tion examination, in which the state de- 
partments of Missouri, Ohio and Texas 
joined with the Illinois department,’ de- 
scribes the company’s financial position 
as excellent and states the interests of 
policyholders are being safeguarded in 
all respects. 











A LOOK AT 


For forty-four years, through wars, epidemics and depressions, the Home Life has 


continued its successful operations; 


Every liberal practice consistent with the safety of policyholders’ funds has been 


adopted; 


Insurance protection at guaranteed low cost has been provided to its policyholders; 
Every eligible member of the family can secure a policy for every purse and 
remiums payable weekly, monthly, quarterly, semi-annually or annually 


purpose with 
to suit the policyholders’ convenience. 


THE HOME LIFE 
INSURANCE COMPANY OF AMERICA 


EXECUTIVE OFFICES: PHILADELPHIA, PA. 
Treasurer: Charles T. Chase 


President: Daniel J. Walsh 


THE RECORD 








Secretary: Bernard L. Connor 


SECURITY AND SERVICE SINCE 1899 








Houston Is Headquarte. ; 
For Life Agency C2 hiers 


National headquarters for | Life 
Agency Cashiers Association 
United States and Canada wil 
Houston during the coming ye: 
result of victory for the local as: 
in an activity contest conducted 
the past year throughout the ntry, 
By reason of winning the nation: jead- 
quarters the Houston Association s ac- 
corded the right to elect the ional 
officers for the ensuing year fro with- 
in its membership. At a dim last 
month the Founders Trophy wa- pre- 
sented to the local association the 
retiring president, Catherine | adwig, 
cashier, State Mutual Life, Chica, and 
the new officers were installed The 
new officers are: Harold Terry, \etna 
Life, president; Gertrude Pecore, Union 
Central, first vice president; Robert 
Beckett, Equitable Society, second vice 
president; Bert Hicks, Reliance Life, 
third vice president; Cornelia Simpson, 
California-Western States Life, secre- 
tary; Wilma Bingham, Northwestern 
National, assistant secretary;  [etty 
Frew, Connecticut Mutual, treasurer, 
Directors elected are J. E. Sebesta, 
Great Northern Life; Hallye Faught, 
Volunteer State Life; Hazel Barnhart, 
Pan-American Life; Walter Evans, 
Bankers Life of Des Moines. 

The purpose of the national organiza- 
tion is to encourage and promote edu- 
cation, cooperation, service and fellow- 
ship among associations throughout the 
country and to bring a closer relation- 
ship among life agency cashiers. 


ati n 
uring 





NEW ENGLAND MUTUAL REPORT 


$9,350,000 Set Aside for 1944 Dividends; 
New Business for 1943 20% Ahead; 
October Shows 48% Increase 

New Engiand Mutual Life directors 
have voted to set aside for 1944 divi- 
dends, $9,350,000, which compares with 
$9,050,000 voted for this purpose a year 
ago, President George Willard Smith 
announced.. Interest at the rate of 34% 
will continue to be paid on settlement 
options and dividends left on deposit. 
The action of the directors maintains 
for the third consecutive war year the 
company’s peacetime dividend _ scale 
voted in 1940. This reflects a favorable 
mortality experience despite deatlis ot 
service men, which have represented so 
far this year 8% of total claims in- 
curred. 

The company’s new business for the 
first ten months of 1943 is 20% ahead 
of the same period in 1942, and October 
was 48% ahead of the same month last 
year. Terminations from all causes have 
continued at a low rate, resulting in a 
gain in insurance in force of $65,(00,000 
for the first ten months. Total insur- 
ance in force on November ! was 


$1,765,000,000. 





STEVER TO SPEAK IN ARIZONA 


Ron Stever, president, Million |ollar 
Round Table, and general agent © Los 
Angeles for the Equitable Socie‘\. will 
speak at this year’s November lu: ‘leon 
meeting of the Arizona Associa 
Life Underwriters. 


n ol 


ONTARIO ACCIDENTS DR’ ’P 


Month of October saw a dec vie 
accidents in Ontario industrial ants 
as compared with the same mon © last 
vear. The Workmen’s Compe: -ation 
Board of Ontario reports that the 
month under review there were '),943 
accidental injuries, including rty- 
nine fatal injuries; against 11,8’ and 
fifty-seven respectively in © ber, 
1942. In the last 12 months ac. ients 
in industry have averaged over 1,(0) 
per month. 





The prize-winning Duroc h + 2! 
Harold A. Wood, Gates Agency, _ittle 
Rock, Perin Mutual, are pictured the 
cover of the Arkansas Farmer ‘asa 
zine. 
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AN APPRECIATION OF EQUITABLE LIFE 
INCOME INSURANCE 


THE EQUITABLE 


393 SEVENTH AVENUE, New York 












LIFE ASSURANCE SOCIETY 


F THE UNITED STATES 


Tuomas I. ParKINSON, President 
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Kaufmann & Fabry Co. 
JOHN L. SCRIPPS 


John L. Scripps, CLU, training as- 
sistant in home office Mutual Life since 
August 1, 1942, has been appointed man- 
ager of the company’s Spokane, Wash., 
agency, J. Roger Hull, vice president 
and manager of agencies, has announced. 
Mr. Scripps succeeds Percy L. Cochran, 
CLU, Spokane manager since 1931, who 
is retiring due to ill health. 

\ graduate of the University of Illh- 
nois, class of ’29, Mr. Scripps joined 
Mutual as an agent in Davenport agency 
in 1932 after engaging in the retail busi- 
ness. He was appointed district man- 
ager at Peoria, in 1934; agency organ- 
izer, Davenport agency, in 1936, and six 
years later was transferred to the home 


office as training assistant. 





Name Agents’ Compensation 
Committee in Chicago 


The Committee on Agents’ Compensa- 
tion of the Chicago Association of Life 
Underwriters include the following 
members: Russell C. Whitney, chair- 
man, Connecticut Mutual; H. Kennedy 
Nickell, Connecticut General; Charles 
i. \xelson, Northwestern Mutual; 
Warren Woody, Equitable Society; 
Woolf Guon, Metropolitan; James G. 
Hill, Connecticut Mutual; G. L. Grimm, 
New England Mutual. Harry T. Wright, 
Equitable Society, past president, Na- 
tional Association of Life Underwriters 
and immediate past chairman of the 
National Association Committee on 
\gents’ Compensation, will advise and 
counsel the group. The committee an- 
nounced its purposes to be the study 
of the subject as broadly and intensively 
as possible; the cooperation with other 
committees, groups and individuals; to 
report its findings in as helpful a man- 
ner as possible to the association. 





C. E. PIEPER ACTING MANAGER 

Clifford E. Pieper, Connecticut Gen- 
eral, has been appointed acting manager 
of the company’s Providence office in 
the absence of Walker Mason, according 
to an announcement by F. Hobert Havi- 
land, vice president. Mr. Mason is with 
the War Production Board on temporary 
leave of absence. Mr. Pieper’s early 
business experience was in the general 
insurance business where he was engaged 
in personal production and management 
work. Later he became vice president 
of Rhode Island Insurance Co. In 1940 
he was associated with Stuart F. Smith, 
manager, Connecticut General, Philadel- 
phia, as a personal producer. 





MANHATTAN LIFE REPORT 


The Manhattan Life announced that 
for the first half of November sub- 
mitted business totals over $2,000,000, a 
gain of almost 65% over the same period 
last year. 


Canadian Association 
(Continued from Page 1) 


vestments on behalf of its policyholders 
stimulate national developments all over 
the Dominion. Just as surely as they 
protect policyholders and_ beneficiaries, 
these dollars stimulate employment, they 
help to build homes and schools and 
hospitals, they help to finance the farm 
and bring business to the general store 
and country merchants. Above all, in 
times of great and vital national emer- 
gency they help to sustain the whole 
economic fabric of the country. During 
the five years, 1930-35, when Canada was 
experiencing the most severe business 
depression in its history, and when un- 
employment and financial distress be- 
came an acute national problem, a total 
of $826,000,000 was disbursed to Canadian 
policyholders and their beneficiaries. 
This amount exceeded the total expendi- 
tures of dominion, provincial and mu- 
nicipal authorities for the relief of un- 
employment. As life insurance sustained 
individuals and the nation through this 
period of economic depression, so, since 
the outbreak of the second world war, 
it has consistently been the greatest sin- 
gle contributor to all war loans. 
War Investments 

Representing the will of its policy- 
holders, life insurance has not only put 
every single premium dollar of policy- 
holders’ savings into Victory Bonds, but 
in each one of the last two years, its 
war investments have been in excess of 
total premium income, so that today the 
life insurance investments in fighting 
dollars since the war began total over 
$775,000,000—an average of nearly $200 
for every insured person in_ the 
Dominion. 

This huge sum of people’s savings has 
had a vital significance in Canadian af- 
fairs. Primarily it has backed our fight- 
ing men with munitions and equipment, 
ships and guns, planes and tanks, to 
hasten the unconditional surrender of 
our enemies. Secondly, these hundreds 
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LIFE INSURANCE COMPANY 


WILMINGTON, DELAWARE 
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of millions of dollars saved out of in- 
dividual incomes through the exercise of 
personal thrift and economy, have been 
a powerful backlog against inflation. 
Finally, these many millions constitute a 
great financial reservoir for post-war 
and future emergencies. They are actu- 
ally dollars held in reserve for the pro- 
tection of policyholders and their bene- 
ficiaries, dollars which form part of the 
total estate of over two and a quarter 
billions which these policyholders own 
in life insurance today. 

Not only have the life insurance com- 
panies contributed so magnificently on 
their policyholders’ account to back up 
Canada’s fighting forces and bring vic- 
tory appreciably nearer, but in the Fifth 
Victory Loan, as in other loan drives, 
the two thousand experienced life insur- 
ance salesmen and saleswomen, made 
available to the government for can- 
vassing, have been instrumental in se- 
curing many additional millions of sub- 
scriptions. In the Spring loan this year 
they were credited with more than $65,- 
000,000. 

In their four-fold financial duty of— 
Sustaining the nation’s war effort, 
Providing for old age and protect- 

ing dependents, 
Promoting employment 
tional development, 
Preventing inflation and bridging 
financial emergencies, 


and na- 





THE SHACKLES ARE BREAKING 


HE GREATER DESTINY 
of tomorrow is in 
our hands 

& 

) Now- more than ever- 
must we strive un- 
ceasingly to finish 

| the job 

t & 

' Wow- more than ever- 

| must we SAVE and 

J 





$420 Millions has been invested by the Sun Life of 
Canada—on behalf of its one million policy- 
holders —in Government Bonds of the United 
States, Canada and the British Empire, including 
$284 Millions since the beginning of the war. 


SUN LIFE OF CANADA 


life insurance dollars reflect the 
fundamentals of the life insurance | 
ness. 

But important as this business i. 
the social and economic life of the coun- 
try, it is even more expressive of the 
nation itself in its essentially democratic 
and cooperative character. It has been 
well said that life insurance is as close 
to the pattern of democracy as any Jusi- 
ness can get—a pattern that combines 
all the advantages of a free competitive 
economy with government supervision in 
the public interest. 

As life insurance is a democratic busi- 
ness, so it is equally true that with four 
million policyholders -owning its assets 
and sharing in the benefits derived from 
their own savings, it is the greatest co- 
operative enterprise in the Dominion. 

There are influences in the country to- 
day that are critical of the business as 
it is at present conducted, but it does 
not seem possible that they can have 
given sufficient study to the security and 
success of its operations, or to the still 
imperative fact that acceptable as life 
insurance may be in the public mind as 
the best and surest means to the finan- 
cial well-being of all citizens, it still has 
to be sold to the individual. It is due 
to the sales forces of the individual com- 
panies competing so freely in Canada 
that the country enjoys a per capita life 
insurance protection second only in the 
world to that enjoyed by the United 
States. If existing sales machinery is 
dislocated or if its aggressiveness is im- 
paired, there will be an immediate and 
disturbing decline in life insurance pro- 
tection. 





CALIF-WESTERN APPOINTMENTS 
L. T. Steadman Made Manager Com- 
pany’s Oregon Agency; R. Payne Is 
Unit Manager at Dallas 


Livingstone Taylor Steadman, CLU, 
a veteran with over twenty-seven years’ 
service in the insurance business, was 
‘appointed manager of the Oregon 
Agency, California-Western States Life, 
according to a recent announcement by 
O. J. Lacy, president. Mr. Steadman lias 
had a wide experience in selling and 
managerial work. A graduate of Deni- 
son University. Mr. Steadman’s early 
years were spent in the Orient, wlicre 
his parents Were missionaries. He is an 
active member of the Portland Under- 
writers Association, the Lions Club, the 
Multnomah Athletic Club, the Kappa 
Sigma Alumni Association, and he is a 
32nd Degree Mason. 

Mr. Lacy also announced the appoiiit 
ment of Rollie Payne as unit mana 
of the company’s Dallas Agency, wt 
headquarters at Wichita Falls, Texas. 
Mr. Payne has been in the life ins 
ance business for the past ten ye 
during which time he served the Te 
area as an agent and manager. He 
tended the North Texas State Teac! 
College and is a member of the 
Underwriters Association and the 
sonic Lodge. 


| 
\ 
\ 





Development of the Institute of | 
Insurance as a central source of in’ 
mation for the life insurance busin 
was traced by R. Wilfred Kelsey, m: 
ager, Institute’s department of infor! 
tion, in a recent talk before the 
York Chapter of the insurance sect 
of the Special Libraries Association, | 
at the New York Life. 
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New Dividend Book of Connecticut Mutual 


With agents’ time becoming increas- 
ingly valuable and the clerical problem 
in agencies becoming quite acute, the 
Connecticut Mutual has worked out a 
olan to save time in preparing policy 
illustrations. 

The first step was to issue printed, 
standardized illustration sheets on the 


cumulation basis. The book also gives 
paid-up and maturity dates if dividends 
are accumulated. 

In addition to a pocket size dividend 
book for agents, the Connecticut Mutual 
is issuing a large dividend book with 
each page blown up to 8% x 11 inches 
for the use of agency clerks when filling 
out illustration sheets. 

The books will be distributed early in 





Consulting Actuaries 
Woodward, Ryan, 
Sharp & Davis 
41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 











for the future. 


ANNUAL LIFE 


Dividend Illustrations (per $1,000) are according to the 1944 dividend scale and 
interest rate credited on accumulations (3.25%) and are neither guarantees nor estimates 


(The Life Income is for Male Lives with 100 Months Certain) 





Emergency Values 


Retirement Options 





(Age) 
Ann'l iv. Paid-up| Guar. 
Prem. : iv. Ins. C.V. 


Diy. cv. Inc. Div. 
Ace. a, Oe Acc. 





(41) 
32.03 


M 1.82 
F 3.42 
A. I. 


Dis. BY Piet) 922 

77.04 24.69) 101.73 
184.01) 55.52! 239.53 
287.94 935.81) 381.75 2.13 2.88 
1.25 394.98} 141.16) 556.14 3.11 4.52 


Cash 
373254 | 504.42 
479.78 | 666.39 


Life Income 


26.75 





(42) 
33.218 
Dis. 





M 1.95 
F 3.64 
A. |. 


18.97, 9,15 
80.65, 24.55; 105.20 
190.96 55.33) 246.29 
297.61, 93.67; 391.28 2.07 2.76 
1.25 406.55 141.19) . 547.74 3206 4.19 


Cash 
362.99 | 483.96 
471.02 645.81 


Life Income 


28.12 





(43) 
34.40 


M 2.08 4.73 
F a 5.14 


1.25 6.12 


Dis. 20.47} 9,09 
84.40} 24.42) 108.8 
198.06} 55.19) 253.2 
5.60) 307.40} 93.62) 401.0 2.01| 2.65 
418.14) 141.35| 559.49 3.00} 4,06 





Cash 
351.80 | 463.31 
461.73 625.19 


Life Income 


29.56 








(44) 
35.270 4.42 
Dis. 


M 2.23 4.72 
dw 5.16 


1.25 6.19 


4.50 22.03} 9.06 

88.25) 24.55) 112.60 65) 451.85 | 604.53 
205.28 55.11! 260.39 
5.65 317.29 935.71) 411.00 60 1.94 2.53 
429.75 141.76; 571.51) 65 2.93 5-92 


- Cash 
31.09 60) 339.91 | 442.42 


Life Income 





(45) 
7.08 4.39 
1s. 


M 2.39 4.71 
F avn 517 


1.25 6.26 


4.47 23.65, 9.00 
92.20 24.24) 116.44 65) 441.35 | 583.41 
212.62, 55.03; 267.65 
5.68 327.27, 93.75) 421.024 60) 1.87 240 
441.35 142.06) 583.41 65 2.86 3279 


- Cash 
32.65 60) 327.27 | 421.02 


Life Income 





(46) 
38.55 4.39 
Dis. 4248 47 
M 2.57 4.74 170 
522 354) 220. 
A.l. 5.74 497| 337. 
1.30 637 617| 452, 

















25.32 9.01 6 
96.21 24.32) 120.53 65 430.18| 562.77 
6 


| 55.29) 275.35 
3 pe 431.65 





Cash 


34.335 313.81 | 399.63 








Life Income 
1.79 2.28 


143.27; 596.17 6 2.79 3.65 











Paid-up or Matured by Dividend Accumulations 





Age at Issue 41 42 


43 44 45 46 





Years Paid-up 27 27 
Years to Maturity 34 34 











27 27 27 26 
34 35 33 32 




















various plans of insurance such as an- 
nual life, limited payment life and the 
endowments. These illustration forms 
are in addition to the company’s briefs 
covering insurance needs such as Retire- 
ment Income, Family Income and Mort- 
gage Cancellation. 

_ The second step involved the discard- 
ing of the old dividend book which has 
been published in approximately the 
same form for nearly a century. The 
company is now publishing a new divi- 
dend book which contains all the figures 
necessary to complete the new illustra- 
tion sheets. The new book shows for 
each age, the premium, dividends for the 
Ist, 2nd, 5th, 10th, 15th and 20th years, 
the premium less dividend emergency 
values (paid-up insurance, guaranteed 
cash value, dividend accumulations, cash 
value plus dividend accumulations), and 
it shows retirement options at 60 and 
65, quoting cash and income figures on 
both a guaranteed and with dividend ac- 


January, 1944, and it is contemplated that 
the dividends will be on a new scale re- 
sulting in an increase of 544% as com- 
pared with the continuation of the pres- 
ent scale. 


HAMMOND AGENCY LEADS FIELD 


The Wilmer M. Hammond Agency, 
Aetna Life, Los Angeles, at the close of 
October led all the agencies of the com- 
pany, and for the ninth consecutive 
month showed a gain in paid-for busi- 
ness. During the ten months period the 
agency has paid for $1,350,000 in new 
business from “new organization.” 





RELIANCE DIVIDENDS 
Directors of the Reliance of Phila- 
delphia have declared a dividend of 30 
cents a share, and an extra dividend of 
30 cents a share, both payable Decem- 
ber 15 to stockholders of record No- 
vember 19, 


HAIGHT, DAVIS & HAIGHT, Inc. 


Consalting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 











IOWA SUPREME COURT DECISION 


Receiver Taking Policies of Defunct 
Company Under Reinsurance Contract 
Not Liable for State Premium Taxes 

The Iowa Supreme Court handed down 
an opinion that the receiver or an insur- 
ance company taking the policies of the 
defunct company under a_ reinsurance 
contract are not liable for the state 
premium taxes. The decision was in the 
suit of the American United Life of 
Indiana which had paid under protest 
$2,766 on premium taxes of policies of 
the former American Life of Detroit. 

The lower court had held the receiver 
of said premiums during 1938 and 1939 
was not required to pay the tax, but 
maintained that when the American 
United took the policies under contract 
it should pay the tax. The lowa Supreme 
Court reversed the trial court on the 
latter decision, holding that if the re- 
ceiver was not liable the insurance com- 
pany likewise was not liable. (Under the 
contract the reinsurance feature was 
postponed fifteen years or until the lien 
is completely removed). Under the Iowa 
statutes, the tax is levied upon “the gross 
amount of premiums received by foreign 
companies for business done in the 
state.” 

In its decision the court held that the 
tax “is for the privilege of doing busi- 
ness, not in the future, not for the cur- 
rent year in which the tax is paid, but 
for the privilege of doing business dur- 
ing the year in which the premiums are 
received. 

“We are of the opinion that continued 
existence of policies in the state and 
continued collection of premiums on 
them do not constitute ‘doing business’ 
within the state when unaccompanied by 
the writing of further policies. We are 
also of the opinion that after withdraw- 
ing from the state neither the company 
nor its receiver is liable for further tax 
on account of premiums thereafter col- 
lected. The receivership proceedings 
terminated the right of the American 
Life to write insurance in Iowa. Collec- 
tion of premiums by the receiver was 
equivalent to collection by a company 
after voluntary withdrawal.” 





TRUSTEE FOR LIFE COMPANY 
Judge Julius H. Miner Acts in Case of 
Illinois Bankers Life, Ordering That 
2,000 Shares Be Sold December 21 
On December 21, 2,000 shares of IIli- 
nois Bankers Life stock will be sold in 
court the proceeds being turned over to 
the company’s 76,000 policyholders. This 
is an order of Circuit Court Judge 
Julius H. Miner who appointed a trus- 
tee for the company. Decision came 
after a suit brought by twelve policy- 
holders based on allegation that Hugh 
T. Martin, former president, offered 
$225,000 to induce conversion of the 
company from a mutual to a stock com- 
pany. The Martin estate, ‘the estate of 
the late A. T. Sawyer, an official of the 
company, and the estate of the late 
William H. Woods, president before 

Martin, were defendants in the case. 

Eastern financial interests, including 
Paul O. Buckley of Newtown, Conn., 
will be among those making a bid for 
the company at the judicial sale De- 
cember 21. 
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‘SURVEY POST-WAR PURCHASES 


Replies to Northwestern National In- 
quiry Shows New Automobiles 
At Top of Shopping List 

More Americans plan to buy a new 
automobile within the first year after 
the end of the war than any other 
major item; a new home is the second 
most frequent purchase, according to 
replies to an inquiry made to 25,000 
policyholder families of the North- 
western National Life. A new radio 
ranks third among post-war purchases 
now planned, and an extensive trip, 
either U. S. or foreign, is close behind, 
the survey shows. 

Eager anticipation of coming im- 
provements and new “gadgets” de- 
scribed in current newspaper and maga- 
zine articles and advertisements, was 
disclosed by replies which listed such 
items as home air conditioning, plastic 
kitchen equipment, and frozen food 
cabinets. Almost two-thirds of the pros- 
pective post-war home owners stated 
their intention to build rather than buy. 
suggesting a desire to incorporate new 
ideas in construction and equipment. 
“What major purchases do you expect 
to make when the war is over—say 
within the first year after the removal 
of wartime restrictions?” was the ques- 
tion. Over 13% of the families queried 
—one out of every eight—sent in their 
post-war “shopping list.” This unusu- 
ally high questionnaire return is an- 
other measure of the eager interest of 
the U. S. public in post-war products, 
the report points out. 


H. J. JOHNSON SPEAKS IN OHIO 

Holgar J. Johnson, president, Insti- 
tute of Life Insurance, addressed the 
recent meeting of the Agency Managers 
School, Columbus, Ohio. 


Gordon F. Osborne, CLU, has been 
appointed branch manager of the 
Windsor, Ontario agency, Empire Life. 
For the past four years he has been 
district manager for the company at 
Oshawa, Ontario. 
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Kaufmann & Fabry Co. 
JOHN L. SCRIPPS 


John L. Scripps, CLU, training as- 
sistant in home office Mutual Life since 
August 1, 1942, has been appointed man- 
aver of the company’s Spokane, Wash., 
agency, J. Roger Hull, vice president 
and manager of agencies, has announced. 
Mr. Scripps succeeds Percy L. Cochran, 
CLU, Spokane manager since 1931, who 
is retiring due to ill health. 

\ graduate of the University of IIli- 
nois, class of ’29, Mr. Scripps joined 
Mutual as an agent in Davenport agency 
in 1932 after engaging in the retail busi- 
ness. He was appointed district man- 
ager at Peoria, in 1934; agency organ- 
izer, Davenport agency, in 1936, and six 
years later was transferred to the home 
office as training assistant. 





Name Agents’ Compensation 
Committee in Chicago 


The Committee on Agents’ Compensa- 
tion of the Chicago Association of Life 
Underwriters include the following 
members: Russell C. Whitney, chair- 
man, Connecticut Mutual; H. Kennedy 
Nickell, Connecticut General; Charles 
a Axelson, Northwestern Mutual; 
Warren Woody, Equitable Society; 
Woolf Guon, Metropolitan; James G. 
Hill, Connecticut Mutual; G. L. Grimm, 
New England Mutual. Harry T. Wright, 
Equitable Society, past president, Na- 
tional Association of Life Underwriters 
and immediate past chairman of the 
National Association Committee on 
\gents’ Compensation, will advise and 
counsel the group. The committee an- 
nounced its purposes to be the study 
of the subject as broadly and intensively 
as possible; the cooperation with other 
committees, groups and individuals; to 
report its findings in as helpful a man- 
ner as possible to the association. 


C. E. PIEPER ACTING MANAGER 

Clifford E. Pieper, Connecticut Gen- 
eral, has been appointed acting manager 
of the company’s Providence office in 
the absence of Walker Mason, according 
to an announcement by F. Hobert Havi- 
land, vice president. Mr. Mason is with 
the War Production Board on temporary 
leave of absence. Mr. Pieper’s early 
business experience was in the general 
insurance business where he was engaged 
in personal production and management 
work. Later he became vice president 
of Rhode Island Insurance Co. In 1940 
he was associated with Stuart F. Smith, 
manager, Connecticut General, Philadel- 
phia, as a personal producer. 





MANHATTAN LIFE REPORT 

The Manhattan Life announced that 
for the first half of November sub- 
mitted business totals over $2,000,000, a 
gain of almost 65% over the same period 
last year. 


Canadian Association 
(Continued from Page 1) 


vestments on behalf of its policyholders 
stimulate national developments all over 
the Dominion. Just as surely as_ they 
protect policyholders and_ beneficiaries, 
these dollars stimulate employment, they 
help to build homes and schools and 
hospitals, they help to finance the farm 
and bring business to the general store 
and country merchants. Above all, in 
times of great and vital national emer- 
gency they help to sustain the whole 
economic fabric of the country. During 
the five years, 1930-35, when Canada was 
experiencing the most severe business 
depression in its history, and when un- 
employment and financial distress be- 
came an acute national problem, a total 
of $826,000,000 was disbursed to Canadian 
policyholders and their beneficiaries. 
This amount exceeded the total expendi- 
tures of dominion, provincial and mu- 
nicipal authorities for the relief of un- 
employment. As life insurance sustained 
individuals and the nation through this 
period of economic depression, so, since 
the outbreak of the second world war, 
it has consistently been the greatest sin- 
gle contributor to all war loans. 
War Investments 

Representing the will of its policy- 
holders, life insurance has not only put 
every single premium dollar of policy- 
holders’ savings into Victory Bonds, but 
in each one of the last two years, its 
war investments have been in excess of 
total premium income, so that today the 
life insurance investments in fighting 
dollars since the war began total over 
$775,000,000—an average of nearly $200 
for every insured person in the 
Dominion. 

This huge sum of people’s savings has 
had a vital significance in Canadian af- 
fairs. Primarily it has backed our fight- 
ing men with munitions and equipment, 
ships and guns, planes and tanks, to 
hasten the unconditional surrender of 
our enemies. Secondly, these hundreds 
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of millions of dollars saved out of in- 
dividual incomes through the exercise of 
personal thrift and economy, have been 
a powerful backlog against inflation. 
Finally, these many millions constitute a 
great financial reservoir for post-war 
and future emergencies. They are actu- 
ally dollars held in reserve for the pro- 
tection of policyholders and their bene- 
ficiaries, dollars which form part of the 
total estate of over two and a quarter 
billions which these policyholders own 
in life insurance today. 
Not only have the life insurance com- 
panies contributed so magnificently on 
their policyholders’ account to back up 
Canada’s fighting forces and bring vic- 
tory appreciably nearer, but in the Fifth 
Victory Loan, as in other loan drives, 
the two thousand experienced life insur- 
ance salesmen and saleswomen, made 
available to the government for can- 
vassing, have been instrumental in se- 
curing many additional millions of sub- 
scriptions. In the Spring loan this year 
they were credited with more than $65,- 
000,000. 
In their four-fold financial duty of— 
Sustaining the nation’s war effort, 
Providing for old age and protect- 
ing dependents, 

Promoting employment and na- 
tional development, 

Preventing inflation and bridging 
financial emergencies, 





THE SHACKLES ARE BREAKING 
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$420 Millions has been invested by the Sun Life of 
Canada—on behalf of its one million policy- Fo 
holders —in Government Bonds of the United A. 
States, Canada and the British Empire, including ff — 
$284 Millions since the beginning of the war. ‘ 


SUN LIFE OF CANADA 


life insurance dollars reflect the 
fundamentals of the life insurance |) is; 
ness. 

But important as this business is 
the social and economic life of the coun- 
try, it is even more expressive of the 
nation itself in its essentially democratic 
and cooperative character. It has been 
well said that life insurance is as close 
to the pattern of democracy as any busi- 
ness can get—a pattern that combines 
all the advantages of a free competitive 
economy with government supervision in 
the public interest. 

As life insurance is a democratic busi- 
ness, so it is equally true that with four 
million policyholders owning its assets 
and sharing in the benefits derived from 
their own savings, it is the greatest co- 
operative enterprise in the Dominion. 

There are influences in the country to- 
day that are critical of the business as 
it is at present conducted, but it does 
not seem possible that they can have 
given sufficient study to the security and 
success of its operations, or to the still 
imperative fact that acceptable as life 
insurance may be in the public mind as 
the best and surest means to the finan- 
cial well-being of all citizens, it still has 
to be sold to the individual. It is due 
to the sales forces of the individual com- 
panies competing so freely in Canada 
that the country enjoys a per capita life 
insurance protection second only in the 
world to that enjoyed by the United 
States. If existing sales machinery is 
dislocated or if its aggressiveness is im- 
paired, there will be an immediate and 
disturbing decline in life insurance pro- 
tection. 





CALIF-WESTERN APPOINTMENTS 


L. T. Steadman Made Manager Com- 
pany’s Oregon Agency; R. Payne Is 
Unit Manager at Dallas 


Livingstone Taylor Steadman, CLU, 
a veteran with over twenty-seven years’ 
service in the insurance business, was 
‘appointed manager of the Oregon 
Agency, California-Western States Life, 
according to a recent announcement by 
O. J. Lacy, president. Mr. Steadman has 
had a wide experience in selling and 
managerial work. A graduate of Deni- 
son University. Mr. Steadman’s early 
years were spent in the Orient, where 
his parents Were missionaries. He is an 
active member of the Portland Under- 
writers Association, the Lions Club, the 
Multnomah Athletic Club, the Kappa 
Sigma Alumni Association, and he is a 
32nd Degree Mason. 

Mr. Lacy also announced the appoii 
ment of Rollie Payne as unit mana:: 
of the company’s Dallas Agency, wi! 
headquarters at Wichita Falls, Tes 
Mr. Payne has been in the life insur 
ance business for the past ten ye: 
during which time he served the Te: 
area as an agent and manager. He 
tended the North Texas State Teacli 
College and is a member of the | 
Underwriters Association and the \ 
sonic Lodge. 





Development of the Institute of 1 
Insurance as a central source of in! 
mation for the life insurance busin 
was traced by R. Wilfred Kelsey, m:: 
ager, Institute’s department of inforn 
tion, in a reeent talk before the N 
York Chapter of the insurance sect 
of the Special Libraries Association, h 
at the New York Life. 
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New Dividend Book of Connecticut Mutual 


With agents’ time becoming increas- 
ngly valuable and the clerical problem 
4 agencies becoming quite acute, the 
“onnecticut Mutual has worked out a 
lan to save time in preparing policy 
illustrations. 

The first step was to issue printed, 
tandardized illustration sheets on the 


cumulation basis. The book also gives 
paid-up and maturity dates if dividends 
are accumulated. 

In dddition to a pocket size dividend 
book for agents, the Connecticut Mutual 
is issuing a large dividend book with 
each page blown up to 8% x 11 inches 
for the use of agency clerks when filling 
out illustration sheets. 

The books will be distributed early in 





for the future. 


ANNUAL LIFE 


Dividend Illustrations (per $1,000) are according to the 1944 dividend scale and 
interest rate credited on accumulations (3.25%) and are neither guarantees nor estimates 


(The Life Income is for Male Lives with 100 Months Certain) 
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Paid-up or Matured by Dividend Accumulations 

















Age at Issue 41 42 43 ag 45 46 
Years Paid-up 27 27 27 27 27 26 
Years to Maturity 34 34 34 33 33 32 




















various plans of insurance such as an- 
nual life, limited payment life and the 
endowments. These illustration forms 
are in addition to the company’s briefs 
covering insurance needs such as Retire- 
ment Income, Family Income and Mort- 
gage Cancellation. 

_ The second step involved the discard- 
ing of the old dividend book which has 
been published in approximately the 
same form for nearly a century. The 
company 1s now publishing a new divi- 
dend book which contains all the figures 
necessary to complete the new illustra- 
tion sheets. The new book shows for 
each age, the premium, dividends for the 
Ist, 2nd, Sth, 10th, 15th and 20th years, 
the premium less dividend emergency 
values (paid-up insurance, guaranteed 
cash value, dividend accumulations, cash 
value plus dividend accumulations), and 
it, shows retirement options at 60 and 
65, quoting cash and income figures on 
both a guaranteed and with dividend ac- 





January, 1944, and it is contemplated that 
the dividends will be on a new scale re- 
sulting in an increase of 544% as com- 
pared with the continuation of the pres- 
ent scale. 


HAMMOND AGENCY LEADS FIELD 


The Wilmer M. Hammond Agency, 
Aetna Life, Los Angeles, at the close of 
October led all the agencies of the com- 
pany, and for the ninth consecutive 
month showed a gain in paid-for busi- 
ness. During the ten months period the 
agency has paid for $1,350,000 in new 
business from “new organization.” 





RELIANCE DIVIDENDS 
Directors of the Reliance of Phila- 
delphia have declared a dividend of 30 
cents a share, and an extra dividend of 
30 cents a share, both payable Decem- 
ber 15 to stockholders of record No- 
vember 19, 
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IOWA SUPREME COURT DECISION 





Receiver Taking Policies of Defunct 
Company Under Reinsurance Contract 
Not Liable for State Premium Taxes 


The Iowa Supreme Court handed down 
an opinion that the receiver or an insur- 
ance company taking the policies of the 
defunct company under a_ reinsurance 
contract are not liable for the state 
premium taxes. The decision was in the 
suit of the American United Life of 
Indiana which had paid under protest 
$2,766 on premium taxes of policies of 
the former American Life of Detroit. 

The lower court had held the receiver 


of said premiums during 1938 and 1939 
was not required to pay the tax, but 
maintained that when the American 
United took the policies under contract 
it should pay the tax. The lowa Supreme 
Court reversed the trial court on the 
latter decision, holding that if the re- 
ceiver was not liable the insurance com- 
pany likewise was not liable. (Under the 
contract the reinsurance feature was 
postponed fifteen years or until the lien 
is completely removed). Under the Iowa 
statutes, the tax is levied upon “the gross 
amount of premiums received by foreign 
companies for business done in the 
state.” 

In its decision the court held that the 
tax “is for the privilege of doing busi- 
ness, not in the future, not for the cur- 
rent year in which the tax is paid, but 
for the privilege of doing business dur- 
ing the year in which the premiums are 
received. 

“We are of the opinion that continued 
existence of policies in the state and 
continued collection of premiums on 
them do not constitute ‘doing business’ 
within the state when unaccompanied by 
the writing of further policies. We are 
also of the opinion that after withdraw- 
ing from the state neither the company 
nor its receiver is liable for further tax 
on account of premiums thereafter col- 
lected. The receivership proceedings 
terminated the right of the American 
Life to write insurance in Iowa. Collec- 
tion of premiums by the receiver was 
equivalent to collection by a company 
after voluntary withdrawal.” 





TRUSTEE FOR LIFE COMPANY 
Judge Julius H. Miner Acts in Case of 
Illinois Bankers Life, Ordering That 
2,000 Shares Be Sold December 21 

On December 21, 2,000 shares of Illi- 
nois Bankers Life stock will be sold in 
court the proceeds being turned over to 
the company’s 76,000 policyholders. This 
is an order of Circuit Court Judge 
Julius H. Miner who appointed a trus- 
tee for the company. Decision came 
after a suit brought by twelve policy- 
holders based on allegation that Hugh 
T. Martin, former president, offered 
$225,000 to induce conversion of the 
company from a mutual to a stock com- 
pany. The Martin estate, the estate of 
the late A. T. Sawyer, an official of the 
company, and the estate of the late 
William H. Woods, president before 
Martin, were defendants in the case. 

Eastern financial interests, including 
Paul O. Buckley of Newtown, Conn., 
will be among those making a bid for 
the company at the judicial sale De- 
cember 21. 
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SSURVEY POST-WAR PURCHASES 


Replies to Northwestern National In- 
quiry Shows New Automobiles 
At Top of Shopping List 

More Americans plan to buy a new 
automobile within the first year after 
the end of the war than any other 
major item; a new home is the second 
most frequent purchase, according to 
replies to an inquiry made to 25,000 
policyholder families of the North- 
western National Life. A new radio 
ranks third among post-war purchases 
now planned, and an extensive trip, 
either U. S. or foreign, is close behind, 
the survey shows. 

Eager anticipation of coming im- 
provements and new “gadgets” de- 
scribed in current newspaper and maga- 
zine articles and advertisements, was 
disclosed by replies which listed such 
items as home air conditioning, plastic 
kitchen equipment, and frozen food 
cabinets. Almost two-thirds of the pros- 
pective post-war home owners stated 
their intention to build rather than buy. 
suggesting a desire to incorporate new 
ideas in construction and equipment. 
“What major purchases do you expect 
to make when the war is over—say 
within the first year after the removal 
of wartime restrictions?” was the ques- 
tion. Over 13% of the families queried 
—one out of every eight—sent in their 
post-war “shopping list.” This unusu- 
ally high questionnaire return is an- 
other measure of the eager interest of 
the U. S. public in post-war products, 
the report points out. 


H. J. JOHNSON SPEAKS IN OHIO 

Holgar J. Johnson, president, Insti- 
tute of Life Insurance, addressed the 
recent meeting of the Agency Managers 
School, Columbus, Ohio. 


appointed branch manager of the 
Windsor, Ontario agency, Empire Life. 
For the past four years he has been 
district manager for the company at 
Oshawa, Ontario. 
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NYU Conference On 
Trusts Covers 3 Days 


TO BE HELD ON DECEMBER 2-3-4 
Hohaus, Blagden, Madden, Terriberry, 


Dawson, Insurance Representatives 
Slated to Appear on Program 

New York University announces that 
a three-day conference on pension and 
profit-sharing trusts will be held in the 
main building of the University, De- 
ceniber 2-3-4, at which many prominent 
life insurance lecturers will be featured. 
Cooperating organizations of the con- 
ference include, National Association of 
Life Underwriters; Life Underwriters 
Association of New York City; Insur- 
ance Department, U. S. Chamber of 
Commerce. The announcement of the 
University says that in planning this 
conference it is seeking to keep abreast 
of current developments in the law and 
to render a service to the legal profes- 
sion and other related interests by bring- 
ing together in a single symposium the 
divergent views of the industrialist, tax 
expert, accountant, banker, insurance 
company, government, and others con- 
cerned with the broad problem of creat- 
ing and maintaining liberal and efficient 
pension systems in the face of pending 
legislation and a rapidly changing eco- 
nomic picture. The program has been 
arranged to combine theory and prac- 
tice in presenting in technical form as 
many unsolved problems in the field of 
pension and profit-sharing trusts as the 
allotted time will permit. Information 
on registration and fees can be ob- 
tained at the University’s Washington 
Square office. 

The conference will begin at 2:30 
p. m., December 2, and will end at 6:00 
p. m., December 4. Within that period 
meetings will be held each afternoon, 
with a dinner meeting Thursday and 
Friday evenings. The meetings on Sat- 
urday will be in the morning and after- 
noon. At each of the afternoon sessions 
at least two addresses will be given and 
a period for questions and answers will 
be provided. At each dinner meeting 
one or more addresses will be given and 
the balance of the time will be devoted 
to a discussion by a panel of experts 
on the significant topics that have been 
raised during the day session. 

Details of Program 

Chairman of the first session is Arthur 
T. Vanderbilt, Dean, New York Uni- 
versity School of Law. The topic of the 
first session is “Charting a Pension 
Plan,” and will feature Chauncey A. 
Newlin, White & Case, New York, “Pen- 
sion Planning”; George B. Buck, con- 
sultant actuary, New York, “Self-Ad- 
ministered Pension Plans”; R. A. 
Hohaus, associate actuary, Metropolitan 
Life, “Group Annuities.” 

Chairman of the second session is 
Alison Reppy, professor of law, New 
York University. Topic of the second 
session is “Insured Pension Trusts and 
Broad Gauge Planning.” G. G. Terri- 
berry, Mutual Benefit Life, will discuss 
“Insured Pension Trusts” and C. Pres- 
ton Dawson, C. P. Dawson Co., New 
York, will discuss “Broad Gauge Pen- 
sion Planning.” 

J. K. Lasser, CPA, New York, is 
chairman of the third session. The topic 
of this “The Problem from 
the Standpoint of Taxation.” Speakers 
include Sidney Gutkin, federal tax con- 
sultant and member of N. J. Bar, “Tax 
Cases Preceding the Present Act”; Denis 
Brandon Maduro, member, New York 
Bar, “Tax Angles”; Milton Elrod, mem- 
ber, Indiana Bar, “Legal Considerations.” 

Arthur T. Vanderbilt is chairman of 
the fourth session. The topic is “Legis- 
lative Aspects.” Speakers are Thomas 
N. Tarleau, Willkie, Owen, Otis, Farr 
& Gallagher, New York, “Development 
of Legislation on Pension Trusts”; Al- 
bert W. Hawkes, United States Senator, 
New Jersey, “Legislative Future of Pen- 
sion Trusts.” 

Chairman of the fifth session is John 
Gerdes, Gerdes & Montgomery, New 
York. The topic of this session is “The 
Position of the Trust in Pension Plan- 


session is 


ning.” Esmond B. Gardner, second vice 
president, Chase National Bank, will 
discuss “Trusteeship Angles”; John W. 
Drye, Jr., Rathbone, Perry, Kelley, 
Drye, New York, will discuss, “Profit- 
Sharing Trusts and Stock Bonus Plans”; 
Harry B. Blagden, assistant actuary, the 
Prudential, will discuss, “Actuarial Basis 
for Pension Systems.” 

Chairman of the sixth session is James 
L. Madden, third vice president, Metro- 
politan Life. Topic of this session is 
“Viewpoint of Industry and Govern- 
ment.” Adrian W. DeWind, senior at- 
torney, office of tax legislative counsel, 
United States Treasury Department, will 
discuss “Treasury Regulations and 
Rules, Present and Prospective.” Inte- 
gration of pension systems with salary 
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allotment plans, Group life, Group hos- 
pitalization, Group accident & health 
and individual insurance will be dis- 
cussed by a lecturer representing indus- 
try to be announced later. 





Rehabilitation of German Veterans 


The following article was printed in the Social Security Bulletin of 
August, 1943, published by the Federal Security Agency, Social 
Security Board. 


By A. MacGregor Ayer 


On a national level, the rehabilitation 
of disabled servicemen in Germany in 
its various aspects, including medical 
care, vocational readjustment, and fi- 
nancial assistance, is administered jointly 
by the High Command of the Armed 
Forces, the Ministry of Labor, the Min- 
istry of Finance, and the Ministry of 
the Interior, on the basis of the Veter- 
ans’ Administration and Welfare Act of 
August 26, 1938, and its several amend- 
ments. 

On a regional level, the corps area 
commanders have charge of the military 
welfare offices attached to the principal 
garrison commands. Military welfare 
officers, usually majors or lieutenant 
colonels of the reserve, with a staff of 
noncommissioned and enlisted personnel, 
operate the local military welfare offices 
which are charged with general respon- 
sibility for all matters affecting the re- 
adjustment and welfare of discharged 
military personnel residing in the local- 
ities within their jurisdiction, particularly 
disabled servicemen and officers. The 
military welfare offices are expected to 
maintain close liaison with the local em- 
ployment bureaus, the local sickness in- 
surance offices, and, as the necessity 
arises, with the representatives of the 
National Socialist Party organizations, 
chambers of commerce, employers, and 
the like, in order to coordinate the func- 
tions and efforts of these agencies on 
behalf of the veteran. 


Responsibility for Medical Care 


The medical care of the disabled serv- 
iceman after his discharge from the 
armed forces is the responsibility of 
the plant, municipal, maritime, or guild 
sickness insurance office of which the 
individual veteran had been a member 
prior to his entry into the armed forces. 
These sickness insurance offices operate 


as units of the national social insurance 
system under the Ministry of the In- 
terior. The retraining and placement of 
the disabled veteran are handled by the 
employment service under the Ministry 
of Labor. Finally, all matters pertaining 
to the disbursement of funds and set- 
ting of rates for pensions and other 
forms of financial assistance for veterans 
fall under the general jurisdiction of the 
Ministry of Finance. 

Claims and disputes arising from the 
application of the Veterans’ Administra- 
tion and Welfare Act are acted upon 
by the Military Welfare Court presided 
over by a general or admiral who is 
directly responsible to the Chief of the 
High Command of the Armed Forces. 

The administration of the rehabilita- 
tion of disabled veterans is characterized 
by a high degree of flexibility and is 
primarily designed to meet the needs of 
the individual veteran, although the 
exigencies of the labor market and the 
casualty rate tend to influence the de- 
cisions of the authorities at various 
levels. For example, the greatly in- 
creased casualty rate in connection with 
the campaign in Russia has considerably 
altered the criteria by which a service- 
man is either retained for limited service 
or discharged. 

Medical Care 

The rehabilitation of the disabled 
serviceman begins in the military hos- 
pital before his discharge from the armed 
forces. Medical officers and psycholo- 
gists of the Army, Navy and Air Force, 
as well as representatives of the em- 
ployment service, cooperate in formu- 
lating retraining and reemployment plans 
for the individual serviceman. Such plans 
must be completed by the time he is 
ready for discharge. However, the com- 
mander of the corps area in which the 
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An Opportunity for Two Men 


A life agency in New York City, which ordinarily does not 
advertise for its personnel, has two openings in its expansion pro- 


1. A thoroughly experienced brokerage supervisor. 
2. A personal producer who would like to assume some 
managerial duties that will not interfere with his per- 


Either or both positions are on a salary basis or arrangements 
can be made for a different method of compensation. Write in 
strict confidence giving your full life insurance background to 


BOX 1487, THE EASTERN UNDERWRITER 
41 MAIDEN LANE, NEW YORK 7, N. Y. 


hospital is located may, after consult: 
tion with the medical officers, recom- 
mend postponement of discharge and 
order further utilization of the service- 
man in the forces for garrison duty, 
clerical work, guarding of prisoners of 
war, and similar “limited service” dutics, 

A serviceman is generally not dis- 
charged from the armed forces until his 
restoration has been completed or at 
least advanced to a point where he is 
able to proceed to his home community. 
Immediately upon discharge, he becomes 
the responsibility of the sickness insur- 
ance office which provides further medi- 
cal treatment, including if necessary a 
cure at a spa or a Sanitarium, procure- 
ment and instruction in the use of arti- 
fical limbs and other prosthetic devices, 
medicines, and continuous nursing care 
in the case of incurable disability. 

If as a result of heavy casualties the 
financial resources of certain sickness 
insurance offices are overtaxed, the of- 
fices may apply to the Government for 
additional funds. Under certain con- 
ditions the armed forces themselves as- 
sume the responsibility for all functions 
ordinarily carried out by the sickness 
insurance offices. This practice has be- 
come far more prevalent since the high 
casualty rate of the Russian campaign 
forced the German Government to re- 
quisition a very large percentage of 
municipally and State-owned, as well as 
private, hospitals for use by the Army, 
and to conscript for military service 
numerous panel doctors of the national 
health insurance system. 


Vocational Rehabilitation 

A disabled serviceman is generally re- 
trained in his old or a related occupa- 
tion. Only in exceptional cases is re- 
training in a new occupation encouraged. 
Retraining courses are set up as the 
need arises, either by industry organi- 
zations or by the plant in which the 
veteran is- expected to be employed. 

A disabled veteran who is considered 
capable of resuming gainful employment 
is entitled to preferential treatment in 
the labor market. Employment offices 
are instructed to exert every possible 
effort to place veterans in work approxi- 
mating their former jobs as to grade, 
rate of pay, and seniority rights. Place- 
ment is made either immediately after 
medical rehabilitation is completed or 
upon termination of such retraining as 
is found necessary or is recommended by 
the military authorities in consultation 
with employment service officials. A 
veteran with more than 50 per cent dis- 
ability is further protected through a 
provision that employers, including mu- 
nicipal and State authorities, must re- 
serve at least 2 per cent of their job 
openings for such veterans. Preferential 


_treatment accorded to employed dis- 


abled veterans includes special hourly 
rates in occupations where piece rates 
are customary, longer rest periods, and 
special shopping and _ transportation 
privileges. 
Pensions and Other Financial Assistance 
Pensions and other financial aid to 
disabled veterans are calculated on the 
basis of length of service, rank, occup2- 
tion prior to military service, degree of 
disability, number of dependents, an‘ 
place of residence. In general, the Ge: 
man Government proceeds on the prin 
ciple that veterans should, so far 
possible, suffer no economic deterior’ 
tion as a result of their military servi: 
or of injury suffered while in the ser 
ice. Therefore, in the case of disable: 
veterans considered capable of earnin 
their own living, financial aid assum: 
the character of supplementary su! 


(Continued on Page 13) 
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Reception to Justice Piper 


Many of the leading men of the in- 
yrance business of Greater New York 
+tended the reception in honor of Su- 
oreme Court Justice R. Foster Piper, 
.rmer chairman of the New York State 
\ssembly’s insurance committee, and 
«ho did such fine work in revision of 
“ew York Laws from 1937 to 1940 as 

airman of the Joint Legislative Com- 

‘ittee. Affair was given by insurance 
ection of New York Board of Trade. 
“ustave R. Michelsen is chairman of in- 
surance section; also of executive com- 
wiittee of the New York Board of Trade. 

Insurance Superintendent Dineen and 
former Superintendent Pink were among 
hose attending the reception. 





German Rehabilitation 


(Continued from Page 12) 


idies to compensate for reduced earn- 
ings and of allowances paid to ensure 
their maintenance during the period of 
retraining or looking for employment. 
Likewise, professional military personnel, 
especially officers, are considered to be 
covered by the military retirement pen- 
sion to which they have a statutory 
right after a specified length of service. 
Hence, only totally disabled veterans re- 
ceive pensions adequate to assure full 
maintenance. Financial aid to disabled 
veterans includes the following types of 
subsidy payments: 

A. Subsidies for Veterans Capable of 
Work. 

1. The “disability allowance” (Ver- 
sehrtengeld) is paid to all disabled vet- 
erans for the rest of their lives, whether 
or not they are employed. Veterans are 
classed in one of four categories, acr 
cording to the degree of disability, and 
the disability allowance amounts to: 


First category 
Second category .ssssecssccecsccecceccers 30 
Third category 
Fourth category 
An additional 20 RM a month may be 
given if the disability was incurred un- 
der unusually dangerous conditions of 
combat (bei Sondereinsatz). Veterans 
with brain injuries and those who lost 
their eyesight are automatically placed in 
the fourth category. 

2. Amonthly “training subsidy” (Uber- 
gangsunterstutzung) is paid the veteran 
who is being retrained for his old or a 
new occupation, or who has not yet en- 
tered employment, or who, as a result 
of his injury, has again lost his job. The 
amount of this subsidy is calculated on 
the basis of the cost of living in the 
veteran’s home community, which for 
this purpose is placed in one of five 
classes of locality. The subsidy amounts 
to a minimum of two-thirds of the pen- 
sion paid to the unemployable veteran 
(see below) and is usually granted for 
a period not to exceed one year, although 
extension may be permitted by the High 
Command of the Armed Forces in case 
of meritorius service (for example, to a 
holder of the Iron Cross). 

This subsidy may be paid also to a 
veteran who, as a result of his injury, is 
unable to reach the level of his former 
earnings even after the retraining period 
is completed. Its payment can be denied 
1r discontinued if the veteran refuses to 
accept employment which, in view of the 
nature of his injury and of his training 
and experience, he can in all fairness be 
expected to perform, or if he reaches 
he level of his former earnings. 

B. Subsidies for Veterans Incapable of 
Work. 


In addition to the disability allowance 
of the third or fourth category, per- 
manently incapacitated veterans receive 
a monthly pension, which in RM run 
from 40 to 50 Rm for those under 35 
and from RM 55 to 80 for those 35 and 
over, if unmarried; and from RM 70 to 
105, if married. Supplementary pay- 
ments, in addition to the pension, are 
made as is a nursing supplement of RM 
50 monthly to a veteran requiring con- 
Stant attendance. That sum may be 


raised to RM 125 if the veteran is con- 
tinuously bedridden. There is also a 
special supplement of RM 100 monthly 
for blind veterans and they also receive 
an allowance of RM 15 to 20 for a guide 
dog’s maintenance. Also, there is an 
occupational supplement based on occu- 
pation prior to military service. It 
amounts to RM 10 monthly if the veter- 
an’s civilian occupation required a com- 
plete training course of several years’ 
duration (carpentry, gardening, for ex- 
ample) and to RM 50 monthly if the 
veteran occupied a civilian post of un- 
usual responsibility or of high educa- 
tional requirements. 


C. Special Categories of Veterans. 


Non-commissioned officers and en- 
listed personnel who are not professional 


Knox Appoints Stevenson 


Secretary of the Navy announced this 
week the appointment of John A. Ste- 
venson, president Penn Mutual Life, as 
a member of the new Navy Manpower 
Survey Board. 





members of the permanent military es- 
tablishment but who, prior to the war, 
had voluntarily remained in the forces 
longer than their compulsory 2-year 
service are eligible for a bonus ranging 
from RM_ 200 for a total service period 
of more than two but less than three 
years to RM 1,800 for services totalling 
eighteen years or more. 
D. Other Financial Benefits. 

Disabled veterans are eligible also for 





Lounsbury Writes Hay 


Ralph R. Lounsbury, president 
Bankers National Life, has written a 
letter to S. J. Hay of Dallas, member 
of American Life Convention execu- 
tive committee, discussing future re- 
lations of Association of Life Insur- 
ance Presidents and ALC. Boiled 
down, the letter is a protest against 
a union of the two. 








other financial benefits, which include 
tax reductions, reduced railway and bus 
fare, lowered charges in spas and resorts, 
and increased financial assistance in con- 
nection with the purchase of homesteads 
and land parcels. 





What is the best defense 
against tuberculosss 2 


IGHTING men say that attack is the best’ 
defense. Anc this holds true in the battle 
against our greatest unseen enemy—the dread? 
tuberculosis that still kills more people be- 
tween the ages of 15 and 45 than any other 


disease. 


TBis no respecter of persons or homes—over 
night it may strike you, your family. One strong 
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safeguard is your annual purchase of Christ- 
mas Seals, which has helped a gallant army 
of volunteer laymen and doctors cut the TB 
death rate by seventy-five per cent since 1904. 


Your help is needed now to prevent a war- 


time rise in tuberculosis. To protect your home 


... and every home in America . . . send in 
your contribution, today, please! 


BUY CHRISTMAS SEALS 


Because of the importance of the above 


message, this space has been contributed by 


THE EASTERN UNDERWRITER 
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LIFE INSURANCE NOT 
GOING UP 
leading articles in Wall 
Street Journal of November 22 bore the 
headline: “Cost Of Life 
Hold At Present Levels Despite Reduc- 
tion In Revenues.” 
The Wall Street 
story on an inquiry it 
insurance 


COST OF 
One of the 


Coverage To 


Journal based the 


made of a num- 


ber of life companies which 
developed that with exception of a few 
f policies the levels of 


kinds present 


cost of insurance will be maintained. A 
number of companies informed the Wall 
Street that there 
change in dividends for 


would be no 
1944. 


interesting 


Journal 
their 
The article was especially 
devoted to 
paper 


as considerable space was 
yields. The 


savings which are 


declining investment 


pointed out, however, 


being made on mortality. 





FORUM 
New York 


motivating 


HERALD-TRIBUNE 
The annual forum of the 
Herald chief 
force of which is Mrs. Ogden Reid, 
president of that paper and its business 
manager, has long been one of the most 
gather- 


-Tribune,_ the 
vice 


important thought-stimulating 
country. So great is the 
Mrs. that 
speaker in the 
President 


ings of the 


personal influence of Reid 


she can command any 
including even the 
United States 
appear in person, 
message. This 
Winston Churchill also sent a 
Minister An- 

Vice 
Dewey, 


country, 


of the who, while he 


does not invariably 


sends a Prime 
Minister 
message as did 


year 


Foreign 
Eden of Great 
President Wallace, 
and Wendell L. Willkie were among the 
speakers. A paper prepared by 
Manuel L. 
Islands 


thony sritain, 


Governor 


Presi- 
Philip- 
Carles 


dent Quezon of the 


pine was read by Col. 
P. Ramulo. 
Among those who talked for business 


Lloyd Welch 


Aeronautics 


was Pogue, chairman of 
Civil Board. He 


against power politics in post-war avia- 


warned 


private ownership re- 
States. 
war, af 


urging 
United 
compulsion of 


tion era, 
tain lines of 
Under many 


points in the world excellent airports 
have been built or substantially enlarged 
with the resources of nations other than 
jurisdiction the par- 
these air- 
that they could 


important con- 


the ones in whose 


ticular airports lie. Some of 


ports are so located 


quite naturally become 


tributors to the most practical and eco- 
nomical future world air transport net- 


work. Many such airports will prove 





useful as “staging points,” that is, as 
refueling, repair and storm refuge ports 
for post-war commercial air transporta- 


tion. Along this line Mr. Pogue said: 


big step in the inter- 
ests of all nations, including those in 
which the airports are located, if these 
airports, useful for international com- 
mercial operations, could be opened up 
as staging points for use by the air 
commerce of the world on a basis of 
equality and without discrimination. In 
many cases, the countries having sov- 
ereign jurisdiction over them might be 
willing to permit such airports to be 
owned, operated and financially sup- 
ported by a business organization which 
would in turn be owned by those United 
Nations desiring to see such airports 
so administered and willing to under- 
write costs of upkeep not met by oper- 
ating income. An arrangement of this 
kind would insure uniform airport oper- 
ating methods and techniques, fair and 
non-discriminatory service charges, and 
other benefits as might be reasonably 
expected. Here is one place where, on 
a hard-headed business basis, interna- 
tional cooperation holds high promise 
of benefit to all. 

Also of interest to 
talk of Vice President Wallace. 
that planning in 
period reduced to a 


It would be a 


business people 
was the 
He said 
post-war 
minimum only if 
sions are boldly made by 


government 
can be 
sweeping over-all deci- 
For 
gov- 
are not 


Congress. 
he said, we must plan our 
that we 
things away 


example, 
ernmental policy so 


compelled to give to other 
nations in Peace II as we did in the 
peace after World War I. If the post- 
war planning is not wise the way is 
open for a third World War. He 
high tariffs. 


forward to the 


also 
argued against 

“T am 
when the can 
to Buenos Aires,” he continued, 
“when the Oklahoma oil 
by air to Chungking and there 
to India and on to 


looking day 


lowa farmer drive his 
own car 
man can go 
hire an 


Mos- 
when millions of 


auto to drive 


cow and Paris. Then, 
our people have seen the realities of a 
world on the march, isolationism, already 
buried for all time.” 


dead, will be 


Frederick B. Northrup, Jr. of Syra- 
cuse, N. Y. has been appointed junior 
examiner in the New York State Depart- 
ment of Insurance. His father and 
grandfather were engaged in the insur- 
ance business in Syracuse for many 
years. 

* ok Ok 

W. Watson House, Hartford general 
agent, New England Mutual, was re- 
cently elected to the vice presidency of 
the National Society for Crippled Chil- 
dren. He has been president of the 
Connecticut Society since 1940. 


derwood & Underwood 
ART HUR C. BOHEN 


Arthur C. Bohen, who was elected 
vice president of the Preferred Accident 
and the Protective Indemnity, its run- 
ning mate, by the board of directors 
last week, is well-known in the cas- 
ualty field and popular with agents 
throughout the country. Previously he 
served as treasurer of the Preferred, 
being elected to that post in January, 
1937. Since then he has devoted much 
of his time to the production end of the 
business. His first position with the 
organization was as chief accountant, 
winning promotion in 1929 to assistant 
treasurer. From that time on he demon- 
strated his ability to shoulder increas- 
ingly heavier responsibilities, resulting 
in his election to the vice presidency. 

a ae 


Harry W. Manning, vice president 
and managing director, Great-West 
Life of Winnipeg, and Mrs. Manning 
are visitors to New York. While here 
they met their son Sub-Lieut. H. W. 
Barry Manning, RCNVR., who for the 
past year has been at sea on convoy 
duty. While a student of University of 
Manitoba he joined the service two 
years ago. 

* * x 

Lieut. Col. Charles Everest, head of 
the Everest insurance agency at Council 
Bluffs, Ia., is now reported on active 
duty in Italy. Two of his brothers are 
also in service, Frank stationed at Wash- 
ington, D. C. with the rank of Major 
and Folsom who is in London with the 
rank of Colonel. 

* * 

Eugene R. Buss has been named chair- 
man and Thomas W. Earls, vice chair- 
man of Team “T” which will represent 
the Cincinnati Fire Underwriters’ 
ciation in the War Chest campaign 
starting December 7. Through Joseph 
F. Schweer, association secretary, the 
team has issued an appeal for more 
workers. 

x * * 

Lieutenant Shepherd Monson Hol- 
combe, grandson of the late John M. 
Holcombe, for many years president of 
Phoenix Mutual Life, is to marry En- 
sign Catherine Capel Smith, daughter 
of Mr. and Mrs. Charles C. Smith of 
Port Chester, N. Y. She is a graduate 
of Bryn Mawr. Lieutenant Holcombe is 
a graduate of Loomis School and of 
Yale University, class of 743. 

x ok xk 


C. D. Friday of the Carlson & Friday 
agency, has been elected president of 
the Osceola, la., Chamber of Commerce. 
Mr. Friday is also president of the Iowa 
Association of Insurance Agents. 


Asso-' 


DOUGLAS COWNIE 


Douglas Cownie, who is retiring at end 
of the year as manager for Caledonian 
in Canada, offices in Montreal, has been 
with that company for thirty-two years. 
For some years he was manager of the 
Northwest branch in Winnipeg, remain- 
ing there until 1930 when he was ap- 
pointed manager for Canada. In last 
week’s issue of The Eastern Underwrit- 
er it was erroneously stated that Mr. 
Cownie was manager in Canada for the 
Yorkshire. 

cae & 

Isadore Samuels, Denver general 
agent, New England Mutual, is chair- 
man of one of the participating com- 
mittees in the Denver War Chest drive 
to raise $1,474,000. 


George H. MacLachlan, for many 
years a home office adjuster for the 
New York Underwriters Insurance Co., 
is retiring December 1 under the com- 
pany’s pension system. He has spent 
his entire business career of fifty-five 
years with the company and its prede- 
cessor, the New York Underwriters 
Agency. Mr. MacLachlan is held in high 
respect among adjusters in the New 
York district. ? 

Edward E. Brown, Penn Mutual gen- 
eral agent, Chattanooga, was elected 
vice president of the Chattanooga 
Chamber of Commerce. 

George W. Steinman, president, Mid- 
land Mutual Life, has been reelected a 
director of the Ohio Chamber of Com- 
merce. 

x ok 

L. M. Linnell, veteran retired insu: 
ance man of Chicago, is spending thr 
weeks as the guest of his son, Thom: 
G. Linnell, Minneapolis general age: 

x * * 


Carl C. Mullen, vice president, C 
umbian National Life, is chairman 
the Life Companies Group in 
United War Fund Drive in Boston. 


Morton A. Laird, assistant actua 
National Life of Vermont, was the gu 
of honor at a luncheon given by 
members of the actuarial departm¢ 
prior to his departure for Hollywo 
Florida, for training in the Uni | 
States Naval Air Navigation School. \ 
Laird has been commissioned a lieut: 
ant (j.g.). 

x oe 

Frank A. Childers, associate edit 
Mutual Benefit Life’s publication “1 
Pelican”, has been inducted into 
Army. He is ‘stationed at Fort Belv: 
Va. 
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What to See at New York Theatres 

So many out-of-town insurance men and 
Insurance Commissioners are either in the 
city or are coming here next week for the 
meetings of the National Association of 
Insurance Commissioners and the Associa- 
tion of Life Insurance Presidents that I 
am devoting most of this page to com- 
ments on the theatrical performances of 
the city, an annual review, as a guide to 
the visitors, 

The three biggest hits in town are “Ok- 
lahoma,” “Othello” and “Winged Victory.” 
And right at the start I want to say that 
anybody who gets tickets for “Oklahoma” 
or “Winged Victory” is fortunate, as the 
former is sold out for weeks, being the 
most sensational hit which the theatre has 
seen since the days of the original com- 
pany playing “The Merry Widow,” five 
companies of which appeared simultane- 
ously in New York City when the Lehar 
operetta first swept the international amuse- 
ment world. Black market “gyps” occa- 
sionally get their hands on Oklahoma tick- 
ets and have charged as much as $20 apiece 
for them. Winged Victory, Moss Hart’s 
play about the Army Air Forces, is also 
a great sellout. It opened on Saturday 
night, November 20, 

Oklahoma is a Theatre Guild production 
with one of the most competent companies 
of singers, dancers and comedians which 
has ever been witnessed in the city. The 
music is by Richard Rodgers, writer of 
many hits; Oscar ‘Hammerstein II wrote 
the book and lyrics; Agnes de Mille 
created the dances, and Rouben Mamoulian 
directed it. There is not a poor song in 
the performance. 

Winged Victory is presented by the 
United States Air Forces with a company 
of 300 persons. Howard Barnes of the 
Herald-Tribune says: “As a tribute ro 
our flyers it has heroic proportions. Be- 
yond that it has the heart and meaning of 
fine drama, brought to consummate realiza- 
tion on the stage. There are five revolv- 
ing stages and seventeen scenes which span 
the career of an aviator from a small 
town in Ohio to the ultimate challenge of 
war. 

Othello has never had a more stirring 

id competent performance than the pres- 

t Shakespearean presentation in which 

aul Robeson, leader of the colored race 

da great singer and actor, is the star. 
se Ferrer gives an extraordinary inter- 

‘etation of the role of Iago and Uta 

agen is Desdemona. 

Running close to Oklahoma among the 

isicals is One Touch of Venus with 

ary Martin. Lyrics are by Ogden Nash, 

“0k by S. J. Perelman, and music by Kurt 

eill, who wrote the music for Gertrude 

wrence’s great Lady in the Dark. In 

ne Touch of Venus Miss Martin im- 
‘rsonates a statue which turns into life. 
ne gives a polished performance and is 
‘autifully gowned, Show is lively, with 
incing especially good. Not very funny. 

Ethel Merman, singing Cole Porter songs 
1 Something For the Boys, heads a big, 
‘lorful musical where complications occur 


























near a large army camp. Not so good 
as Panama Hattie, but good enough to 
pack the theatre for some months. All 
the men in the company have good voices 
and the women are ornamental and dance 
like an express train in motion. 

Another large musical production is the 
revival of The Merry Widow with Jan 
Kiepura, Polish opera and concert star, 
and Marta Eggerth, also a star of the 
European amusement word, and with Mel- 
ville Cooper, screen and stage comedian, 
assisting. This revival, a beautiful pro- 
duction which features dancing by a large 
troupe, is a real success. Not so convinc- 
ingly romantic as the original production 
of many years ago when Donald Brian 
and Ethel Jackson were its sensational 
stars, it has some other features which 
compensate. 

Surprise hit some months ago, and still 
playing to crowded houses, is Rosalinda, 
modernized version of Johann Strauss’ 
The Bat. An unusually large company, 
including accomplished Viennese actors, 
it pleases every type of theatre-goer. 

A Connecticut Yankee, with music by 
Richard Rodgers, is another revival with 
a large company. If you liked it before 
you will like it again, 

Beautiful costumes and prettiest girls on 
Broadway, including some of the famous 
Powers models, are found in a risque mu- 
sical with the island of Martinique as the 
setting and called Early to Bed. Also 
going strong is the musical glamorized 
burlesque show, called Star and Garter. 
A number of the principals, including 
Bobby Clark and Gypsy Rose Lee, are no 
longer in it, but Professor Lamberti is 
still stopping the show with his xylophone 
act. Sailors and soldiers fight to get into 
this one. 

Current issue of Ziegfield Follies with 
Milton Berle is packing the Winter Gar- 
den. Why, I do not know. It is big, 
noisy, rowdy, but hasn’t much singing tal- 
ent. Some people think Milton Berle is 
very funny, among the number not being 
the writer of this page. 

This has not been a good year for the 
legitimate drama, but there are a few out- 
standing ones. Helen Hayes gives one of 
her outstanding characterizations in Har- 
riet, impersonating Harriet Beecher Stowe 
and showing scenes leading up to and the 
writing of Uncle Tom’s Cabin. Elizabeth 
Bergner, formerly the leading actress of 
the continental stage, gives a fine per- 
formance in The Two Mrs. Carrolls. This 
is a tense drama of attempted wife murder 
with deficiencies in the drama compensated 
for by the excellence of Miss Bergner’s 
performance. 

An exciting and unusually interesting 
drama is Tomorrow the World, based up- 
on the adoption by an American university 
professor of a Nazi boy who turns out 
to be such a brat that he nearly ruins the 
lives of a number of people in the pro- 
fessor’s home. This drama is marked 
by an exceptionally able performance of 
the Nazi boy by Skippy Homeier. 

Biggest comedy hit in town is The 
Doughgirls, a satire on life in crowded 
New Deal Washington, Central figures 


are three stage beauties living in a hotel 
suite with three men not their husbands. 

A fast-moving comedy is Kiss and Tell, 
another one of those shows where the 
leading actors are in their teens. Children 
of two families get into hot water for 
three acts. 

Longest run of the plays featuring young 
people is Janie, in which the daughter of 
an editor in a small town and her friends 
secretly invite a housefull of soldiers to 
be their guests when the older people are 
having dinner at a country club. They 
can’t get rid of the soldiers. Another 
comedy hit is Three Is a Family. It is 
one of those shows with an obstetrical 
theme. If that subject doesn’t interest 
you, keep away. Same warning is given 
about Kiss and Tell. 

Life With Father is still playing—its 
fifth year with Howard Lindsay and Dor- 
othy Stickney playing their original parts 
of Mr. and Mrs. Clarence Day. Other 
long-time run hits are Angel Street, best 
melodrama in town, in which a husband 
tries to drive his wife crazy but is foiled 
by a police officer; and Arsenic and Old 
Lace, a farce in which two elderly women 
poison people with home-made wine. 

One of my own favorite performances is 
Katherine Dunham and her troupe of 
dancers with extraordinary West Indies 
music and dancing. 

At the Metropolitan Opera, which opened 
on Monday night, are these performances : 
November 29, Carmen; December 1, The 
Magic Flute; December 2, Die Walkuere ; 
December 3, Rigoletto. 

At Radio City Music ‘Hall, Claudia 
continues until December 2 at which time 
the picture will be What a Woman with 
Rosalind Russell and Brian Aherne. 

As for the night clubs, I will not rec- 
ommend any because the best known ones 
are all packed and jammed, and they get 
so much ballvhoo that I’ll leave their ad- 
vertising to the keyhole columnists. 


Office Buildings Show Gain in 
Occupancy 

A survey just completed by the Na- 
tional Association of Building Owners and 
Managers shows that the office buildings 
of the United States have the highest 
volume of occupancy that has been ex- 
perienced in sixteen years. Survey was 
based on reports from 2,496 office buildings 
in 156 representative cities of the country. 
These buildings, having a rentable area of 
218,008,199 square feet, showed an occu- 
pancy at the present time of 195,371,913 
square feet, being 90.03% of the total. 
This is the first time since April 1927, 
that the occupancy rate has. risen above 
60%. It is interesting that the highest 
gain was made in buildings in the South- 
west region, 

In its story on the subject the New 
York Times says that one feature of the 
survey was that it registered a decline in 
governmental occupancy. 

ee 


Herald-Tribune Comments on a Let- 
ter From Congressman Celler 

Representative Celler of New York State 
wrote a letter recently to New York 
Herald-Tribune objecting to an editorial 
the newspaper ran about the Bailev-Van 
Nuys bill. The editorial was captioned 
“For Congress to Decide.” 

Celler took the position that the insur- 
ance business wants “special interests” leg- 
islation and that the opposition to Federal 
regulation is merely the raising of a “dust 
storm” by the insurance companies. In 
its reply to Celler the Herald-Tribune 
made these comments : 

“Representative Celler has not read the 
Herald-Tribune editorial very carefully. 
We did not take any position on the 
question of whether insurance was, cr 
was not, commerce. Our point was that 
Congress itself was the proper body to 
decide that question. Neither did we 
‘call the indictment a part of a scheme 
of back-door attempts, etc.’ What we 
said was that ‘there are many who be- 
lieve that this attack on the insurance 
companies is simply the newest in a 
long series of back-door attempts by 
the New Deal Administration to reduce 
the sphere of states’ rights.’ Whether that 


is the case or not, we doubt if Mr. Celler 
is naive enough to be surprised at this 
widely held interpretation in view of the 
persistent record of court-packing by the 
New Deal, on the one hand (as witness 
the present attempt to change the quorum 
from six to five in order to reach a de- 
cision in the case of the Aluminum Com- 
pany). and the equally persistent record 
of attacks on the established prerogatives 
of the states. Certainly, it was not merely 
for want of something to do that the 
nation’s Governors recently decided to es- 
tablish a lobby in Washington to protect 
their states from such invasions.” 
6 2 


Thinks Brokers Should Advertise in 
Daily Papers 

Suggestions that insurance 
should advertise is made to newspapers by 
Frank E. Fehlman in Editor & Publisher. 
He thinks that if business managers of 
newspapers throughout the country will-do 
a little research on the fire hazard in their 
own communities they can prepare adver- 
tising campaigns for fire insurance brokers. 
He believes that articles in daily papers 
on fire hazards can be tied up with ads 
of insurance brokers, Mr. Fehlman says 
in part: 

“Based on considerable research work 
in the insurance field, we have found that 
the average woman will argue, put off and 
discourage her husband when he decides 
to buy additional life insurance; but, when 
she is told that she can insure her home 
for a nominal sum for three years, she 
will O.K. the policy without any hesita- 
tion. Why? From our research work 
we have learned that she dreads fires just 
as much as she dreads snakes. Even though 
she may be a newlywed, she has in. her 
few years seen with her own eyes just 
what a fire can do when it gets a head 
start on the fire department. 

“This being true, most of the advertis- 
ing prepared for the broker should be di- 
rected at the wife or mother in the home. 
If possible, always run the woman appeal 
ads on the society or homemakers’ pages 
of your paper. 

“We believe that these four appeals should 
be used in the copy written exclusively for 
women. First. Point out the fact that it’s 
going to be some time—probably five years 
for the average family—before they can 
walk into a contractor’s office and say: 
‘We want you to build us a new home.’ 
If your home burns down today or is only 
partially destroyed, you may have to wait 
months for the necessary repairs and most 
of the material you get will not be as 
good as what you now own. 

“Second. Fires often result in bodily 
injuries that may disfigure you for life. 
Hundreds of thousands of children suffer 
from burns that slow them down in their 
school work, make them self-conscious 
because of their appearance. Approxi- 
mately 10,000 men, women and children 
die each year because of fires. 

“Third. Your husband, father, brother 
or whoever happens to be ‘the man of 
the house’ often puts off having the in- 
surance broker make out a policy. This 
is especially true when a family moves 
to its own home or when it moves from 
one rented home to another home or apart- 
ment. It’s just one of those small things 
that get lost in the shuffle of moving. 
So point out to the women readers of 
your paper that they should immediately 
check the fire insurance for the house- 
hold. 

“Fourth. Now the cost theme. Even 
though fire insurance rates haven’t changed 
much in the past 20 years (due to our 
own fault), the average insurance policy 
against fire costs but a few dollars a 
month. Emphasize the tow cost of this 
kind of insurance. Compare it with the 
amount of money spent each week by the 
average family who attends moving picture 
theatres. 

“If the prospect you solicit has a rep- 
utation for giving service, real, constructive 
advice, and is liked by his clients, run some 
copy on the service angle of the business. 
One of the best slogans for this type of 
copy is: ‘Ask your friends about our 
service.’ 

“The aggressive insurance broker pays 

(Continued on Page 24) 


brokers 








November 26, 19:3 








A, E. Gilbert Resigns 
As Hanover Vice Pres. 


TO JOIN AIUC ON JANUARY 1 


Will Become heaveleaet in Executive 
Capacity; AIUC Foreign Manager 
for Hanover and Other Insurers 


who hes been connected 
Hanover 1917, for 
years as vice president, 
effective December 31, 
associated in an execu- 


\. LE. Gilbert, 
with the 


the past 


Fire since 
seven 
has resigned, 

1943, to become 
tive capacit® with the 
national Underwriters Corporation. 


Inter- 
The 


American 


A. E. GILBERT 


AIUC is foreign manager for the Han- 
over and Fulton Fire Insurance Com- 
panies as well as the Loyalty Group of 
Newark, National Union and Birming- 
ham of Pittsburgh. 

Mr. Gilbert, as vice president of the 
Hanover, has for many years super- 
vised the American International Un- 
derwriters operations for his company 
with growing enthusiasm. He is now 
convinced that the period of greatest 
opportunity and usefulness for that or- 
ganization will follow the end of the 


war. 

The American International Under- 
writers has long held Mr. Gilbert in 
exceptional esteem and often expressed 
appreciation of his support and assis- 
tance. They now feel themselves for- 
tunate in obtaining his full services. 

While the Hanover naturally regrets 
Mr. Gilbert’s decision to resign, the 
company understands his desire to take 
advantage of the wider opportunities 
afforded by his new connection. He 
leaves with the entire company’s best 
wishes, doubly felt because he will still 
be devoted to an important part of the 
Hanover’s fortunes through the Amer- 
ican International Underwriters. 


Native of Mississippi 


Mr. Gilbert was born in Natchez, 
Miss., where his father was in the lum- 
ber business. He attended public schools 
there and at 16 moved to New York. 
He was graduated from New York 
University and took a three-year medi- 
cal course at Fordham University. 

In 1913 Mr. Gilbert joined the Home, 
his first job being entering daily reports 
on the register. He became examiner 
in the New England division and on 
May 21, 1917, went with the Hanover 
where he organized the special risk 


He became superintendent 
of the brokerage and special risk de- 
partment of the company; was made 
assistant secretary, then secretary, and 
in 1936 was made vice president and 
a director. Some years ago he assisted 
in the organization of the Canadian 
department. He has been actively iden- 
tified with the foreign bus:ness of the 
company and has traveled widely. 

Mr. Gilbert was a member of the 
executive committees of the Suburban 
Fire Insurance Exchange, New York 
Fire Insurance Exchange and New York 
Fire Insurance Rating Organization. He 
has been also a member of several 
committees of the Eastern Underwriters 
Association, the National Board of Fire 
Underwriters, Suburban Exchange, Ex- 
cess Management Corporation and 
American Reinsurance Exchange. He 
has lectured before many students of 
the Insurance Society of New York, 
and one lecture, “Common and Special 
Hazards,” is used as a standard text 
in the University of North Carolina. 
Last May he completed twenty-six years 
with the Hanover. 


department. 





Sprinkled Risk Members 
Accepted Into the FIA 


Member companies of the Factory In- 
surance Association have approved the 
membership applications of eleven com- 
pany members of the Western Sprinkled 
Risk Association. The new members 
will join on January 1, at which time 
the business of the WSRA will be re- 
insured in the FIA and the organization 
disbanded. 


FCAB ADVANCES HOTCHKISS 


Made Assistant Manager of Boston 
Office; Replaced in New Hampshire 
by Arthur Nichols 
Fire Companies’ Adjustment Bureau, 
Inc., announces appointment of Gard- 
ner Hotchkiss as assistant manager of 
the Boston office. Mr. Gardner has been 
with the organization for many years, 
having joined the Boston staff in 1928. 
When the Manchester, N. H. office -was 
opened in 1930 he was assigned to that 


office, and since that time has been 
continually engaged in the handling of 
many large and complicated losses in 
the New Hampshire territory. His trans- 
fer to the Boston office will further en- 
large the bureau’s capacity at that point. 

The Boston staff will consist of Man- 
ager Walter V. Hatfield, Assistant Man- 
ager Hotchkiss, and Adjusters George 
Delano, Irwin Ross, Earl Shardlow, 
Burt Attridge, Alexander Fitzh erbert 
and Arthur King. Clayton J. Kannair, 
general adjuster, makes the Boston of- 
fice his headquarters. The Lawrence, 
Mass. office is in charge of Adjuster 
Alan Dunlop, under’ the supervision of 
Boston. 

Mr. Hotchkiss is replaced in Manches- 
ter, N. H. by Staff Adjuster Arthur 
Nichols, latterly attached to the Balti- 
more, Md. office of the bureau. Mr. 
Nichols has been with the bureau sev- 
eral years, having seen service in the 
West Virginia, White Plains, N. Y. and 
Maryland fields. 





CANADIAN HAIL LOSSES 

Preliminary figures issued by the 
Canadian Hail Underwriters Association 
reveal that the season just ended was 
one of heavy losses. Saskatchewan, for 
example, had a loss ratio of 125% 
against 77% last year, while Manitoba 
reports 80.5% for this year against the 
1942 figure of 65% and Alberta this 
year had a loss ratio of 87% against 
20.73% 
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Program Issued For 
Commissioners’ Meetin: 


IN NEW YORK CITY, NOV. 28-DEC. 


Many Commitice Meetings Listed 
Well as General Sessions Monday, 
Tuesday and Wednesday 


The National Association of Insuran 
Commissioners has issued the progra:): 
for general sessions and committ:: 
meetings at the mid-winter meeting 
the Hotel Commodore in New Yor'., 
starting Sunday and continuing throuc! 
next Wednesday, December 1. The e 
ecutive committee will meet Sunday ar- 
ternoon at 2 o’clock in Rooms B and C. 

First general session is set for 1] 
a. m. Monday. Following a vocal solo 
by Mrs. J. Herbert Graves the roll of 
states will be called by Secretary Jess 
G. Read, Oklahcma. Then will come a 
welcome to New York State and City, 
with the replies by Vice President 
Newell R. Johnson, Minnesota, and 
Executive Committee Chairman James 
M. McCormack, Tennessee. President 
Charles F. J. Harrington, Massachu- 
setts, will present his report and the 
session will close after the introduction 
of new commissioners. 

The luncheon sponsored by the New 
York insurance fraternity will start at 
1 p. m. and the afternoon will be de- 
voted to committee meetings. 

Judge John B. Gontrum, former Mary- 
land Commissioner, will speak on “The 
Responsibility and Opportunity of In- 
surance” at the Tuesday morning ses- 
sion at ll a. m. in the East Ballroom. 
At noon the convention will hold an 
executive session. That afternoon will 
be devoted to committee meetings. 

_ Wednesday morning the final conven- 
tion session will begin at 11 a. m. at 
which committees will present their re- 
ports. 

Committee Schedule 


Committee hearings of interest to fire 
insurance men are scheduled as follows: 
Committee to study Federal legisla- 
tion, John Sharp Williams, 3rd, Missis- 
sipPi, chairman, 10 a. m. Monday, Room 


Valuations of securities committee, 
Robert E. Dineen, New York, chairman, 
2:30 p. m. Monday, Room C, 

Committee on laws and _ legislation, 
C. CC. Fraizer, Nebraska, chairman, 
3:30 p. m., Monday, Room A. This 
meeting will hear the report of insur- 
ance industry committee on multiple 
lines, presented by John A. Diemand, 
president of Insurance Company of 
North America, chairman, and also the 
report of insurance industry committee 
on uniform countersignature law pre- 
sented by Ray Murphy, assistant gen- 
eral manager, Association of Casualty & 
Surety Executives, and Walter Bennett, 
counsel, National "Association of Insur- 
ance Agents. 

Committee on interstate rating and 
irregular underwriting practices, J. Her- 
bert Graves, Arkansas, chairman, 10 
Amn, Tuesday, Room C, 

Examinations committee, Jess 
Read, Oklahoma, chairman, 2 p. 
Tuesday, Room C. 

Blanks committee, Walter A. Robin 
son, actuary, Ohio, chairman, 2 p. » 
Tuesday, Room A, 

Committee on interpretation and coin- 
plaint, J. Austin Carroll, Rhode Islard, 
chairman, 3 p. m., Tuesday, West Ba!!- 
room. 

Fire prevention committee, James »!. 
McCormack, Tennessee, chairman, 
p.m., Tuesday, Room A, 

Fire and marine committee, Jo! 
Sharp Williams, 3rd, Mississippi, chai: 
man, 5 p. m., Tuesday, Room B. 

Committee on taxation, J. J. Holme:, 
Montana, chairman, 9 a. m., Wedne 
day, West Ballroom. 

Committee .to confer with Fede: 
Government, Newell R. Johnson, chai 
man, 9 a. m., Wednesday, Room B 
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Supt. Dineen Upholds 
Regulation by States 


DEFENDS NEW YORK STATUTES 





Says. Unrestricted Rate Competition 
Would Harm Public; Strongly Op- 
poses Federal Interference 


Insurance Superintendent Robert E. 
Dineen of New York has written Sena- 
tor Frederick Van Nuys in Washing- 
ton that the New York Department 
‘would regard as highly detrimental to 
the interests of the people of this state 
iny Federal developments, either in the 
form of judicial decisions or Congres- 
sional action or inaction, which would 
make it illegal for insurers and rating 
organizations in this state to follow the 
spirit and letter of our statutes.” 


Defending state regulation of insur- 
ance in general and the New York 
State system in particular Superintend- 
ent Dineen said that under this state’s 





rating procedure insurance companies 
are not allowed to resort to unre- 
stricted competition. “The legislature 


has concluded,” he continued, “and in 
our judgment wisely so, that that type 
of competition is not in the public in- 
terest since it is apt to jeopardize the 
financial integrity of insurers and if 
allowed to run its full course, would 
ultimately result in driving small but 
responsible insurers out of business.” 


State Laws Give Good Control 


Mr. Dineen went on to say that while 
no claim is made that the New York 
fire insurance regulatory laws are per- 
fect, “even in their present form the 
statutes give us a substantial degree of 
control over fire insurance, rating or- 
ganizations and rates and that control 
serves to protect the hundreds of thou- 
sands of policyholders in this state 
whose interests are the first responsi- 
bility of this Department.” 

In writing Senator Van Nuys the 
New York Superintendent said that the 
Senate Judiciary Committee, consider- 
ing proposed legislation to keep insur- 
ance beyond the scope of the anti-trust 
acts, might be interested in a summary 
of the New York insurance law pro- 
visions regulating fire insurance rates 
and rating organizations and of the ac- 
tual administration of these provisions. 
Continuing he wrote as follows: 

“In New York rating organizations are 
permitted by law and cannot function 
without a license. Such organizations 
are required to file with the Superin- 
tendent of Insurance their articles of 
agreement, by-laws, etcetera, and the 
names of insurers for which they make 
rates. They are examined periodically 
by this Department in the same manner 
in which we examine an insurance com- 
pany. They are directed to supply to 
any insured upon demand all pertinent 
information relating to the insured’s 
rate and must provide a machinery for 
appeals. No insurer is permitted to con- 
tribute or give financial aid to any rat- 
ing organization which has violated the 
insurance law. 


Complete Check on All Rates 


“Rating organizations and _ insurers 
are both permitted to make and file 
rates. However, insurers are not com- 
pelled to join rating organizations but 
may function individually in rate mak- 
ing. The privilege of rate making is 
subject to rigid restrictions. The statute 
prescribes the factors and elements 
which must be considered in making 
rates such as reasonableness, adequacy, 
absence of discrimination, previous loss 
experience, hazards, dividends, profits, 
etcetera. 

“The various insurers are directed by 
the statute to file their statistical data 
and such other data as the Superintend- 
ent may direct with the rating organi- 
zation of which they are a member or 
subscriber. They are required, upon the 
request of the Superintendent, to file 
with this Department all the material 
which they used in promulgating rates. 
Individual insurers are, of course, sub- 


ARP Disbandment in 


Ontario Matter of Concern 


Recent announcement in Toronto 
issued through federal government 
sources to the effect that insofar as 
official Ottawa is concerned all A.R.P. 
forces in Ontario and a western por- 
tion of Quebec can be disbanded is 
understood to have had its effect on 
the insurance business. 

In Ontario alone this has meant that 
at least 100,000 members of 
squads are now released from their 
voluntary obligations. But, according to 
one insurance company official inter- 
viewed, this automatically put a damp- 
er on the demand for war risk insur- 
ance, which demand in itself is not as 
great as it was a year ago. 

Another instance of the effect of the 
cancellation of A.R.P. forces is being 
reported in some leading appraisal cir- 
cles. These appraisers state that in- 
dustry and manufacturers see no imme- 
diate need now for appraisals for war 
risk insurance purposes. 





ject to detailed examinations by this 
Department. Thus, the Department has 
a complete check and cross-check on 
all rates filed. 

“To complete the picture the Super- 
intendent has the power to reject any 
rate filing which is inadequate, exces- 
sive, unfairly discriminatory or other- 
wise unreasonable and to order rates to 
be adjusted up or down, a right which 
is frequently exercised. The insurers 
and rating organizations are protected 
against arbitrary action on the part of 
the Superintendent by appropriate pro- 
visions for judicial review. The statute 
is flexible enough to provide for uni- 
form percentage increases or decreases 
in rates in order to cover particular 
situations. Unless an exception is made, 
however, all rating organizations or in- 
surers are held to the rate schedules 
adopted. Criminal penalties as well as 
fines may be imposed upon violators of 
the statute.” 


CANADIAN CONFERENCE HELD 





Dominion Underwriters Meet With Fire 
Company Leaders in Hartford to 
Review Problems 

Fire insurance underwriters of the 
Dominion of Canada have just com- 
pleted a two days’ conference in Hart- 
ford, with officials of fire companies of 
the United States in which the fire 
situation in Canada was fully reviewed. 
Sessions were held at the Hartford Club 
and the gist of the discussions was not 
disclosed, pending preparation of a re- 
port to be made to the Dominion Board 
of Insurance Underwriters of Canada, 
which brought about the conference. 

Participants in the conference were 
E. J. Kay, manager for Canada of the 
North British & Mercantile, Montreal; 
William Lawrie, manager for Canada 
of Phoenix Assurance of London, Mont- 
real; C. S. Malcolm, manager of Canada 
of Royal Exchange of London, Mont- 
real; J. H. Riddel, manager for Canada 
of Eagle Star, Toronto; C. E. Sword, 
manager for Canada of Union Insurance 
Society of Canton, Toronto; Kenneth 
Thom, general manager for Canada of 
Western Assurance, Toronto; R. L. 
Stailing, manager for Canada of Sun 
Insurance Office, Toronto; William 
Quaid, vice president of Gibraltar Fire 
& Marine of New York; R. D. Safford, 
vice president of Travelers, Hartford, 
and P. C. Cothran, vice president of the 
Phoenix of Hartford. 


A. C. Broderick 50 Years 
With Commercial Union 


Starting his insurance career in 1893 
Arthur C. Broderick, general agent, in 
charge of the Texas department of the 
Commercial Union Assurance, reached 
his fiftieth year of service with that 
organization on November 13. Beaut!- 
ful flowers in his office conveyed happy 
greetings and good wishes and many 
letters of congratulations were received 
from associates and friends in the head 
office and the field. 
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Ely General Adjuster 
For the Home Fleet 


ROBBINS IS NAMED ASSISTANT 


Ely Joined Company in 1920; Served 
in Suburban Field; Assistant 
General Ajai in 1939 
Edwin H. Ely has been 
general adjuster and K. V. Robbins 
has been appointed assistant general 
adjuster of all the companies in the 

Home Insurance Company fleet. 

Mr. Ely became associated with the 
company in the loss department on 
June 15, 1920. He was made staff ad- 
juster for suburban Long Island in 
1930 and a year later promoted to state 
agent. In April, 1938, he returned to 
the home ofhce as suburban manager, 
following which he was fe assis- 
tant general adjuster in October, 1939. 
Mr. Ely is a member of the Eastern 
Loss Executive Conference and_ the 
Adjusters Round Table Conference. He 
is also a member of the Blue Goose 
and a Mason. 

Mr. Robbins entered insurance prior 
to World War I in Terre Haute, Ind. 
After serving in the war he became in- 
surance manager for the Marion, Ind., 
Title and Loan Company. He joined 
the Home group in February, 1920, as 
automobile. special agent in Indiana do- 
ing general field work until 1929 when 
he was transferred to Detroit as special 
agent. He was appointed staff adjuster 
for Michigan in 1936 and _ transferred 
to Baltimore in the same capacity in 
November, 1937. He came to the home 
office in June, 1943. Mr. Robbins is 
Most Loyal Gander of the Chesapeake 
Pond of Blue Goose. 


appointed 





Syracuse Agents Support 


Hancock’s Bill in Congress 


Support for Representative Clarence 
E. Hancock’s bill to continue state regu- 
lation of insurance was indicated in 
Syracuse, N. Y., with the issuance of 
a statement on behalf of the Syracuse 
Underwriters’ Exchange by J. R. Maw- 
hinney, president of the group. 

In his statement Mr. Mawhinney ac- 
cused the Federal government of at- 
tempting to create “an unnecessary and 
unwarranted disturbance” of a_ well- 
handled and well-regulated business. 

“It is believed,” he said, “that the 
government’s current move is leading 
up to an effort to get all insurance 
companies under Federal control and 
domination.” 





Dwelling House Forms 


Allowed in Pennsylvania 
Insurance Commissioner Gregg L. 
Neel of Pennsylvania has informed all 
fire companies operating in the state 
that the Department will consider for 
approval dwelling house forms of fire 
policies provided they conform with the 
state laws. In 1937 the Department had 
issued a notice to companies that the 
so-called dwelling house form was pro- 
hibited in Pennsylvania. 

\t the request of several companies 
the problem of the legality of such a 
form was recently referred to the at- 
torney general for his review. He ad- 
vised that nothing in the state laws 
prohibited the printing on the face of 
the policy, in the space provided in the 
standard policy for such purpose, a 
form to be filled in by an agent setting 
forth necessary data describing the 
property to be insured, and commonly 
called the dwelling house form. Com- 
missioner Neel says that he approves 
the form because of the present need 
for saving both labor and materials. 

MISS MURPHY IS CHAIRMAN 

Marguerite G. Murphy of the Nash- 
ville (Tenn.) Association of Insurance 
Women, is serving as chairman of Dis- 
trict 4 of the membership committee of 
the Nashville Association of Insurance 
Women. The district includes Nashville, 
Chattanooga, Knoxville, Birmingham, 


Louisville and New Orleans. 
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Hill Pleads for Unity 
To Quell Outer Attack 


ADDRESSES SEUA AT ATLANTA 
Says Agents’ Demands for Increased 
Pay Cannot Be Granted; No Pre- 
diction on Supreme Court Finding 


A plea for united. efforts to build 
strength within the insurance industry 
to defeat attack from without was made 
by Ashby E. Hill, vice president, Home 
Fleet, in his address as president of the 
South-Eastern Underwriters Associa- 
tion before the semi-annual meeting of 
that organization at Atlanta, Novem- 
ber 17. Mr. Hill was referring specifi- 
cally to demands for increased commis- 
sions from agents in the territory 
which he stated emphatically cannot be 
allowed, and to the action against the 
SEUA by the Federal Government, now 
before the Supreme Court of the 
United States, and the bills now before 
Congress to mraintain the principle of 
state regulation of insurance. 

“We who have engaged in the insur- 
ance business many years,” he said, 
“who know the honest and _ intelligent 
efforts given in its development, may 
readily admit that there have been 
errors in judgment on our part. How- 
ever, we challenge the purpose of those 
critics who defame our ancient institu- 
tion for selfish aand sordid ends. Sound 





and lasting reforms require under- 
standing and fair play. Such improve- 
ments are best made from within the 


industry under the leadership of those 
well versed in its complexities. 
Over-Zealous Reformers 
“At this time, when the entire nation 
is devoting its utmost to the all-impor- 
tant task of winning the war, it is es- 
pecially unfortunate to have over-zeal- 
ous reformers on the outside threaten 
to cause drastic insurance changes 
which would seriously affect business in 
general. The sudden modification of 
generally accepted practices for new 
and untried theories is dangerous in 
peacetime aand may well be disastrous 
in wartime. 
“Although unfair charges based upon 
distorted facts have been made by 
irresponsible individuals, it is beneath 





ASHBY E. HILL 


the dignity of the insurance industry 
to create additional conflict by imme- 
diate public retort. In the interest of 
national unity and harmony on _ the 
home front such unnecessary domestic 
conflict should be avoided. 

“Of vital concern to us in the insur- 
ance business is the pending action by 
the Federal Government against the 
SEVA and certain individuals. In this 
connection, the Bailey-Van Nuys bill in 
the United States Senate, and its com- 
panion measure in the House, is im- 
portant legislation designed to maintain 
the long established principle of state 
control of insurance activities within 
each sovereign state. I venture no 
guess on the outcome of either the 
judicial or legislative matter. We may 
content ourselves with the knowledge 
that our interests are in the hands of 
competent counsel and of capable and 
conscientious executives. To both, the 
company members of this association 
owe a debt of gratitude.” 

New Dwelling Schedule 

Mr. Hill referred to the action of the 
SEUA in adopting simplified dwelling 
schedules as a good example of prog- 


ress designed to save time and money 
by standardization and_ simplification 
of old procedures, which schedules were 
extended in September to include apart- 
ments, rooming and boarding houses, 
nurses’ and sisters’ homes and _ frater- 
nity and sorority houses. 

“Drastic rate reductions followed,” he 
said, “which necessitated a vast number 
of return premium endorsements. As a 
result there have been complaints from 
agency ranks which range from re- 
quests that companies absorb the full 
return commissions, to persistent and 
organized demands for increased agency 
commissions. I feel I speak the senti- 
ment of this association in saying that 
neither the request nor the demand can 
be allowed.” 

Mr. Hill said that the rebuilding of 
the schedules was a laborious task and 
required collection of many kinds of 
data, numerous tests, long study and 
frequent discussions. 

“ si * ” ° ‘“ 

I cannot believe,” he continued, “that 
our friends, the agents, whom we 
respect to such a high degree, appre- 
ciate the full danger of controversial 
issues at this time. Our common wel- 
fare is in jeopardy. We must subscribe 
our united efforts and wisdom to build- 
ing a strength within if we expect to 
defeat the attack from without.” 

Increased Commissions Agitation 

In connection with the agitation for 
increased commissions, Mr. Hill said 
the agent should bear in mind “the 
sound and timely advice” given to mu- 
tual agents at their recent annual meet- 
ing by Executive Vice President J. J. 
Beall of the Northwestern Mutual Fire 
Association, who said that mutual divi- 
dends and commissions make up a sub- 
stantial share of the cost of doing busi- 
ness and appealed to agents to accept 
a smaller rate of commission. “It is en- 
tirely possible,” said Mr. Hill, “that the 
realistic mutual agents will find the 
adoption of some such plan to their 
decided advantage. 

Mr. Hill praised the public relations 
campaign of the National Association of 
Insurance Agents, saying that it was 
wisely planned and is being splendidly 
executed. He said that most of the 
fundamental principles of the program 
will receive the enthusiastic support of 
the companies and he expressed appre- 
ciation particularly to former President 
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David A. North of the association for 
his appeal to its members for their un- 
stinting support of the insurance bills 
now pending in Congress. 

Mr. Hill expressed gratification that 
the insurance business continues to 
make splendid contributions to the war 
effort. “The War Department Advisory 
Bureau, the Navy Advisory Unit and 
the National Bureau for Industrial Pro- 
tection continue to function very effec- 
tively through the most highly trained 
engineers this business has at its dis- 
posal,” he said. “It is safe to say that 
sabotage and economic losses have been 
held to a minimum because of this pro- 
tection. And besides giving these effi- 
cient services to our country, bear in 
mind that capital stock fire insurance 
companies have invested in United 
States Government bonds the stupend- 
ous sum of nearly $1,000,000,000.” 


Can Reduce Waste 

Mr. Hill.said that insurance men can 
help further the essential educational 
program to reduce accidents, waste and 
loss of irreplaceable materials, precious 
man hours, which are desperately needed 
to supply the fighting men adequately 
and to speed ultimate victory. 

“There remains another obligation to 
our country which is yet unfilled,” he ~ 
said. “In our wartime and _ post-war 
planning, let us be ever mindful of our 
duty to returning American veterans 
and to those men and women who for 
valid reason cast their lot with our 
national defense plants. When peace 
comes, we at home will be faced with 
every sort of readjustment. However, 
none will be more vital or patriotic than 
providing employment for our return- 
ing men and women. We must equip 
ourselves for the important parts we 
will take in these changing conditions 
and display a willingness, an ability and 
a capacity to do our full share in na- 
tional reorganization. These things we 
must do, if the peace is to be won, 
and free enterprise and our form of 
Government are to survive.” 


DESCRIBES DEAN SYSTEM 

Kent H. Parker, rate expert for the 
Western Actuarial Bureau, described the 
Dean Analytic System for figuring fire 
insurance rates when appearing before 
a session of the Missouri ouster suit 
hearing in Chicago last week. Special 
Commissioner J. H. Windsor of the 
Missouri Supreme Court is taking more 
testimony on the suit which began sev- 
eral years ago. Mr. Parker said the 
Dean Analytic System was put into gen- 
eral use by fire companies nearly 
forty years ago and was intended to be 
a standardized system of measuring fire 
hazards. Rates, ynder the system, were 
revised as building construction changed. 
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The men and women of Loyalty Group er2 
pledged, in their home-front effort, to mak> 
a contribution worthy of the gallant sacri- 
fices being made by Americans under arms. 
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Maryland Agents Elect 


Senator Teecs H. 7: Conick, Com- 
missioner, Ensor, H. W. Jackeon and 
S. Machovec Among Speakers 





from all 
Mary- 


than 250 agents 
state present, the 
iand Association of Insurance Agents 
held its annual convention at the Belve- 
dere Hotel, Baltimore, on November 17. 
In addition to hearing a number of in- 
teresting speakers, the organization 
held its annual election and enjoyed a 
banquet, entertainment and dance in 
the evening. 

The new president is E. 


With more 


sections of the 


Merrill Wal- 


ters of Pocomoke City. He _ replaces 
Presley D. Bowen of Baltimore. Mr. 
Jowen was elected chairman of the 
board. 

Two of the seven regional vice presi- 
dents were reelected. The vice presi- 
dents are: first district, Mrs. George 


second district, 
Frederick, re- 


M. Dallas, 
J. Vernon 


Salisbury; 
Coblentz, 


elected; third district, H. Francis Le- 
Brun, Towson; fourth district, Mrs. 
Annie L. Wiegand, Annapolis; fifth 
district, Howard N. German, Easton, re- 
elected; sixth district, Thomas F. Con- 
lon, Cumberland; and seventh district, 
Carroll Crawford, Westminster. Both 


the incumbant and treasurer 


reclected. 


secretary 


were They are George I. 
Gardiner, Jr. LaPlata, secretary, and 
William M. Scott, Baltimore, treasurer. 


Guy T. Warfield, Jr., state director was 
also returned to office. 
New Directors 
new directors were chosen by 
They are Ralph G. Bittle, 
Marbury B. Fox, Towson, 
and Avery W. Hall, Salisbury. Direc- 
tors reelected are William B. Dukes, 
Kennedyville; Alva P. Weaver, Jr., Bal- 
timore, and F. Albert Roloson, Balti- 
more. 
United 

Tydings of 


Three 
the group. 
3altimore; 


States Senator Millard E. 
Maryland, one of the con- 
vention speakers, urged the elimination 
of non-essential spending by the Gov- 
ernment, pointing to the danger of seri- 
ous inflation unless a peace-time pay- 
as-you-go policy is adopted. 

Speaking at the banquet, H. C. 
Conick, assistant United States manager 
of the Royal-Liverpool Groups and 
president of the Eastern Underwriters 
Association, discussed post-war prob- 
lems and urged all agents to accept 
their responsibilities. 

Stanley Machovec, manager of the 
special risks department of the United 


Taft Would Amend WDC 
Walters as President Law to Cut Renewal Charge 


BOWEN CHAIRMAN OF BOARD 


Senator Robert Taft of Ohio has in- 
troduced a bill in the Senate to relieve 
War Damage Corporation policyholders 
from paying a third year’s premium for 
extension of the coverage beyond next 
July 1. The bill would limit to $2 the 
maximum premium for renewal next 
year. For the first two years assureds 
have been paying the full rate of WDC 
premium even though losses have been 
very slight. 


Ontario Agents’ Assn. Aims 
To Take in Toronto Agents 


Plans are under way in the Canadian 
Province of Ontario to enlarge the mem- 
bership of the Ontario Fire and Casu- 
alty Insurance Agents’ Association from 
around 700 to over 1,000 by taking in 
agents from the city of Toronto. At 
present organization-minded agents of 
Toronto are mostly members of the 
Toronto Insurance Conference, while the 
Ontario Association draws its members 
largely from the balance of the prov- 
ince. Discussions are now being car- 
ried on between the two organizations 
for the purpose of arriving at an 
amicable arrangement for enlarging the 
membership of the parent provincial 
body. It is believed the higher member- 
ship is necessary to bring ino effect a 
provincial qualification plan for agents. 





WALTER H. DEY DIES 


Walter H. Dey, member of the Nor- 
folk, Va. local agency of George W. 
Dey and Sons, died November 5 at a 
hospital in that city, following a brief 
illness. His death resulted from a stroke. 
He was 72 years old. He was an elder 
brother of Calvert R. Dey, also asso- 
ciated with that agency, who is a past 
president of the Virginia Association of 
Insurance Agents. The agency with 
which he was associated was founded by 
his father, the late George W. Dey. 





Guaranty, gave an 
“Retrospective Rat- 


States Fidelity & 
interesting talk on 


ing and Its Practical Application,” and 
George B, Robbins, manager of the Fire 
Companies Adjustment Bureau, Balti- 


more, discussed ‘‘Adjustments.” 

In addition to Mr. Conick, Lawrence 
E. Ensor, who recently was appointed 
Maryland Insurance Commissioner, 
spoke briefly at the banquet. Howard 
W. Jackson, prominent in insurance ac- 
tivities and former Mayor of Baltimore, 
was toastmaster. 


Critchell-Miller Agency 
Honored by Phoenix-London 


Commemorating the seventy-fifth an- 
niversary of the Critchell-Miller Insur- 
ance Agency in Chicago, the Phoenix- 
London gave a luncheon at the Drake 
Hotel in that city on November 17. 
Critchell-Miller has been their sole 
Chicago representative since 1879. 

J. Irvine, United States manager 
of the Phoenix Assurance; J. R. Rob- 
inson, assistant United States manager ; 
J. M. Haines, United States manager 
of the London Guarantee, and H. Lloyd 
Jones, assistant United States manager, 
were in Chicago also the previous day 
at the fiftieth anniversary celebration 
of Conkling, Price & Webb and acted 
as hosts at the Critchell-Miller lunch- 
eon. 

Mr. Haines presented the Critchell- 
Miller Agency with a diamond jubilee 
plaque and gave individual medallions 
to the senior and junior partners. 
Present as special guests were the 
members of Conkling, Price & Webb. 





Cincinnati Fire Agents 
Hear Talk by Sullivan 


Business prospects during and after 
the war were discussed by Raymond D. 
Sullivan of Chicago during the Cincin- 
nati Fire Underwriters’ Association 
monthly meeting on November 18. Mr. 
Sullivan is Western manager of the 
Marine Office of America. 

Joseph F. Schweer, secretary of the 
Fire Underwriters, announced that be- 
ginning December 1, examination for 
agents’ and solicitors’ licenses would be 
held in Room 215, City Hall, on the 
second and fourth Friday of every 
month. He added that since the amended 
Ohio drivers’ license law increasing fi- 
nancial responsibility requirements be- 
came effective September 20, fifty per- 
sons have been reported to the State 
Bureau of Motor Vehicles as having 
been convicted of offenses mentioned 
in the law. The licenses of thirty were 
revoked for three years, subject, how- 
ever, to reinstatement if they provide 
required proof of financial responsibility 
within 30 days. 





Des Moines Agents Condemn 
Coercion by Money Lenders 


The Des Moines Association of In- 
surance Agents at a board meeting 
adopted a resolution condemning the 
practice of some lending agencies in the 
state “coercively” requiring borrowers 
to take out insurance through the par- 
ticular lending agency. The resolution 
commended Iowa Insurance Commission- 
er Charles R. Fischer who recently de- 
nounced the practice and asserted the 
Iowa Department would revoke the li- 
censes of the agencies that continued 
the practice. 

The board’s resolution stated it “heart- 
ily concurs in the position taken by the 
commissioner of insurance, that it con- 
demns the practice and that it will ac- 
cord the commissioner of insurance its 
entire support in favor of the position 
taken by him and if the practice is not 
discontinued it urges the commissioner 
to exercise his full power of license can- 
cellation in such cases as may warrant 
such drastic action.” 
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Loan to Insured After Loss 
Held Not a Loss Payment 


‘The Nebraska Supreme Court has re- 
affirmed its position that agreements 
made. by insurance companies to loan 
money to assureds so they may carry 
on business after a loss has occurred 
are lawful and do not constitute a loss 


payment. The National Hotel Co. of 
Omaha claimed a loss payment had 
been made to Shiman Bros. of New 
York, wholesale jewelers, and that only 
the insurance company could maintain 
suit to recover. The jewelers sued the 
hotel company for $46,000 alleged value 
of contents of a salesman’s trunk stolen 
from a hotel baggage truck. 

The court also refused to recede from 
its holding that a statute limiting the 
liability of a hotel keeper to $300 ap- 
plies only to his common law liability 
as an insurer of the safety of the 
property of guests, and that it has no 
application where the cause of action 
of the guest is based solely on the negli- 
gence of the proprietor in caring for 
property entrusted to him. The sales- 
man had not told the hotel keeper of 
the value of the trunk’s contents. 


AGENTS HOLD SCHOOL RISKS 


Total premiums of $8,444 for $1,845,573 
of fire and $1,794,943 of tornado insur- 
ance was apportioned among forty-nine 
Des Moines agents and agencies by the 
Des Moines board of education. Except 
for increases of $35,500 for six items of 
property and decreases of $1,250 on two, 
the action is a renewal of approximately 
one-third of the total fire and tornado 
insurance outstanding on school prop- 
erty. Approximately one-third of the 
entire insurance program expires on 
November 1 of each year, and is under 
an 80% co-insurance arrangement. Dur- 
ing recent years the school board has 
placed its insurance problems in thie 
hands of a committee of local agents. 








MANN DIES IN LOUISVILLE 


Bertram B. Mann, 59, insurance brok- 
er, Louisville, Ky., died October 30 at 
his home following a heart attack. fle 
was a Mason and former trustee of 
Adath Israel Temple. 
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NOTING THE FIVE GREAT HUMAN BLESSINGS . .. 


THE CHINESE HAVE ALWAYS BEEN FAMED FOR THEIR UNIQUE AND MEANINGFUL SYMBOLS. AND 
HERE IS ONE FOR LONGEVITY. AROUND THE CENTRAL MESSAGE THERE ARE FIVE DECORATIVE BATS DE- 
HAPPINESS, WEALTH, PEACE, VIRTUE AND LONG LIFE. 


THE NORTHERN ASSURANCE SEAL IS A SYMBOL OF A PROGRESSIVE COMPANY FOR PROGRESSIVE AGENTS. 
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IF THE SAPS INVADED TOMORROW... 


That’s why fire prevention, a/ways important, is 


 — you picked up your newspaper some morn- 
ing and found that the Japs, in a lightning raid 
on the Pacific Coast, had fired a California city— 
and burned thousands of people alive! Suppose that 
you learned that among them were 2,200 children 
less than nine years old—wouldn’t your blood boil? 
Wouldn’t you be roused to a higher pitch of fighting 
spirit than you have ever been? 

Yet—2,200 children under nine years of age are 
burned to death every year right here in the United 
States! But Carelessness, not the Japs, is the criminal. 

And— it’s a crime you can help stop. 

Yes, you can help save thousands, tens of thousands 
of other lives .. . and help prevent damage to war 
plants, damage seriously retarding our war effort 
with losses that mere dollars cannot replace today. 
And, to make it more tragic, fire losses this year 


are about 16% above last year and are rising at 


an alarming rate. 


extra important this year. That’s why, too, cutting 
down fire losses is the concern not only of every 
manufacturer and home owner, but of every citizen. 
And there is this final reason to make fire prevention 
your concern—over a period of time the smaller the 
losses the less the property owner will pay for his 
insurance protection. 


So, now of all times, be extra careful about fires. 
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Federal Court Refuses Injunction 
Restraining State Action on Policies 


Various insurance companies sought by 
a suit in the Federal District Court for 
Eastern Missouri to cancel certain insur- 
ance policies covering several types of 
losses, under which policies the defendant 
brewing company has suffered certain 
losses for the recovery of which separate 
causes of action have accrued. An in- 
junction was also sought to restrain the 
defendant from instituting “any other ac- 
tion in any other court” upon the policies 
and to require the defendant to set up its 
claims under’ the policies in this action. 
Defendant moved to dismiss the action. 

The Federal District Court held that, 
assuming the required amount in con- 
troversy existed to authorize injunction 
of defendant from proceeding in the state 
courts, the Federal court would stay its 
hand in the *tabsence of a showing that the 
state courts cannot furnish full protec- 
tion. The motion to dismiss was not de- 
termined, but the further disposition of 
the case was deferred for a reasonable 
time pending expeditious determination of 
the actions at law in the state or Federal 
courts. ; 

Equity jurisdiction, the court said, will 
be exercised only under proper circum- 
stances, quoting Di Giovanni v. Camden 
Ins. Ass’n, 296 U. S. 64, 68, to the effect 


Protecting Food Supply 
Keynote of Meetings 


urgency of protecting 


America’s food supply from destruc- 
tion by fire in farm and rural com- 
munities will keynote the annual meet- 
ings of the farm fire protection com- 
mittee of the National Fire Protection 
Association and the agricultural com- 
mittee of the National Fire Waste 
Council scheduled for the Palmer 
House, Chicago,« Monday, November 29. 
The nation’s leaders in farm and rural 
fire prevention will address the meet- 
ing and plans will be inaugurated for 
increased rural fire protection both dur- 
ing the present emergency and_ the 
post-war period to follow. 

Dr. David J. Price, president of the 
National Fire Protection Association, is 
chairman of the farm fire protection 
committee and Carter is 


The wartime 


Rush W. 
chairman of the agricultural committee 
of the National Fire Waste Council. 
Both are nationally-known leaders in 
the U. S. farm and rural fire preven- 
tion movement. 


Ball Associate Director 
Connecticut War Service 


Commissioner W, Ellery Allyn has 
announced appointment of Warren A. 
Ball, divisional manager of the New 
England Fire Insurance Rating Asso- 
ciation’s Hartford office and a mem- 
ber of the Connecticut Field Club, as 
associate state director of the Con- 
necticut War Inspection Service. 

Mr. Ball will cooperate with S. Gray 
Tracy, special agent of the Connecti- 
cut Fire and president of the Connec- 
ticut Field Club, who was _ previously 
named by the Commissioner as _ state 
director. The director and associate di- 
rector have already. held meetings with 
the Commissioner and the members of 
the Connecticut Defense Council. 





WARD WITH EQUITABLE F. & M. 

Stetson Ward has been appointed spe- 
cial agent for Connecticut and western 
Massachusetts for the Equitable Fire & 
Marine, in succession to Frank M. 
Humphrey who has been transferred to 
Kansas. Mr. Ward comes from the 
agency ranks from which he brings an 
experience acquired from many years 
of successful agency operation. He will 
make his headquarters at the home of- 
fice, 30 Trinity Street, Hartford. 


that “Equity will not compel the cancella- 
tion and surrender of an insurance policy 
secured by fraud where the loss has oc- 
curred and a suit at law to recover the 
amount of the loss is pending or threat- 
ened,” and Atlas Ins. Co. v. N. J. South- 
ern, 306 U.S. 563: “The guiding principle 
is that the Federal court should proceed 
only so far as is necessary to protect the 
suitor from loss of his defense at law, 
without needlessly interfering with the 
determination of the plaintiff's rights in 
the state court, where his action was prop- 
erly begun.” Aetna Ins. Co, et al. v. 
Carondelet Brewing Co., 51 F. Supp. 500. 





LOSS BUREAU CHANGES 


Lunsford Appointed Branch Manager 
at Norfolk, Va.; Little Branch 
Manager at Tupelo, Miss. 

The Fire Companies’ Adjustment 
Bureau, Inc., has appointed Lewis Luns- 


ford as branch manager at Norfolk, Va., 
effective December 1. Mr. Lunsford 
began his insurance career with the 
Southern Adjustment Bureau in De- 
cember, 1925, serving his apprenticeship 
in Richmond. When the Norfolk branch 
was opened March 10, 1930, under the 
supervision of W. H. Davidson, Mr. 
Lunsford was assigned to that office 
where he served with ability and effi- 
ciency for more than six years. He was 
elevated to adjuster-in-charge of Wilm- 
ington, N. C. office in September, 1936. 
In July, 1939 he was promoted to 
branch manager of Tupelo, Miss. office, 


which position he has held to this dat 

Henry B. Frazier, Jr., who has serve 
in the capacity of branch manager ; 
Norfolk for the past four: years, ha 
resigned to enter the business of utilit 
construction and carries with him si: 
cere good wishes for continued succes 
from the bureau. 

Lewis M. Little is named as branc 
manager at Tupelo. He started hi 
career with the bureau on October | 
1937, as adjuster in the Savannah, Ga 
office. More recently he has been asso 
ciated with the Norfolk branch. 





SYRACUSE APPOINTMENT 


Oren A. Reagan has been appointe: 
manager of the insurance departmen 
of the Pomeroy Organization, Inc 
Syracuse, N. Y. real estate firm. Hy 
formerly served as special agent of Em 
ployers’ Liability. 





























Announcement of 


NEW NAMES 


The Occidental Insurance and Occidental Indemnity companies 


of Fireman’s Fund Group now have names which better describe 


their well-earned statures as national insurance organizations. From. 


henceforth, the Occidental Insurance Company will be known as 


WESTERN NATIONAL INSURANCE COMPANY 
and the Occidental Indemnity Company as 


WESTERN NATIONAL INDEMNITY COMPANY 


There has been no change in ownership or management. The two 


companies remain members of Fireman’s Fund Group and, as in 


the past, reflect the character and maintain the traditions of the 


parent company—80-year-old Fireman’s Fund Insurance Company. 
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yinion of the committee greatly impair 
r nullify the regulation of insurance by 
ie States, and will necessarily also 
roaden the field of Federal bureaucracy 
nd give rise to chaos in the insurance 
usiness through making illegal therein 
iat cooperation and accord which in the 
pinion of the States and of the com- 
iittee is required for best protecting the 
ublic interest. 

In such circumstances, in the opinion 
f the committee, Congress has the duty, 
s the law- and policy-making body of 
he Federal Government, to reaffirm its 
urpose and intent that Federal anti- 
rust laws be not applicable to insur- 
nce, and thus make certain, that even 
hough existing law as set forth in a 
mg line of Supreme Court decisions be 
hanged, State regulation of insurance 
may and will continue. 

Hearings on the Bill 

Joint public hearings were held by 
subcommittees of the House and Senate 
Committees on the Judiciary on October 
20, October 27, and November 3, 1943, 
and all persons who expressed a desire 
to be heard in support of or in opposi- 
tion to the bill and identical bills, H. R. 
3269 and S. 1362, were heard. 

Nature of Opposition to Bill 

The Department of Justice, in op- 
posing the bill, urges that its proponents 
under the guise of preserving the rights 
of the states, seek to weaken Federal 
antitrust laws by exempting a_ great 
business from their operation. In the 
opinion of the committee there is no 
foundation for such a charge since in- 
surance has never been subject to the 
antitrust laws. Rather it would seem 
that the Department of Justice, by 
criminal prosecutions, seeks to displace 
state regulation with Federal regulation 
by having Federal antitrust laws made 
applicable to insurance, thereby de- 
stroying state regulation. Whether or 
not the Department of Jusitic has such 
a purpose is immaterial, for the con- 
sequences are in any even apparent. 
In the opinion of the committee, Con- 
gress would not desire that the Federal 
antitrust laws be applied to insurance, 
even though Congress itself should 
deem it necessary or expedient to regu- 
late insurance—and this for the reason 
that insurance is unique, and requires 
cooperation and accord forbidden by 
Federal antitrust laws. 

The Department of Justice has also 
contended that the bill will interfere 
with pending criminal prosecutions. 
That is not the purpose of the bill. 
However, should any interference re- 
sult, that would be relatively inconse- 
quential and only incidental in the 
effectuation of a national policy. There 
could be no interference whatsoever if 
the Supreme Court follows a long line 
of its own decisions. Interference may 
only be premised upon a change in 
existing law by the Supreme Court— 
a change contrary to the intent and 
will of Congress. Since the intent and 
will of Congress has been drawn in 
question by the action of the Attorney 
General, it is therefore highly proper 
that Congress now reaffirm its intent 
and will without equivocation and ex- 
press its desire that the States regulate 
the business of insurance rather than 
the Federal Government. 

In no event does the bill disavow any 
constitutional power in Congress, nor 
does it prevent the Supreme Court from 
declaring any constitutional power in 
Congress. Should the Supreme Court 
reverse its decisions and thereby de- 
clare in Congress the power to regulate 
insurance, the bill merely makes cer- 
tain that the exercise of that power 
continue with the States until Congress 
may otherwise act. Certainly if Con- 
gress has the power to regulate, it also 
has the power, if its sees fit, to permit 
that regulation to continue through the 
States. The bill is to permit such con- 
tinuance without conflict between state 
and Federal laws. 

The Department of Justice also urged 
that the recent case of Parker v. Brown 


House Report on Insurance Bill 


(Continued from Page 1) 


(317 U. S. 341), precludes the necessity 
of enacting the bill in order to preserve 
state regulation. Parker v. Brown dealt 
with a state commission authorized by 
state statute to enforce a program in 
conformity with, if not supplementary 
to, a Federal statute. Obviously, all 
state regulation concerning insurance 
does not and would not fall in such a 
category. 

Not Impressed by Dept. of Justice 

The Department of Justice also 
urged that the Federal Government 
should interfere with state regulation 
where the latter is not adequate ac- 
cording to a standard determined by 
the Department of Justice. The com- 
mittee is not impressed by such argu- 
ment. If the states are to be permitted 
to regulate, they should be permitted 
to regulate as they each see fit. The 





Williams is Optimistic 

President E. L. Williams of the 
Insurance Executives Association told 
newspapermen last Friday, that he 
believes the Bailey-Van Nuys and 
Walter bills will be passed in Con- 
gress. He is encouraged by the 
strong stand taken by the subcom- 
mittee of the Judiciary Committee 
against the arguments of the De- 
partment of Justice. 











committee believes that in considering 
the nature of the business of insurance, 
its closeness to policyholders in the 
several states, the established systems 
of regulation and control by the states, 
and the experience and attitude of state 
insurance commissioners, regulation by 
the states should not be circumscribed 
by the establishment of any control 
over their power of regulation or the 
exercise by them of that power. 

Even though Congress may be de- 
clared to have the right to regulate in- 
surance, and may wish to exercise that 
right, the committee feels that the 
standard of regulation should not in- 
clude the prohibitions of the Sherman 
and Clayton Acts as urged by the De- 
partment of Justice. That the states, 
with their experimentation and investi- 
gation, have so determined has recently 
been made clear in Osborn et al. v. 
Ozlin et al. (310 U. S. 53). There 
Justice Frankfurter said: 

* * * The ways of safeguarding against the 
untoward manifestations of nature and other vi- 
cissitudes of life have long been withdrawn from 
the benefits and caprices of free competition. 
The state may fix insurance rates, German Alli- 
ance Ins. Co, v. Lewis (233 U. S. 389); it may 
regulate the compensation of agents, O’Gorman 
& Young v. Hartford Fire Ins. Co. (282 U. S. 
251); it may curtail drastically the area of free 
contract, National Ins. Co. v. Wanberg (260 
U. S. 71) (pp. 65-66). 

The committee concurs in the views 
expressed in Osborn et al. v. Ozlin 
et al. and feels that Congress should 
not permit a broadening of the antitrust 
laws which will result in rendering in- 
surance open to the caprices of free 
competition, for it is a matter of com- 
mon knowledge to those who are in- 
formed that insurance is something 
quite different from the ordinary com- 
mercial transaction. Essentially it is a 
personal promise of indemnity by the 
insurer to the insured. It is not a 
commodity grown, produced, manufac- 
tured, transported, or traded in at mar- 
kets. Uniformity, as to rates, forms of 
policies and the like, is not only de- 
sirable in insurance, but is necessary if 
the business of insurance is to be con- 
ducted to meet the needs and require- 
ments of all business and all persons. 

Bill Will Not Change Existing Law 

The committee reiterates that the 
bill will not change existing law. Under 
a long line of decisions of the Supreme 
Court insurance is not commerce, and 
if it is not commerce neither the Sher- 
man Act nor the Clayton Act could 
apply. Those Supreme Court decisions 
were in the mind of Congress when 
the Sherman Act became law. This is 
clear from a reading of the debates in 
the Senate attending the passage of 

















TEAMWORK 
counts 


The growth of a profitable all-round 
insurance business depends a great 
deal on the service and cooperation 
rendered by the company to the agent. 
The long established satisfaction of 
policy holders and agents is one factor 
in making an agency with P. F. & M. 
both congenial and profitable. P. F. & M. 
is an affiliate of the 151-year-old 
Insurance Company of North America. 
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that act. There Senator Turpie called 
attention to the fact that under Su- 
preme Court decisions the word “com- 


merce” did not include insurance. Simi- 
lar views were expressed by Congress 
in a report of the House Committee on 
the Judiciary in 1906 (H. Rept. No. 2491, 
59th Cong. Ist sess., Mar. 23, 1906). 

The committee then expressed the 
opinion that the commerce clause of 
the Constitution did not confer the 
power of regulating insurance upon 
Congress, and pointed out that the 
regulation by the states was grounded 
upon such an interpretation of the Con- 
stitution and the law’ and had been 
unanimously approved by the bench, the 
bar, and the public. In 1920, when a 
question was raised as to the applica- 
bility of Federal antitrust laws to mar- 
ine insurance, Congress did not hesitate 
to make certain that such laws would 
not be applied to marine insurance. It 
did this by the enactment of the Mar- 
ine Insurance Act of 1920. Admittedly 
all forms of insurance are the same in 
principle and it is apparent that the 
Marine Insurance Act dealt only with 
one branch of insurance merely because 
a question had been raised only as to 
that branch. 
Statistical Data Submitted at Hearings 

Statistical data submitted by the De- 
partment of Justice respecting rates 
and profits are not impressive. In the 
opinion of the committee it is not 
necessary to analyze that data or to 
refute in detail. It is sufficient to point 
out that such data on their face do not 
give weight to factors essential to an 
adequate consideration of the reason- 
ableness of either rates or profits. They 
are misleading and require careful 
analysis. Furthermore, such data are 
irrelevant to the main issue and prin- 
ciple involved. The question is whether 
the states or the Federal Government 
should regulate—not whether existing 
regulation has resulted in sufficiently 
low rates or in too great profits. It 
may be pointed out, however, that rates 
have decreased over 30% the last thir- 
teen years and over 40% in the last 
twenty-five years, and that the average 
underwriting profit over a period of 
years has heen approximately 3% of 
premiums. It may also be pointed out 
that from the nature of insurance the 
reasonableness of results can only be 
determined over a long period of time, 
and not by a year’s experience. A large 
part of the data submitted by the De- 
fartment of Justice was with respect 
to only one year. Sound proof of the 
inadequacy of such data and experience 
is to be found in the fact that insur- 
ance companies deal with laws of aver- 
ages, including averages relating to dis- 
asters. One disaster can wipe out the 
underwriting profit of many years. This 
was pointed out by Representative Han- 
cock in the case of the San Francisco 
fire. 

Summary 


It appears to the committee that the 
situation presented to Congress may be 
summarized as follows: 

(a) Under existing law the busiriess 
of insurance is not commerce; 

(b) For over seventy-five years the 
existing law has been recognized and 
accepted by the Supreme Court, Con- 
gress, executive branches of the Federal 
Government, the states and the public; 

(c) Grounded upon existing law the 
states have successfully regulated in- 
surance and the business of insurance 
has been conformed thereto; 

(d) If long-standing decisions be re- 
versed, then the constitutional right of 
the states to regulate will be nullified 
and a continuation of state regulation 
could only be at the sufferance of Con- 
gress and could not exist insofar as it 
conflicts with Federal law; 

(e) The general pattern of state regu- 
lation is in direct conflict with the pro- 
hibitions of the Sherman and Clayton 
Acts as now interpreted by the Depart- 


ment of Justice, for the former en- 
courages or requires cooperation and 
_— and the latter in effect forbids 


"ay The application of those antitrust 
acts to insurance was not intended by 
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Assemblyman-Insurance Man Says the 
Industry Should “Clean House” or Be 
Attacked in Washington and Albany 
Assemblyman John J. Lamula, first 
district, New York, issued a statement 
to daily newspapers for publication last 
Monday in which he gave “a stern 
warning to the insurance industry to 
take steps to clean its own house, or 
be faced with accelerated attacks in 
Washington and Albany leading to 
Federal and state legislation to correct 
alleged evils.” He based it on “the re- 
cent attack on the fire insurance com- 
panies by Attorney General Biddle.” 
Lamula also discussed a resolution in- 
troduced in New York State legislature 
at last session, calling for an investi- 
gation of the make- -up of fire rates in 
this state by the various rating boards. 
Mr. Lamula is an insurance man with 
— at 130 William Street, New York 
ity. 


ARIZONA AGENTS MEET 


R. N. Martin Elected President; Adop- 
tion by State of New N. Y. Fire 
Policy Is Welcomed 

An announcement that the Arizona 
Corporation Commission had authorized 
(effective December 1) adoption of the 
revised form of the New York standard 
fire insurance policy was welcome news 
to members of the Arizona Association 
of Insurance Agents, at concluding ses- 
sions November 20 of a two-day state 
business meeting in Phoenix. 

Elected for a one-year term beginning 
January 1, 1944, were the following as- 
sociation officers: R. Norrie Martin, 
Arizona Trust Company, Tucson, presi- 
dent; James Murphy, Valley National 
Company, Phoenix, vice president; W. 
E. Davidson, W. E. Davidson Company, 
Tucson, secretary-treasurer, and Ver- 
land Haldiman, Guardian Agency, Phoe- 
nix, state director to represent the na- 
tional association’s board of directors. 

Despite transportation difficulties near- 
ly 100 agents and company men were 
present at the streamlined business 
meeting—which was given over entirely 
to discussions of the agent’s place in 
the wartime picture and methods of im- 
proving business generally. 

On the closing day a decision was 
made by the executive committee to 
permit employment of a full-time paid 
secretary “to improve the workings of 
the association.” 











Congress and would not be in the pub- 
lic interest; 

(g) Such application must now be 
predicated upon a change in the law by 
the Supreme Court; 

(h) The insurance business is essen- 
tially local and best supervised locally 
by the States rather than through an- 
other cumbersome Federal bureau; and 

(i) It is believed that enactment of 
the bill will preserve state regulation, 
and is necessary to make certain that it 
will be preserved. 

Minority Report Arguments 

A lengthy minority report was pre- 
sented, signed by Representatives Eman- 
uel Celler, Democrat of New York; 
William T. Byrne, Democrat of New 
York, and Sam H. Russell, Democrat 
of Texas. The minority report offers 
the following conclusions: 

“Insurance companies have traveled 
a long way since the old case of Paul 
v. Virginia, tried seventy years ago. 
It has reached out in all directions. 

_ “To say insurance is not ‘commerce’ 
is an insult to one’s intelligence. 

“To say it is not ‘interstate commerce’ 
is to ignore its obviously inherent 
characteristics. 

“To vote approval of any of these 
insurance bills would be to destroy the 
very foundations of our antitrust laws. 
In the post-war era I know of nothing 
more essential for the maintenance and 
strengthening of private initiative and 
enterprise than the antitrust laws. De- 
stroy them and you build for yourselves 
Frankenstein monopolies and cartels— 
the very antithesis of private initiative, 
enterprise, and competition.” 
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Says Big Bill 
(Continued from Page 15) 


little attention to the seasons of the year. 
He knows that people are going to die, 
children are going to be born, fires are 
going to start as they always have, acci- 
dents in cars will continue, and the day 
of the year has very little to do with his 
writing a new policy. Therefore, this 
classification for new local advertising is 
just as alive today as it will be next 
January.” 





Royal Exchange 


Executive Arrives 


R. E. Oldfield, assistant genefal man- 
ager. at the head office of the Royal 
Exchange Assurance in London, has 
arrived in this country for a brief visit 





TORONTO FUND PLAN KILLED 


Another movement in the city °f 
Toronto to inaugurate a self-insuran:c 
plan has been ended—for the second «r 
third time this year. A recent recon- 
mendation of the special insurance com:- 
mittee that the city take over fi 
insurance of all civic buildings havin 
a coverage of $50,000 or less has bec 
rejected by the city’s senior politic. ! 
body, the board of control. Only o1 
controller out of five voted for the pr 
posal, Alderman Dennison, committ« 
chairman, presented two reports er 
that the city establish a $100,000 ii 
surance fund for fire insurance. 
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Insurance Will Aid 
Battle on Inflation 


SUGGESTIONS TO ADVERTISERS 
National Board and Casualty Executives 
Association Cooperate With 
War Advertising Council 





\ work book, containing specific sug- 
gestions for advertisers to use in help- 
ing to acquaint the general public with 
the dangers of inflation, has just been 
released under the joint sponsorship 
of the Association of Casualty & Surety 
Executives and the National Board of 
Fire Underwriters. 

Publication and distribution of the 
book is integrated with the program of 
the War Advertising Council, Inc., 
which was created by the leading na- 
tional advertisers, agencies and media, 
to assist the government in marshalling 
the power of advertising for victory. 

The illustrative texts and illustrations 
are the product of the leading copy- 
writers and artists of more than a score 
of prominent advertising agencies. Its 
preparation was directed by the War 
Advertising Council in cooperation with 
the Office of War Information and the 
Office of Economic Stabilization. 


The volume will be distributed to 
every national advertiser, to prominent 
local advertisers and to all agencies and 
media throughout the nation. 

The anti-inflation campaign guide of- 
fers advertisers a wide variety of sug- 
gestions showing how they can spread 
information on the infiationary threat 
through regular commercial channels, 
in newspapers, magazines, radio pro- 
grams, posters and direct mail litera- 
ture. Advertising layouts and copy, pre- 
pared by volunteers from leading ad- 
vertising agencies, are available to all 
advertisers without charge. 

Keynote of the campaign is a seven- 
point list of individual actions that will 
help: hold prices down. Consumers are 
asked to buy only what they need; pay 
no more than ceiling prices and buy 
rationed goods only with stamps; sup- 
port whatever taxes the country needs; 
pay off old debts and avoid making new 
ones; refrain from asking more money 
for goods sold or work performed; pro- 
vide for the future with adequate in- 
surance and savings; and buy as many 
War Bonds as possible and hold them. 





ST. PAUL EXCHANGE TO MEET 
The Insurance Exchange of St. Paul, 
Minn., will hold a quarterly dinner 
meeting at the Ryan Hotel, December 8. 
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Dahlberg Nominated to Head 


Insurance Accountants Ass’n 


The nominating committe of the. In- 
surance Accountants Association has 
offercd the following nominations for 
officers to be voted upon at the annual 
meeting next month: 

President, Arthur A. 
Insurance Office; first 
Robert CC. Ratcliffe, 
second vice president, | 
Donovan, Travelers Fire; third vice 
president, John W. Lamble, Royal Ex- 
change; treasurer-historian, Frederick 
W. Maasen, London Assurance; execu- 
tive secretary, DeWitt C. Glatz, Phoe- 
nix-London Group; assistant secretary, 
Fred J. Ruckdeschel, Atlas Assurance. 

The three year term of Robert C. 
Angus and Robert D. Morse, present 
members of the executive committee, 
will expire December 31, 1943, and the 
committee recommends the election of 
Everett S. Stryker and John W. Dillon 
for the three year term from 1944 to 
1947. Since Mr. Ratcliffe, now a mem- 
ber of the executive committee, has 
been recommended as first vice presi- 
dent, it will be necessary to elect an- 
other member to complete his unexpired 
term of two years. The committee 
recommends that Robert D. Morse be 
elected to fill this vacancy. 


Dahlberg, Sun 
vice president, 
Newark Fire; 

Jeremiah M. 





Cash Discount on Invoice 
Price Deducted in Claim 


After a fire destroying an insured stock 
of merchandise the insurer and the in- 
sured, under a Wisconsin statutory form 
fire policy, entered into’ an adjustment 
agreement that the sound value and loss 
and damage to insured’s stock and fix- 
tures was a certain amount and that the 
agreement left open for further con- 
sideration a deduction of a specified sum 
representing cash discount on the stock 
destroyed. 

In an action to recover alleged bal- 
ance due on the agreement, the Wiscon- 
sin Supreme Court held, Wisco Hard- 
ware Co. v. Hardware Dealers Mut. Fire 
Ins. Co., 239 Wis. 432, N. W. 2d 774, that 
the insured was not automatically en- 
titled to the full amount of the value 
of the stock without regard to the dis- 
count. 

The insurance company’s contention 
was that by the terms of the policy it 
was liable only for an amount not ex- 
ceeding the amount it would cost to re- 
pair or replace the property destroyed 
with material of like kind and quality 
within a reasonable time and that there- 
fore it was entitled to deduct the cash 
discount from the gross invoice price. 
Judement dismissing the complaint was 
affirmed. 
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WORRY, KID... 
He Has Personal Accident Insurance 


N 1942 accidents killed 93,000 people — injured 9,200,000 
morel This tragic loss—97 % of it preventable—cost the 
nation over five billions of dollars and 380 million man- 


Gradual public realization of these staggering figures 
accounts in some measure for the ever-increasing sale of 


Wherever American industries operate in foreign lands, 
American International Underwriters provide facilities for 
brokers and agents to efficiently handle the insurance needs 
of their clients. The AIU writes Personal Accident and practi- 
cally every form of casualty insurance, as well as Fire and 
allied lines, including special policies for unusual requirements. 


AMERICAN INTERNATIONAL " 
UNDERWRITERS CORPORATION 2 


340 Pine St., San Francisco 
Representatives in Key Cities Throughout the World 
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Origin and Development of Marine 
Surcharges as a War Time Measure 


Marine surcharges to meet a wide va- 
riety of, increased hazards of otherwise 
normal risks have been charge od since early 
in this war as underwriters realized that 
basic rates were not producing sufficient 
premium to meet the larger losses occur- 
ring under straight ‘marine policies, en- 
tirely aside from the war risk business. 
D. King*Page, one of the leading British 
writers of marine insurance articles, pre- 
sents some of the background of the sur- 
charge system im an article appearing in 
the Policy-Holder of London, weekly tm- 
surance journal, entitled “Combined Ma- 
rine Surcharges.’ He writes in part as 
follows : 

When the war broke out in Septem- 
ber, 1939, underwriters in the marine 
market remembered what war conditions 
at sea meant. They remembered that 
during the last war claims resulting 
from extinguished coastal lights, dimmed 
navigation lights, sailings in convoy and 
also from the use of unusual routes, had 
swollen the aggregate settlements on 
purely marine business far beyond the 
normal. 


Movement Started Early in War 


Very early in the war, therefore, there 
sprang into being a movement for some 
means of providing against the inev- 
itable increase in claims on marine pol- 
icies resulting from war conditions at 
sea. It is important to bear in mind 
that this movement was in no way con- 
cerned with war risk business. and that 
the type of claim against which it aimed 
to make provision was of the purely 
marine category, resulting from strand- 
ings, collisions, fires and even heavy 
weather, into which no element of “con- 
sequences of hostilities” entered. 

The movement undoubtedly existed, 
but rather strangely, it hung fire for a 
while. Perhaps this was because the 
cargo figures immediately available made 
quite a good showing, but this good 
showing was largely artificial. Since 
1935 underwriters had been receiving 
both war and marine premiums, first as 
a result of the Italo-Abyssinian affair 
and subsequently because of the trouble 
in Palestine, the Sino-Janenese “inci- 
dent” and the Spanish Civil War. In 
many cases they had not kept separate 
figures for war and marine business, and 
so their settlements, in which war 
claims took a comparatively small part, 
showed a handsome balance of premi- 
ums in hand. 

It must be remembered that the cargo 
“pool,” reinsured by the Government 
against King’s Enemy Risks, took the 
losses of the shock period at the outset 
of war, and while there were some losses 
resulting from enemy attack on business 
written after the pool closed down on 
the commencement of hostilities, the 
claim for such losses dribbled in and 
made no immediate appreciable imnres- 
sion on underwriting figures. Without 
the spur of patent adverse results, un- 
derwriters seem to have allowed matters 
to drift until towards the end of the 
year. 

By then, however, they had dealt with 
the most immediately pressing problems 
arising out of the war, and the dribble 
of claims falling on the market had be- 
gun to be more of a steady stream. 
Underwriters began to realize that the 
aggregate of war and marine premiums 
was not an inexhaustible fund; that if 
war and marine business were separated, 
the marine balance sheet would not make 
so good a showing, while current cas- 
ualty reports showed that the inevitable 


adverse effect of war on purely marine 
business was beginning to make itself 
felt. 
Surcharge Rates 

Early in 1940, therefore, it became 
known that a scheme to remedy the sit- 
uation was in preparation, and on Jan- 
uary 17 it was announced that a market 
agreement had been made by which the 
cargo rates in certain defined areas 
would be subject to a “surcharge.” The 
areas in which this “surcharge” system 
applied were those then immediately 
within the field of hostilities and the 
rates were graduated according to 
whether the waters through which pass- 
ages had to be made were major or 
minor war areas. The major or basic 
surcharge was 2s. 6d. per cent, and ap- 
plied to all voyages to, from, or calling 
at ports or places in the European coun- 
tries with which trade was then possi- 
ble round the coast from Russia to 
France. 

Single the United 
(Atlantic or 


between 
France 


vovages 
Kingdom, Eire, 
Channel), Holland and Belgium, were 
surcharged ls. 6d. per cent. Railway 
and short sea transit risks surcharged 
ls. per cent as were also voyages be- 
tween French ports and French Medi- 
terranean possessions. Metals in ingots 
or similar form, gold, silver and precious 
stones and jewelry paid 50 per cent of 


the cargo surcharges, and this rule ap- 
plied also to bank notes, papers of 
value, coupons, securities, etc. 


The basic idea of the surcharge sys- 


tem was that it should constitute a 
“loading” of the normal cargo rate. If 
the rate for, say, “United Kingdom to 


Denmark,” was 2s. 6d. per cent for the 
normal risk of peace time navigation, 
then the aggregate rate composed of 
the neace time basic rate plus surcharge 
would be 5s. per cent. Right from the 
outset underwriters were urged not to 
modify the basis cargo rate because they 
were getting the surcharge, and were re- 
minded that if they did so, the time 
would come when the surcharges were 
withdrawn, and then they would be left 
with only the basic marine rate which, 
if it had been reduced, would be inade- 
quate. 
Adopted in 1940 

Even when the marine surcharge sys- 
tem was adopted on January 17, 1940, 
many underwriters considered the rates 
were inadequate, and on July 30 it was 
announced that the whole schedule had 
been amended to come into operation 
on September 1. The delay between an- 
nouncement and operation was, of 
course, to permit the necessary read- 
justment of open covers to be made by 
giving notice of cancellation and rein- 
stating the contracts when the period of 
notice expired. 

Between the inception of the sur- 
charge system and the amendment of 
the schedule, considerable changes had 
taken place in the war situation. The 
northern continent had been overrun by 
the enemy, and trade with Norway, Den- 
mark, Belgium, Holland and France had 
ceased. The new schedule was, there- 
fore, framed on an entirely different 
model so far as voyages were concerned. 
The basic or major surcharge was in- 
creased to 5s. per cent, and the area 
to which it applied was described as 
(a) “United Kingdom including Eire (ex- 
cluding voyages provided for under (b) ). 
Continent of Europe (including Iceland 
and European Russia), Black Sea, Med- 
iterranean and adjacent waters, Red Sea 
and Sulf of Aden.” It will be noted that 


the Northern European countries detailed 
in the second edition, included in the 
comprehensive term “Continent of Eu- 
rope.” There was no need to specify 
the countries excluded by reason of en- 
emy occupation, the “Trading with the 
Enemy” laws looked after this. 
One Flat Surcharge Rate Found Not 
Satisfactory 

It will be seen that up to this point 
the whole idea of the surcharge system 
was to load the basic cargo rate with a 
uniform increase intended to set off the 
increased perils of navigation due to 
war conditions, but not falling within the 
scope of the perils excluded from the 
purely marine policy by the Free of 
Capture and Seizure Clause. The prin- 
ciple was sound, but the detail was not 
entirely satisfactory because one flat 
surcharge rate applied irrespective of 
the conditions on which the insurance 
to which it was applied was effected. 
Obviously the basic rate applying to a 
purely F.P.A. insurance must be lower 
than the rate for an insurance on the 
same interest for the same voyage on 
full “with average” conditions, and this 
rate must again be lower than that for 
the same risk placed on even more com- 
prehensive conditions, such as “W.A. 
including theft and pilferage,” or if leak- 
age, or hook and sling damage is cov- 
ered. This applies equally to the sur- 
charge system. The surcharge on the 
comparatively limited policy conditions 
of the F.P.A. and W.A. Cargo Clauses 
is too little if in addition to the cover 
of those clauses, theft and pilferage or 
any other extraneous risk is also cov- 
ered. 

All this had become more and more 
apparent to underwriters as the sur- 
charge system operated, and on January 
1, 1942, another revision of the surcharge 
schedule was made, and this time it was 
drastic. Where, previousl* there had 
been one level surcharge rate for special 
voyages, irrespective of policy conditions, 
in the revised schedule there were three 
columns of’ rates headed, successively : 


new circumstances, and these circum. 
stances required a more detailed sc ed. 
ule, embracing a greater number oi rat- 
ed voyages, and, of course, omitting the 
previous exclusion of Western }t.em- 
isphere voyages. ~ 

The basic surcharges remained \.nal- 
tered, and while an elucidatory mx ifi- 
cation was made in the column bh»ad- 
ings, these too remained unaltere jp 
effect, this basis of rating conti:ued 
throughout 1942, throughout severa! re. 
visions the most important of whic!) in- 
cluded the exemption from the En. lish 
surcharge system of shipments te or 
from U. S. A. or Canada controlled in 
those countries, and subject to the sur- 
charge system which in due course had 
been adopted by the American Institute 
of Marine Underwriters. Another note- 
worthy revision, doubtless arising from 
American participation in the war, was 
the substitution of rates in fractions for 
rates in currency. Thus 10s. per cent 
became % per cent, 12s. 6d. per cent 
became % per cent, and 15s. per cent 
became 3% per cent. 





NAMED AMERICA FORE SPECIAL 

Robert A. Hennie has been appointed 
special agent of the Continental, Mary- 
land and Niagara Fire of the America 
Fore Group in Ohio, with headquarters 
at Columbus. Mr. Hennie was formerly 
associated with his father in the local 


agency business in Cleveland. More re- 
cently he has been state agent of the 
Republic of Texas. He will assist State 
Agent Herman Winter in central Ohio. 





MOVE TO 110 WILLIAM STREET 
Eastern offices of The Insurance In- 
dex and Dunne’s Insurance Reports in 
New York City have been moved from 
116 John Street to 110 William Street. 
C. W. Dunne, Eastern manager, is in 
charge. 
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1 ‘ 2 
(a) 

Against W.A. only or 
more limited condi- 
tions, but including 
theft, pilferage, non- 
delivery, short deliv- 
ery, short weight, 
shortage. 


Against W.A. only or 
more limited condi- 
tions, also insurances 
on gold, silver, pa- 
pers of value, etc. 
(see paragraphs I 
and II 


(b) 

Against fuller condi- 
tions than Section 
(1) but excluding 
theft, pilferage, non- 
delivery, short deliv- 
ery, short weight, 
shortage. 


Against fuller condi- 
tions than Sections 
(1) or (2) including 
theft, pilferage, non- 
delivery, short deliv- 
ery, short weight, 
shortage. 





Now though there were four headings, 
there were only three columns of rates, 
the same rate applying to both 2 (a) 
and 2 (b). These rates were, of course, 
graduated, the lowest applying to the 
plain policy conditions of Section 1 and 
the highest to the full conditions of 
Section 3. In this revision the basic 
surcharge of 10s. per cent was not al- 
tered. It was maintained in Section 1 
and the higher rates of Sections 2 and 3 
represent increased rates for “trimmings” 
added to the policy. The basic rate un- 
der Section 2 was 12s. 6d. per cent ap- 
plying to headings (a) and (b). The 
rate under Section 3 was 15s. per cent. 

It is not proposed here to enter into 
fuller details of the voyages rated be- 
yond saying that broadly the basic sur- 
charge of 10s. per cent applies to United 
Kingdom and continental voyages. There 
were modified surcharges for the Med- 
iterranean and Black Sea, with further 
modifications for shorter and less haz- 
ardous voyages, and these latter, apart 
from voyages within the United King- 
dom (including Eire) were not gradu- 
ated, but were the same under each of 
the four column headings. 

After Pearl Harbor 

Now while this schedule was issued 
after the United States had been brought 
into the war by the Pearl Harbor inci- 
dent, it had been drafted before that 
event, which brought about a_funda- 
mental change in the world situation. 
Up to this point, voyages within the 
Western Hemisphere had not been sub- 
ject to the surcharge system, because 
war conditions did not extend to waters 
within that hemisphere. Within a week 
of its issue, it was amended to meet the 


Thorn Again President 
Of Marine Institute 


H. C. Thorn of the Insurance Com- 
pany of North America was reelected 
president of the American Institute of 
Marine Underwriters at the annual 
—— in New York late last week. 

J. Goddard of Chubb & Son was 
aati vice president. Harold Jackson 
of Wm. H. McGee & Co. is treasurer 
and Ernest Driver was reelected secre- 
tary. The following standing commit 
tees were named: 

Admissions: Harold Jackson, J. Whit- 
ney Baker, J. Mather, J. W. Morrow, 
Albert Ullmann. 

Forms and clauses: H. T. Chester, 
J. A. Bogardus, H. B. DeGray, k. 8. 
Dwelly, E. E. Ellis, F. Maccabe, |. B. 
Zeller. 

Legislation: J. T. Byrne, H. T. Ches- 


ter, J. S. Gilbertson, F. B. Mcl'ride, 
M. W. Morron, H. H. Reed, ©. ©. 
Torrey. 


Relations with carriers: H. E. |:eed, 
B. S. Beckman, H. A. Klahre, SD. 
McComb, G. McIndoe, W_ D. 
Phillips, O. L. Owen. 





EDWARD SWIFT BUCKLEY [IES 

Edward Swift Buckley, Jr., retire’ in- 
surance executive and banker, died No- 
vember 14 in Philadelphia at the a:° o! 
85 years. He had been a director 0! the 
Insurance Company of North Ame ‘ica, 
Alliance, Philadelphia Fire & Marine 
and Indemnity Company of North 
America. .for many years he was vice 
president and treasurer of the “eal 
Estate Trust Co. 
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“PREFERRED”... 


AS DEFINED BY THE DICTIONARY: 


“Set above or before in estimation or favor; 


regarded or honored before another; held in 


greater favor; liked better.” 


T HE record of “PREFERRED” performance 


for 58 years has made this a living definition. 


Since 1885 The Preferred Accident Insurance 
Company has defended its policyholders against 
loss. Through good times, wars and depressions— 
it has always lived up to its slogan of “PROMPT 
PAYING PREFERRED”. 


Prompt settlement of claims has made the “Pre- 


ferred” the preferred company of an ever increas- 


ing number of policyholders and has cemented the 
mutually profitably relationship between the 
Company, its Agents and Brokers—a large majority 
of whom have been “Preferred Producers” for a 


long period of years. 


You, too, should place your business with 


“PROMPT PAYING PREFERRED”. 


ILifewcd 


OF NEW YORK 


80 MAIDEN LANE, NEW YORK 
Edwin B. Ackerman, President 


Automobile © Accident © Burglary * Plate Glass * Liability * Compensation 


— Branch Offices — 




















Boston ¢ Buffalo * Chicago * Los Angeles ¢ Philadelphia -° Pittsburgh * San Francisco * Newark 
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Yorkshire Indemnity 
Now in Comp. Field 


TO WRITE LINE IN N. Y. AND N. J. 





Company, in Fine Shape, Has made Un- 
derwriting Profit for Past Eight 
Years; Parent Co. 119 Years Old 





Yorkshire Indemnity, which has oper- 
ated along conservative lines in a lim- 
ited territory and which has enjoyed an 
underwriting profit over the past eight 
years ending 1942, will begin the writ- 
ing of workmen’s compensation insur- 
ance in the states of New York and New 
Jersey starting January 1, 1944. In keep- 
ing with its policy of gradual expansion, 
the company will not introduce work- 
men’s compensation in additional states 
at present. But full development in this 
line will come after the war when the 
manpower situation becomes more sta- 
bilized. 

Yorkshire Indemnity has made healthy 
progress in both financial and under- 
writing departments this year. Its com- 
bined expense and loss ratios continue 
to be among the lowest in the stock 
casualty field. During the five years 
ending with 1942 underwriting opera- 
tions produced a combined loss and ex- 
pense ratio of 89.0% which resulted in 
an underwriting profit of $400,000 or 
7.1% of earned premiums. Capital of the 
company stands at $750,000 and its sur- 
plus at the third quarter mark stood at 
$1,234,088. Voluntary reserve is $350,000. 
Assets are well over the $4,000,000 mark. 

In 1942 the net premium volume of 
the Yorkshire Indemnity reached close 
to $1,500,000 which the company handled 
very well as its financial position is 
more than adequate for contingencies. 


As is well known, the Yorkshire Insur-, 


ance Co., the parent company in Eng- 
land, writes all lines of insurance in- 
cluding life, and in keeping with the 
trend toward broadening of company 
writing powers in this country, the 
Yorkshire Fleet’s writings here may in 
time more nearly parallel its world-wide 
facilities. The Yorkshire, 119 years old, 
is one of the oldest of British com- 
panies. 





BLANCHARD ON THE AIR 





Columbia University Professor in Sta- 
tion WEVD Forum on Old Age 
and Survivor’s Insurance 

Ralph H. Blanchard, Columbia Uni- 
versity’s professor of insurance, had his 
first experience on the radio the eve- 
ning of November 23 when he spoke 
over Station WEVD on old age and 
survivor's insurance. He engaged in a 
dialogue with John J. Corson, Social 
Security Board’s director of old age and 
survivor’s insurance. The program was 
one in a series arranged by Mrs. Abra- 
ham Epstein. 





Must Hew to Strict Line 
In Comp. Writing in Calif. 


Admitted insurers to California writ- 
ing workmen’s compensation insurance 
have been told by Insurance Commis- 
sioner Maynard Garrison that, because 
of test audits being made by his audi- 
tors showing that some carriers are 
“not in accord with the dictates of the 
insurance code, the manual, or of good 
practice” all carriers must hew strictly 
to ethical insurance practices. Any de- 
parture from such practices must have 
written approval of the California In- 
spection Rating Bureau. ny? 


Committee Meetings 
Scheduled Next Week 


BY INSURANCE COMMISSIONERS 


A. & H. Uniform Procedure on Policy 
Forms, Hospitalization Plans, Social Se- 
curity, Comp. Rating Plan on Program 





When the National Association of In- 
surance Commissioners meets at Hotel 
Commodore, New York, November 28 
to December 1, the accident and health 
committee meeting, chairmanned by Di- 
rector Paul F. Illinois, will 
be among the first to take place. -Sub- 


Jones of 


ject will be uniform procedure on policy 
forms, report on which will be = sub- 
mitted by a sub-committee studying a 
program submitted by the companies. 
The pre-convention meeting of the 
workmen’s compensation committee, 
which was to have taken place on Sat- 
urday, Nov. 27, at the office of the 
National Council on Compensation In- 
surance, was called off by the chairman, 
Commissioner W. P. Hodges of North 
Carolina. He has scheduled a meeting 
of his committee for early Wednesday 
morning at which the new compensation 
rating program will be discussed. 

Commissioner John Sharp Williams, 
3rd. of Mississippi, will preside Monday 
morning over a meeting of the com- 
mittee to study Federal legislation, of 
which he is chairman. One bill up for 
discussion is Senate No. 26 which would 
put the Federal Government partially in 
the bonding business. 

For the following afternoon Commis- 








U.S.N. Chaplain To Be 


Commissioners’ Speaker 


Captain Maurice M. Witherspoon 
(CH. C) of the United States Navy 
will be the guest speaker at the 
luncheon next Monday given in hon- 
or of the insurance commissioners 
who will be in three-day session at 
Hotel Commodore, New York. Host 
commissioner is Robert E. Dineen, 
New York superintendent, who will 
preside. 

Captain Witherspoon, an_ All- 
American football star in 1915, has 
flown 50,000 miles over the Aleutians 
during the past fourteen months. He 
also served on the U.S.S. Wasp, 
famed aircraft carrier, during its 
lifetime. It is expected that he will 
have a dramatic story to tell of his 
experiences. Captain Witherspoon 
will be introduced by Superintendent 
Dineen. 











sioner George A. Bowles, Virginia, has 
called a meeting of the casualty-surety 
committee of which he is chairman. 
And Commissioner G. L. Neel, Penn- 
sylvania, will preside over an _ hour’s 
discussion on group hospitalization and 
medical service. He is chairman of 
that committee and will take up (1) 
monetary payments by hospitalization 
plans where hospital service is not 
available (as requested by Zone 4); 
(2) consider suggestion of Zone 4, 
concerning a survey of group hospital 
and medical service plan laws, and (3) 
consider recommending that laws and 
legislation committee authorizes the 
preparation of a uniform law. 


This meeting is followed on Tuesday 
afternoon by an hour’s session of the 
committee on social security of which 
Superintendent Edward L. Scheufler, 
Missouri, is chairman. A renort will be 
made of a survey on the “Possible Ef- 
fect of Social Security on Private In- 
surance Carriers.” 
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Fireworks in Texas At 
Comp. Rate Hearing 


RATE REDUCTION IS CONTEST:pD 





Commissioner Gibbs Wondered W)ien 
War Would End; State Mfg. Ass’, 
Point to Huge Profits made by Co 





Judge E. W. Sawyer, attorney of ‘ie 
National Bureau of Casualty & Sur ty 
Underwriters, and A. Z. Skelding, ic- 
tuary, National Council jon Compen-a- 
tion Insurance, returned to New York 
this week after attending at’ Ausin, 
Tex. one of the liveliest rate hearings 
that either of them has witnessed for 
some time. Everybody expected the 
hearing to be the usual consideration 
of rates and classifications -in connection 
with the normal rate revision. But it 
actually developed into a battle of words 
between Actuary A. J. Branscom and 
Attorney Carl Callaway, representing 
the Texas State Manufacturers Associa- 
tion, on the one side and various in- 
surance company men on the other side. 
Wisely, E. W. Sawyer did not take part 
in the discussion. 

At one point in the discussion Cas- 
ualty Commissioner J. P. Gibbs got a 
word in to inquire of Attorney Callaway 
when he thought the war would end. 
Callaway asked which war he meant, 
the one overseas or the one in Austin, 
Tex. Mr. Gibbs said that he was not 
entirely facetious in his question as the 
duration of the war had a definite bear- 
ing on the amount, if any, of the rate 
reduction that should be made on work- 
men’s compensation in Texas. 


Elaborate Charts and Statistics 


Messrs. Branscom and Callaway at- 
tempted to show by elaborate charts 
and statistics that the insurance carri- 
ers had made some $20,000,000 more in 
profits in the past six years than should 
have been collected under the formulas 
used. They predicted, if the National 
Council rates should be continued in 
use, that in 1944 the companies would 
make $5,000,000 above profits provided 
for in the formulas. 

Commissioner Gibbs pointed out that 
since the inception of the workmen's 
compensation act in Texas the insurance 
carriers had lost some $6,000,000 and 
that the present profit was because of 
the national war emergency. 

Actuary Skelding pointed out that a 
simplified rate-making procedure using 
two years’ experience instead of five 
was adopted to prevent the entire col- 
lapse of statistical data because of the 
present abnormal experience _ nation- 
wide. 





“Agree in Principle” on a 


Boiler Ins. Solution 


A statement on the boiler insurance 
situation was issued by the National 
Bureau of Casualty & Surety Under- 
writers a few days ago which indicated 
that in the near future this long-drawn 
out controversy over rates and man- 
uals will be settled. Significantly, the 
bureau statement declared that the Na- 
tional Bureau, Hartford Steam Boiler 
and Employers’ Group companies “Have 
reported to the New York Superintend- 
ent of Insurance that they are agreed 
in principle upon a_ solution of ‘he 
fundamental differences which have «x- 
isted in the boiler and machinery busi- 
ness.” And this week. found represer.!a- 
tives of these companies in a meet ng 
room at 60 John Street, diligently “wo k- 
ing out the details” of this solution. 

Superintendent Dineen was also ‘s- 
sured that “within a short time” e- 
vised filing will be made with the New 
York Insurance Department for its 
consideration and that “it is the be et 
of the parties that this solution \ ill 
conform to the recommendations mi (le 
by the Department.” : 

Finally, the statement expressed in 
well choseri words: “The solution ¢'- 
braces New York only but it offers (ie 
possibility of countrywide applicati: 
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S. M. LaMont Dined By 
“His Boys” in the Met. 


HICKEY ALSO HONOR GUEST 





He Will Retire at Year-end as Sup’t of 
Claims in A. & H. Division; LaMont 
75 Years Old Soon 





Stewart M. LaMont, retired vice 
president of the Metropolitan Life, who 
will be 75 years old on Christmas Day, 


was dined by “his boys” in the A. & H. 
division of the company on November 
18 at Hotel McAlpin, New York. It 
was their annual dinner in honor of 
Mr. LaMont which, as always, was ar- 
ranged by Walter F. Marriner, general 
supervisor of the A. & H. and disability 
claim divisions. Fifty-six attended, some 
of whom had been with Mr. LaMont 
when he organized the A. & H. division 
in September, 1921. 

Another guest of honor at this year’s 
affair was Thomas F. Hickey, superin- 
tendent of claims in the A. & H. divi- 
sion of the Metropolitan, who will re- 
tire from that post at the end of this 
year. He has reached the final retire- 
ment age of 70. With Mr. LaMont he 
was one of the organizers of the divi- 
sion and has played no small part in 
its growth over the years. 

Lawrence K. Farrell, assistant secre- 
tary in charge of the division, was the 
toastmaster and appropriately so, as he 
was Mr. LaMont’s chief underwriter in 
the early days and helped to organize 
the department. 

Mr. LaMont is in fine health, and cer- 
tainly does not look nearly 75 years old. 
He gave the speech of the evening, talk- 
ing in a reminiscent vein for the most 
part but indicating that he is alertly 
abreast of current changes in the A. & 
H. picture. 

Mr. Hickey reviewed the work of the 
A. & H. claim division from its early 
vears, and paid tribute to the fine per- 
formance over the years of his associ- 
ate, Charles J. Haight, who is assistant 
superintendent of claims. 

Walter F. Marriner opened the speak- 
ing program with a welcome and then 
turned it over to Mr. Farrell. 





ELECT NEW OFFICERS 





Pacific Indemnity Also Declares Divi- 
dends; Reports on Healthy Nine 
Months’ Showing; Sizeable Earnings 
Directors of Pacific Indemnity of Los 
Angeles have elected J. A. Van Roo as 
vice president and comptroller, having 
formerly been assistant treasurer and 
comptroller. Resignation of T. A. Long 
as vice president and a director was 
accepted, and Earl A. Davis, vice presi- 
dent, was elected to the board to suc- 
ceed Mr. Long who recently joined the 

National Fire of Hartford group. 

The company for the first nine 
months of 1943 showed net premiums 
written, after reinsurance, of $10,436,019 
or 28.34% gain over same period of 1942. 
Earnings and other realized profit and 
loss items before Federal income taxes 
totaled $1,762,860.23, or $11.75 a. share, 
against $2, 106,052. 59 or $14.04 a share 
for same period of 1942. In 1942 the 
company enjoyed a substantial increase 
In excess profits tax immunity due to 
carry-over from prior years, whereas 
no such carry-over was available in 
1943, 

Financial statement at September 30 
showed assets of $21,181,417, an increase 
of $3,873,379 for the nine months of 
1943, and surplus to policyholders of 
$6,708,125, an increase of $1,054,023 for 
the same period. 

The regular quarterly dividend of 50 
cents a share and an extra dividend of 
10 cents a share were declared, both 
payable January 2, 1944, to stockholders 
of record December 15. 


Cc. A. MOSHER DEAD 
Utica Man Was Second President of 


Commercial Travelers to Die This 


Year; Elected Head of Co. Oct. 29 

Charles A. Mosher, who was elected 
president of the Commercial Travelers 
of Utica, on October 29 to succeed 
Charles E. Kennedy, who had died a 
short time before, passed away on No- 
vember 20 after an illness of a few 
days. He was 77 years old. Thus, for 


the second time within a span of two 
months, death has struck the executive 
ranks of the Commercial Travelers. 

Mr. Mosher had been a member of 
the directorate of Commercial Travelers 
since 1926. He leaves a widow, a daugh- 
ter and five grandchildren. 








EXTRA YEAR-END DIVIDEND 

Hartford Steam Boiler will pay its 
usual year-end extra dividend of twenty 
cents a share on December 1 to stock- 
holders of record November 22. 


CT. ammenei 


Geo. Lehman Heads A. & H. 
Ass’n of Newark, N. J. 


George Lehman of National Accident 
& Health Insurance Co. is the newly 
elected president of the Accident & 
Health Underwriters Association of 
Newark, N. J. Annual meeting of this 
organization was held November 12. 
Other officers are Leonard Schmeider, 
Loyalty Group, vice president in charge 
of education; Louis Noll, Commercial 
Casualty, vice president in charge of 
publicity; A. E. Bowman, Bankers In- 
demnity, secretary, and Eric E. Boehm, 
Loyalty Group, treasurer. 

The following were appointed mem- 
bers of the Executive Committee: Paul 
Garey, Loyalty Group; W. F. Smith, 
Aetna Life; Ralph Heller, Prudential; 
William Ford, National Accident & 
Health; George McDowell, Loyalty 
Group, and William Barnes, Washing- 
ton National, who is retiring president. 


ROBERT F. CLARK SECRETARY 
V. R. Willemson, president, reports 
that Robert F. Clark has been appointed 
secretary of Sterling Offices of Canada 
Limited. Prior to 1941, when he joined 
Sterling Offices, Mr. Clark was asso- 
ciated with the Commercial Union 
Group. 





POST 1081 IN WAR BOND DRIVE 


Fighter Plane Will Be Named After 
N. Y. Insurance Post of American 
Legion if it Sells $75,000 in Bonds 
Insurance Post 1081, American Legion 
requests its friends in the New York 
insurance district, when buying third 
War Loan Bonds, to specify on the ap- 
plication that credit for the sale is to 
be given to Post Number 1081. If $75,- 
000 of bonds are purchased in this way, 
the Treasury Department has promised 
the Post that an army or naval fighter 
plane will be named after it. A fine 
start was made in this direction at the 
Post’s Third War Loan rally in Maiden 
Lane recently and the indications are 
that the drive is going over the top. 
Closing date to subscribe for bonds that 
may apply to the plane is December 1. 





ANNUAL MEETING DEC. 22 

Insurance section of New York Board 
of Trade will hold its annual meeting 
in the late afternoon, December 22, at 
Drug & Chemical Club, N. Y. This is 
the same day the Insurance Federation 
of State of New York holds its annual 
gathering. A reception will follow the 
section’s annual meeting. 











NATIONAL 


CASUALTY 


JAMES R. GARRETT, Inc. 
MANAGER OF EASTERN 
ACCIDENT AND HEALTH DEPARTMENT 


465 JOHN ST., ROOM 1001 
PHONE: RECTOR 2-4567 


WGCYURTIS President 


NEW YORK, N. Y. 


NEW CARDINAL ACCIDENT POLICY 
WITH 
BLANKET MEDICAL REIMBURSEMENT 


Nov. 19, 1943. 


We are pleased to announce a new Accident Policy which in our opinion is the mos: 


for the money the Company ever offered. 


Briefly, the coverage is as follows:- 


First of all, the insuring clause reads "Accidental Bodily Injury". 
2nd. Weekly Indemnities are paid for 300 weeks. me 
3rd. Loss of Life, Limb or Sight is payable if it occurs within 180 days 


following the injury. 


And furthermore, the weekly indemnity is paid up to the time of 


the principal sum loss and in addition to the amount specified for such principal sum 


or dismemberment loss. 


4th. The principal sum accumulates 5% every 3 months until it reaches 50%. 

5th. We have a real double indemnity clause without the requirement of wrecking - 
something new to the National. 

6th. We have the Pyogenic Infection Clause, in addition to Registration and 
Identification, as well as a Grace Period in the payment of a premium. 

7th. Exceptions are few in number and not a handicap to sale. 

8th. Renewable by Mutual Agreement - No Cancellation Clause. 

9th. Indemnity paid for inability to perform the duties of "his" occupation - 


not "any" occupation. 


For the first time in the Company’s history, it offers with this policy, a 


Blanket Medical Reimbursement Rider in the sum of $500. 


Premiums are extremely reason- 


able - for example, in the Triple A class, $50 a week and $1000 accidental death is $26.50 


a year. 


Medical Reimbursement, $500, in that same class is $9.50 annually. 


Best of all, 


there is no increase for age because all males are covered, ages 16 to 64 inclusive, 


at the same stated rate and females ages 16 to 59 inclusive. 


In addition to the premium 


there is a fee of $2.00 and the commission is the entire proceeds of the fee of $2.00 plus 


25% of the premiun. 
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Public Hearing on 1944 Compulsory 
Rates in Bay State Brings Protests 


Insurance Commissioner Charles F. J. 
Harrington of Massachusetts announced 
at the public hearing November 18 held 
in Boston to 1944 


compulsory automobile insurance rates 


consider tentative 


that they would result in a saving to the 
public of between $9,000,000 and $10,000,- 
(00 in premiums. At the same time, he 
was confident that the rates would 
produce sufficient premium income for 
the companies to take care of losses and 
to distribute the cost equitably among 
the companies. 

At the hearing Judge Frederick H. 
Chase, representing all of the stock cas- 
ualty companies, declared that Commis- 
sioner Harrington should recognize the 
fact that, if the war should end in the 
middle of 1944, the reductions proposed 
in next year’s rates, based on the gas 
rationing system now in effect, are too 
and would leave the companies 
holding the bag. His objection to the 
reductions was that they were based 
not on experience but on guess-work. 
In response Commissioner Harrington 
said the rates were based on statistics 
and the best experience available, and 
not on guess-work. 

New System of Rating 

Specifically, under the proposed 1944 
setup the old system of rating cars as 
to light, medium and heavy has been 
dropped, and in its place premiums will 
be determined according to the type of 
gas rationing book held by the insured. 
Holders of A rationing books will re- 
ceive a 9% cut over this vear’s premium; 
B ration book holders will pay the same 
premium while the holder of a C ration 
card will pay 12%% additional premium. 
Truck owners’ rates are increased 12%% 
while the rate for taxicabs remains the 
same 

The old system of rating by zones is 
continued and the state is now divided 
into sixteen zones with a different ap 
plication of the base rate for each. Un- 
derwriting, as it is understood in tnsur- 
ance offices, has no place in the scheme. 
Instead, to all intents and purposes, each 
zone pays its own losses out of its own 
annually adjusted premiums. 

Trucking Men Object to Increase 

At the hearing representatives of the 
trucking interests put up strenuous ob- 
jections to the contemplated increase of 
121% and said that they had it on good 
authority that the insurance companies 
had recommended to the Insurance Com- 
missioner that the 1944 rates be left the 
same as in 1943, 

Objection was also registered by hold- 
ers of C ration books who pointed to 
unfairness in the 124%% increase which 
they must pay under the 1944 schedule. 

\t the beginning of the present year 
Commissioner Harrington allowed a 45% 
cut in the base rate for holders of “A” 
gas ration books; 30% discount for hold- 
ers of “B”, or “A” and “B”, books, and 
20% cut for all other owners of private 
passenger cars. 

Letter to Editor of Boston Herald 

An indication of the car driving pub- 
lic’s reaction to the tentative rates set 
up by Commissioner Harrington is shown 
by a letter published in the Boston 
Herald on November 16. After making 
the suggestion that the published 
schedule be tossed into the waste basket, 
the writer, Maynard E. S. Clemons of 
Wakefield, Mass., urges that a new 
schedule be issued “based at least on 
some semblance of justice and equity.” 
He says further: 

“Surely the Herald editorial, ‘Auto 
Rate Paradox’ in Saturday, Nov. 6 issue, 
must bring a blush of shame to the citi- 
zens of Massachusetts, when it pointed 
out the present unfairness of the pro- 
posed rates, although in a sarcastic vein, 
still contained plainly their inequalities. 


large 


At the present time when, by reason of 
the rationing of gasoline, he recognizes 
that the use of it offers a fair basis for 
computing rates, he still incorporates 
the location of a car’s garage as the 
principal element in fixing the rates. 

“Sixteen territories are established by 
him. That means that the citizens of 
those territories differ from each other 
so much that they must pay for such 
difference as he has fixed, although they 
had no choice in the matter and no mat- 
ter how good and careful drivers they 
may be. ‘All men are not free and equal’ 
in rates, even if they are equal in care- 
ful driving. 

“With the use of cars must arise the 
chance of accidents, and the use is now 
fixed by the rationing of gasoline. If 
the Commissioner will embrace the op- 
portunity and use the rationing schedules 
only as a basis for the rates (something 
never before available) he will remove 
the reason for such editorials and ad- 
vance justice.” 





N. Y. RATE CHANGES MADE 


Residence and Outside Theft Policy 
Takes Reductions Effective Nov. 15 
On All New, Renewal Policies 


Reduction in rates has been made for 
the residence and outside theft policy in 
Greater New York territory, effective 
November 15 on all new and renewal 
policies. The National Bureau of C. & 
S. Underwriters in announcing these 
changes points out that a policy written 
to become effective between Sept. 1, 1943 
and Nov. 15, 1943 may be endorsed or 
cancelled and rewritten on the basis of 
the new rules and rates as of its incep- 
tion date. The new manual rates are as 
follows: 

(a) with respect to risks located in 
3ronx and Kings counties, the initial 
thousand charge is reduced from $10.00 
to $7.50 and for each additional thousand, 
from $7.50 to $5.00. 

(b) with respect to risks located in 
New York and Queens counties, the in- 
itial thousand charge is reduced from 
$7.50 to $5.00 and for each additional 
thousand, from $5.00 to $3.50. 

It is further provided that no policy 
effective prior to September 1, 1943, 
shall be endorsed or cancelled and re- 
written to take advantage of, or to avoid 
the application of the new rules and 
rates except at the request of the as- 
sured and at the customary short rate 
charges as of the date of such request 
but in no event prior to November 15, 
1943, 

To facilitate endorsement of policies 
in force, dating on or after September 1, 
1943, which are entitled to the above 
rate reduction, (amounting in the ma- 
jority of cases to $2.50 on an annual 
basis), companies are advising brokers 
to submit lists of such risks. Policies 
dating prior to that date presumably 
will not develop any return credit, as 
the Bureau rules require short rate ad- 
justment of the policy contract and a 
consequent penalty in excess of the 
credit involved. 

These changes apply with equal force 
to the residence burglary portion of the 
combination residence policy, it is 
pointed out. 





Employes of Church Groups 
Covered Under N. D. Act 


Ministers, janitors and other employes 
of religious organizations are covered 
by North Dakota’s compensation in- 
surance act, P. B. Garber, attorney for 
the state workmen’s compensation bur- 
eau, said in answer to an inquiry from 
church groups for a legal interpretation 
of the bureau’s right to compel them 
to take out coverage for employes. 
Prior to this year, he explained, a con- 


PFEIFFER COMPLETES 50 YEARS 


American Surety Officials Fete Him On 
Anniversary; Gifts and Luncheon; 
Now In Its Met. Department 

John M. Pfeiffer of American Surety’s 
metropolitan N. Y. branch, 80 John 
Street, has completed fifty years of 
service with the company, and in observ- 


JOHN M. PFEIFFER 


ance of this milestone he was the guest 
of honor at a testimonial luncheon held 
in the executives’ dining room at the 
home office. On hand to pay tribute 
to Mr. Pfeiffer were F. W. Lafrentz, 
chairman of the board; A. F. Lafrentz, 
president; vice presidents W. H. Ben- 
nem, D. H. Cook, H. P. Dunham, J. E. 
Gibbons, R. B. Hamilton, M. L. Jenks, 
W. E. McKell, F. J. Parry, W. M. Tom- 
lins, Jr. and E. F. Watson. 

President Lafrentz made the congratu- 
latory address, and Chairman Lafrentz 
reminisced on company events and per- 
sonages of 1893. Mr. Pfeiffer responded 
appreciatively. The company presented 
him with a gold fountain pen, and as- 
sociates at the metropolitan branch of- 
fice gave him a white onyx table lamp. 
President Lafrentz also sent a bouquet 
of fifty roses to Mr. Pfeiffer’s house. 


Mr. Pfeiffer is a native New Yorker. 


He entered the employ of American 
Surety as an office boy in 1893 when the 
home office of the company was located 
at 160 Broadway. Starting in the con- 
tract department, he later was trans- 
ferred to the accounting department. 
There he served for about twenty years. 
Then came his transfer to the metro- 
politan branch, in which he served in 
several capacities before devoting his 
entire time to the production of insur- 
ance. 





J. G. NELMS KILLED IN ACTION 


Lieutenant Colonel John G. Nelms, in- 
surance agent and civic leader of Rome, 
Ga., has been reported killed in action 
in the European area. A reserve officer, 
Colonel Nelms was with a coast artillery- 


antiaircraft unit and had been on over- ° 


seas duty since May. He was associated 
with O. P. Willingham in the Willing- 
ham-Nelms Insurance Agency at Rome. 





EUGENE C. MEHRHOF DIES 


Eugene Cornell Mehrhof, head of an 
insurance agency in Montclair, N. J., 
died November 18 at Mountainside Hos- 
pital. He was 74 years old and active 
in Masonic orders for many years. Sur- 
viving are his widow, two sons, a sister 
and four brothers. 





gregation did not need to take out 
compensation coverage on its employes 
and an injured person could bring suit 
only against the congregation for which 
he worked. The revised law makes a 
congregation subject to the compen- 
sation act. 





ONLY TIME BUILDS 


Confidence 


Through all the years—since it 
started business 22 years ago—the 
Pennsylvania Casualty Company has 
fulfilled every obligation to agents 
and policyholders alike. 


It has always strived to serve its 
agents better so they in turn may 
better serve policyholders. The 
Pennsylvania Casualty Company has 
a unique incentive to render the 
best possible co-operation to its 
agents. It helps agents serve more 
efficiently for their own benefit, as 
well as to policyholders. 


That is why the Pennsylvania Casu- 
alty Company, under the capable 
management of capable men, en- 
joys the greatest confidence of 
agents everywhere. 


Valuable Agency Franchises 
opening soon 


PENNSYLVANIA 


CASUALTY COMPANY 


First National Bank Building 
BALTIMORE MARYLAND 











MICHIGAN COMPENSATION CASE 


Supreme Court Holds Failure to File 
Termination Notice Extends Policy 
Ten Days Under Law 
Compensation carriers writing Michi- 
gan risks should file notice of termina- 
tion ten days in advance of expiration 
unless they wish to assume liability be- 
yond the policy term period, said the 
Michigan Supreme Court in a current 
cpinion upholding a death claim against 
General Accident, despite the fact that 
the accident involved occurred after 
expiration date of the General’s policy 
and after a new contract with Lumber- 
men’s Mutual Casualty had been placed 

in effect. 

The case, LaVern Zielke v. A. J. Mar- 
shall Co. and the two insurers, followed 
death of an employe from an industrial 
accident and the sole issue involved was 
which of the carriers should assume the 
loss under the statute. 

The General Accident had filed notice 
of termination on the date the policy 
expired, thereby automatically extending 
the life of the contract for an additional 
ten days, since the law provides that 
compensation coverage shall remain in 
effect for ten days after the compensa- 
tion, division of the Labor and Industry 
Department receives notice of termi- 
nation if no notice has been received 
that another carrier has assumed the 
risk, 

“There is no reason,” the court said, 
“why an insurance company cannot give 
notice of termination ten days before the 
end of the term of its policy and in 
event of a renewal, file a new accep- 
tance. This makes for orderly procedure 
in accordance with law so that an in- 
jured employe or defendants may from 
the records of the department determine 
the insurer on the date of an accident.” 


” 





SELLS IOWA AGENCY 


J. J. Mulder, local agent at Reinbeck, 
Ia., for a number of years, has sold his 
agency to E. H. Koht who operates the 
Service Insurance agency at Reinbeck. 
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Managers in National 
Capital Form Ass’n 


ALL LINES OF INS. REPRESENTED 


Guy E. Mann of Aetna C. & S. Heads 
Washington, D. C., Organization; 
Constructive Step Takea 





HONOR FOR DODD BRYAN 


North America’s Metropolitan Phila. 


Manager Elected President of Surety 
Underwriters Ass’n of That City 


Dodd Phila- 
delphia metropolitan department, North 
American Companies, and who is one of 
the ablest of that 


Bryan, general manager, 


branch managers of 

















Company riunagers for ca sualty, 


surety, fire and marine companies in 
Washington, D. C. 


elected oficers and adopted 


have formed an or- 


vanization, 


a constitut'on. The move is significant 


in that all -hes of the business will 


be represented tm a cooperative grou 
which has as is purpose “to fo ter and 
support practices in the insurance busi- 
“ness that wll benefit the public, the 


companies and the producers.” 


Guy E. Mann, manager for the Aetna 
Casualty & Surety, was elected presi- 
lent; Charles F. Holden, general mana- 
ger, North America Companies, vice 


president and chairman of the executive 
Howard M. Starling, 
Washington 





committee ; mana- 


ger of the office Associa- 


tion of Casualty & Surety Executives, 
was elected Secretary-Treasurer. These 
officers, together with the following, 
comprise the executive committee; Wil- 
liam E. Stansbury, manager, Globe In- 
demnity; Frank B. Burdsall, resident 
manager, America Fore Group; and L. 
C. Rosenkrans, resident vice president, 


Fidelity & Deposit. 

In accepting the 
Mann the need for 
ganizations of company men 
all branches of the business, and recom- 
mended that similar groups be formed’ 
in other communities so as to consoli- 
date activities in line with the multiple 
line interests of the various companies 
and fleets. In so doing, said Mr. Mann, 
the managers will make it possible to 
serve the public, the companies and the 
producers with greater efficiency. 

“We feel we are taking a very con- 
structive step,” said Mr. Mann, “one 
which could be emulated in all other 
cities where companies have managers 
and suggest the extension of this weld- 
ing of interests to the intra-company 
organizations themselves.” 


presidency, Mr. 
such or- 
embracing 


stressed 


LOYALTY GROUP PROMOTIONS 
J. BD. McNally a Sup’t in 
N. Y. Office; P. J. Sheridan Succeeds 
Him as Bonding Superintendent 
Joseph D. McNally is the newly ap 


pointed superintendent of casualty and 
surety underwriting divisions in_ the 
New York office of Loyalty Group's two 


carriers, the Commercial Cas- 
Metropolitan Casualty. Pre- 


viously, for 


casualty 
ualty and 


some years, he has been 
bonding depart- 


companies in New 


superintendent of the 
ment of the two 


York. He has a wide acquaintance on 
the Street, his career having started 
years ago with National Surety. 


His successor as bonding department 
superintendent is Philip J. Sheridan 
whose career began in Loyalty Group’s 
home office contract bond department. 
He has had prior experience in Tren- 
ton, aeicnestin and euemondae 


PRIZE FOR RALPH HAWKINS 


Ralph 
the New 


Hawkins, surety 
Amsterdam Casualty’s New- 
ark, N. J. office, and Mrs. Hawkins re- 
cently won first prize in their home 
town Harvest Show for the quality and 


anager in 





size of vegetables and flowers grown 
in their garden. The Hawkins live in 
Glen Ridge, N. 









DODD BRYAN 


been elected 
Underwriters’ 
Other new 
Schwefler, 


recently 
Surety 
Association of Philadelphia. 


organization, has 
president of the 


officers elected are Herman F. 


lidelity & Deposit, vice president; Her- 
bert Cooper, Home Indemnity, secretary, 
and S. Royden Flanning of Hare & 
Chase, treasurer. The latter two were 


re-elected. 

The association’s executive committee 
for 1943-44 in addition to aforenamed 
officers Moore, Hartford 
Accident & Indemnity; James A. Mackle, 
American Surety; James D. Latham, 
Aetna Casualty & Surety, and William 

sartley, Maryland Casualty. This organ- 
ization is one of the most active in 
Philadelphia and has been a constructive, 
stabilizing force in a highly competitive 
field. 

The association, which is about thirty- 
five years old, has as its objective the 
promotion of corporate suretyship gen- 
erally with particular emphasis on the 
interchange of information between 
companies and uniform treatment of 
the public. 

President 


includes Fred 


Bryan has been with the 
North America group for the past 
twenty-one years. His first post was 
as manager of the bonding department 
in Philadelphia having previously occu- 
pied a similar post for the Fidelity & 
Deposit. Shortly thereafter he was put 
in charge of the casualty department; 
about five years ago he assumed super- 
vision of the fire and marine activities 
in the Philadelphia ‘metropolitan area. 

President Bryan is a popular choice 
for the presidency. Before assuming gen- 
eral managership of the North American 
Companies’ Philadelphia metropolitan 
department he ran the Indemnity Insur- 
ance Co. of N. branch in downtown 
Philadelphia and established a fine record 
in both production and underwriting ex- 
perience. 


SUDBURY ASS’N PRESIDENT 
J. J. Ferry has been elected 
dent of the Sudbury, Ontario, 
Casualty Insurance Agents’ 


for the 1943-44 term. 


presi- 
Fire & 


Association 


H. R. Kendall Receives Huge Plaque 

























President George R. Kendall (left) is shown congratulating his brother, 


Chairman H. R. 


Kendall. 


Board Chairman Harry R. Kendall of Washington National is shown in the pic- 
ture above standing beside the huge testimonial plaque which was presented to him 
by the home office and field staffs of the company, in recognition of his fiftieth anni- 


versary in the insurance business. 


Presentation was made by George R. Kendall, 


his brother, who is president of the company. The plaque is one of the largest let- 
terpress printing jobs ever produced in this country, weighing between three and 


four hundred pounds. 





J. R. Garrett Describes New 
Cardinal Accident Policy 


James R. Garrett, manager of the 
Eastern A. & H. department of Na- 
tional Casualty in New York City, an- 
nounced this week a new accident con- 
tract called the Cardinal accident policy 
with blanket reimbursement, 
which his company has recently put on 
the market. The reimbursement rider, 
in his opinion, is an outstanding feature 
of this policy being in the sum of $500. 


medical 


Says Mr. Garrett: 
“Premiums are extremely reasonable 
--for example—in the triple A class, 


$50 a week and $1,000 accidental death 

26.50 a-year. Medical reimbursement, 
$500, in that same class is $9.50 annu- 
ally. There is no increase for age be- 
cause all males are covered, ages 16 to 
6: inclusive, at the same stated rate, 
and females ages 16 to 59 inclusive. In 
addition to the premium there is a fee 
of $2, and the commission is the entire 


proceeds of the fee of $2 plus 25% of 
the premium.” 
As to coverage, Mr. Garrett points 


out that the insuring | clause reads “ac- 
cidental bodily injury” instead of “acci- 
dental means.” Weekly indemnities are 
paid for 300 weeks. Loss of life, limb 
or sight is payable if it occurs within 
180: days following the injury. Weekly 
indemnity, furthermore, is paid up to 
time of the principal sum loss and in 
addition to amount specified for such 
principal sum or dismemberment loss. 
Double indemnity clause does not con- 
tain requirement of wrecking. There’s 
also the pyogenic infection clause, in 
addition to registration and identifica- 
tion, as well as a grace period in pay- 
ment of premium. 

Mr. Garrett sums up that “exceptions 
are few in number; not a handicap to 
sale of policy which is renewable. by 
mutual agreement. It contains no can- 
celation clause.” Finally, indemnity is 
paid for inability to perform duties of 
“his” occupation—not “any” occupation. 





est in es . ” 





“Lefty” Holway, General Agent of 
Provident Mutual, in Vermont, who is 
visiting New York for a few days, was 
impressed by the crowded hotels. After 
checking in at one where he was lucky 
enough to get a room, he walked over 
to the elevator, said “Going up?” and 
the man said: “I dunno; I just stepped 
in here to change my underwear.” 

a aa 


All out-of-towners coming to New 
York this year, seem to have but one 
objective. They want to see “Oklahoma.” 
And unless they want to pay big pre- 
miums for tickets, it’s practically im- 
possible. If you want an example of 
what we mean, on August 5 the writer 
sent $35.20 to the box office of the St. 
James Theatre, which houses the hit, 
and asked for eight orchestra seats. This 
was a mail order. And, on November 
19 the tickets were received at our of- 


.fice. They were for Monday night, Feb- 


ruary 7th, 1944. Get the idea, now, boys? 
“Oklahoma,” indeed! 


* * * 


Bob Hope says “A Marine is a booby- 
trap on our side.” 


ee oe 


Some fellows think a pawn broker is 
owpT ” 
The Loan Ranger. 
x ok  * 


Kenilworth H. Mathus, editor of the 
Casualty & Surety Journal, says: “Esprit 
de corps is French and means ‘see if she 
has a sister.’” 


—Mervin L. Lane. 





NATIONAL COUNCIL’S MEETING 
_Annual meeting of the National 
Council on Compensation Insurance 
will be held Thursday, December 2, in 


New York City. 
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Auto Assigned Risk Plan 
Approved for Canada 


McNAIRN MAKES STATEMENT 


Amendments to Uniform Auto Insur- 
ance Acts also Recommended for 
Enactment; Other Changes 


he Association of Superintendents of 
In-urance of Provinces of Canada has 
given approval to the 
th: assigned risk plan, according to 
Hartley D. McNairn, Ontario superin- 


introduction of 


te. dent, who is secretary of the associa- 
tion. However, the association is of the 
op nion that the draft plan submitted 
by the All Canada Insurance Federation 
for adoption in British Columbia should 
be extended to provide insurance for 
persons not required to file proof of 
financial responsibility and who would 
otherwise be eligible under the plan. 

he association, Mr. McNairn also re- 
veals, has approved the principle of ex- 
tending the protection of the absolute 
liability provisions of the automobile 
part of the insurance acts to fare-pay- 
ing passengers; such protection where 
passenger hazard insurance is required 
by law is to be given to the extent of 
the limits so required. 

Mr. MeNairn’s report also indicates 
that there will be recommended to the 
provinces involved that the following 
amendments to the uniform automobile 
insurance acts be enacted: 

“(1) Subsection 5 of section 205 (Ontario) 
and the corresponding subsections in the Acts 
of the other provinces be amended by prefix- 
ing thereto the words ‘Subject to subsection 
(5a)” 

“(2) The 
and inserted as subsection (5a) of section 205 


following subsection be enacted 
in the Ontario Act and in a corresponding po- 
sition in the Acts of the other Provinces: 
“(5a) Where a policy provides for extended 
coverage in respect of loss or damage result- 
ing from bodily injury to, or the death of, 
any person being carried in or upon, or enter- 
ing, or getting on to, or alighting from, an 
automobile operated in the business of carry- 
ing passengers for compensation or hire sub- 
section (5) shall apply only to that part of 
such extended coverage, 
““(a) which exceeds any minimum cover- 
age required by this Act; or 
“(b) where a greater minimum coverage 
is required under or pursuant to any other 
Act of, or in force in, the province, which 
greater minimum cover- 


exceeds any such 


age.” 


HAWKEYE CASUALTY’S MOVE 


Entering Bonding Field with Exception 
of Bankers Blanket Bonds; Names 
D. L. Ball to Head New Dep’t 

\ fidelity and surety division has been 
opened by the Hawkeye Casualty of 
Des Moines with David L. Ball of Kan- 
sas City as its manager. The ccmpany 
llas received the necessary departmental 
approval from a number of mid-west 
tates to write bonding lines and ex- 
cts to get supplies in the hands of its 
ents before January 1. All the surety 
Imes will be written with exception of 
bankers blanket bonds. 

Mr. Ball, previously twenty-eight 

ars with the United States F. & G.,, 

a graduate of Kansas City school of 

V, 


Anchor Casualty to Start 
Writing Surety Around Jan. 1 


\nchor Casualty of St. Paul will start 
iting bonding lines around the first of 
4, and has appointed Donald D. Jenne 
head the newly formed department. 
author and publisher of the 
uretymaster,” an educational service 
bonding lines. Widely experienced 
casualty lines as well as surety, Mr. 
nne began his career with Travelers 
demnity and was later connected with 
e United States F. & G. His work 
ith the Suretymaster Co. of America 
ill continue. 


€ 


Yorkshire’s Will Wrightem 


Bows to Men in Armed Forces 

Will Wrightem, field correspondent 
of the Yorkshire Fleet in this country, 
whose inspirational messages have al- 
ways been a stimulation to agents of 
these companies, hits a popular chord 
in his latest, contained in the Novem- 
ber edition of “TYG,” 
the fleet. Directed to the 
men in the armed forces the 
reads: 

“No need 


organ of 
Yorkshire 


message 


house 


for me to tell you of the 


splendid work you are doing—no need 
for me to cite your courage and sacrifice 
—All the world knows of these things 
and The thought I 
would express to you is directed from 
one member of the Yorkshire Family to 
another—it is the 


cheers you on. 


reaffirming of our 
interest and of the constant 
feeling which we all have for the wel- 
fare and future of our fellow TYGites. 

“We know that when this war is over 


common 


you will be coming back to the York- 
shire. Your experience will be vivid be- 


fore you—your interests will have 


broadened. You may wonder just how 
you are going to find a proper place 
in a business which may seem too tame 
—too slow. Don’t forget—this business 
is a constructive, virile part of the life 
of the country—it will have many great 
responsibilities in the years to 
and you are a part of that future. 

“The Yorkshire will do its utmost 
to enable you to enjoy your return to 
civil life and will welcome your help 
and interest in furthering the growth 
and prosperity of this family. The 


come 


Yorkshire is going ahead after this war 
and you are a part of the Yorkshire— 
the Yorkshire is a part of you. 

God speed your victorious return.” 


“ 








FIDELITY AND SURETY BONDS 
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Substantial Progress Seen in Comp. 
Rating Program by Stock Companies 


The casualty research committee of 
the Association of Casualty & Surety 
Executives, at a meeting in New York 
on November 18, announced further sub- 
stantial progress of the stock companies’ 
new program for the rating of work- 
men’s compensation insurance. 

The committee, which developed the 
plan after months of study and work 
in close collaboration and cooperation 
with agents’ and brokers’ groups and 
additional representatives of the capital 
stock companies having membership in 
the Association, reported that as of 
November 18 the plan was in effect or 
had been approved by twenty-two states 
and the District of Columbia. 
Endorsed by Two More Agents’ Assns. 

Two additional state agents’ associa- 
tions also have thrown their support be- 
hind the plan. The Virginia Association 
of Insurance Agents, Inc., endorsed the 
program on November 4 and directed its 
president to personally advise the State 
Bureau of Insurance of their decision. 
Similarly, the Minnesota Association of 
Insurance Agents approved the plan and 
agreed to sponsor it before the state 
authorities. In accordance with this ac- 
tion, the Minnesota Compensation Rat- 
ing Bureau was requested by the agents’ 
association to present in its name to the 
Compensation Insurance Board a recom- 
mendation for further consideration and 
early approval of the plan. 

The states in which the plan is now in 
effect follow: Alabama, Arkansas, Con- 
necticut, Florida, Idaho, Illinois, Towa, 
lowa, Kentucky, Maryland, and Mich- 
igan, 

Also Montana, Nebraska, New Hamp- 
shire, New Mexico, North Carolina, 
Oklahoma, Rhode Island, South Caro- 
lina, South Dakota, Vermont, and Ris- 
trict of Columbia. 

In addition, it has been approved to 
become effective in the following states: 
Maine—effective November 30, 1943; 
Texas—effective January 1, 1944. 

The committee noted with pleasure 
the statement of Casualty Insurance 
Commissioner J. Gibbs of Texas in 
announcing the approval of the program 
for use in that state. Commissioner Gibbs 
said: 


Texas Commissioner’s Statement 


“Tt is the opinion of the Board that 
gradation of administrative, payroll aud- 
it, field supervision and acquisition ex- 





Employers’ Liability Wins 
Verdict in Cincinnati Case 


in Common Pleas Court, Cin- 
cinnati, has returned a verdict for the 
defense in a suit by the Central Trust 
Co. against the Employers’ Liability 
\ssurance Co. The trust company sued 
as executor and trustee of the estate of 
Dr. Edwin S. Wiggers, for $10,000 as 
double indemnity on a $5,000 accident 
policy carried by the retired physician. 

Dr. Wiggers lived at the studio of 
Charles S. Todd, an artist. Fire started 
there January 11, 1942. Dr. Wiggers 
was assisting in removing valuables when 
he collapsed and died. Double indemnity 
was claimed on the ground that Dr. 
Wiggers was overcome by smoke which 
caused his death. The jury agreed with 
the insurance company’s claim that Dr. 
Wiggers suffered from heart trouble and 
death resulted from this. 


A jury 





MARTHA THOMS IN HOSPITAL 


Martha Thoms, editor of “Spotlight,” 
official bulletin of the Insurance Women 
of Maryland, is at Baltimore General 
Hospital where she is recuperating from 
an operation. Publication of “Spot- 
light” is suspended until Miss Thoms 
returns to her office. 


pense elements, if done on an equitable 
basis, is fundamentally sound. In its 
deliberations, the Board has taken into 
consideration specific data on expense 
elements for the various types of car- 
riers; the specific data on all risks re- 
lating to the expense elements and the 
actual costs in connection therewith; 
and, data reflecting the costs on the 
items of General Administration and 
Payroll Audit on risks producing $1000 
or more in annual premium. Careful con- 
sideration has been given in connection 
with the item of Acquisition or Agency 
Costs. 

“Consideration has also been given to 
the advisability of starting the expense 
gradation at a point less than $1000, ana 
thought has also been given on whether 
different discounts from those proposed 
should be used on risks coming within 
the larger premium group brackets. 
Much study has been given to the many 
ramifications of the proposal, including 
whether such gradation of expenses is 
unfair, unreasonable or discriminatory to 
a risk which produces $1000 or less in 
annual premium. 

“It is the considered opinion of the 
Board that the plan is not discriminatory 
to the smaller premium risks or to any 
size risk, for that matter, as discounts 
are uniform for all risks up to any given 
amount of premium and the higher dis- 
counts apply only to that part of the 
premium within a higher bracket.” 





CLARIFIES MICHIGAN ACT 


Industrial Commission Construes Com- 
pensation Penalty for Delay in Report- 
ing as Discretionary 


To clear up misunderstanding over a 
1943 amendment to the Minnesota com- 
pensation insurance act, the Industrial 
Commission has drafted a statement cov- 
ering its interpretation of the amend- 
ment. 

The amendment penalizes employers 
or insurers for delay in making compen- 
sation payments but whether the impo- 
sition of the penalty is mandatory or 
discretionary on the part of the Indus- 
trial Commission was not clear and when 
the commission began getting inquiries 
and complaints on the subject it was de- 
cided to hold a conference to determine 
upon a clear-cut interpretation of the 
amendment. 

About 100 insurance company claim 
agents and other representatives recent- 
ly met with all three members of the 
commission and aired their views on the 
amendment. As a result the commission 
decided to interpret the amendment im- 
posing a penalty as discretionary rather 
than mandatory and that the penalty 
clause shall apply only in the case of 
delays in making payments to cover dis- 
abling injuries. 


LIMITS SUBROGATION WAIVER 


Chubb of WSA Agrees Compensation 
Waiver for Stevedore Risks Shall 
Apply Only to United States 

Percy Chubb, director of wartime in- 
surance of the War Shipping Adminis- 
tration, has expressed agreement with 
the view of the Compensation Insur- 
ance Rating Board of New York that 
the waiving of subrogation under the 
compensation policy for stevedoring 
risks against the United States of 
America should be limited to the United 
States. 

Since adoption by the compensation 
companies of the waiver endorsement 
against the United States, General 
Manager Henry D. Sayer of the board 
has been in correspondence and con- 
ference with officials of the WSA as 
to whether or not the endorsement 
should be extended to include instru- 
mentalities and agents of the United 
States. 

Mr. Chubb has now forwarded to the 
board a letter which confirms the 
board’s position that the waiver should 
apply only to the United States itself, 
saying in part: 

“While the Warshipsteve and War- 
shiptermop contracts, which are the 
stevedore and terminal contracts re- 
spectively, are not being revised at this 
{ime, we are now in a position in spite 
of contrary requirements of these con- 
tracts, to accept in connection with 
compensation policies, a waiver of sub- 
rogation against the United States of 
America. Our requirements in connec- 
tion with bodily injury and property 
damage liability policies remain  un- 
changed — these will still require a 
waiver of subrogation against the 
United States of America, its instru- 
mentalities and agents. 

“The revised requirement in connec- 
tion with compensation policies, which 
is the coverage in which you are inter- 
ested, will be applicable to new and 
renewal policies effective on or after 
October 21, 1943, but will also apply to 
outstanding policies where the waiver 
of subrogation against the United 
States of America, its instrumentalities 
and agents has not heen obtained or 
has been disapproved.” 





Michigan Employers To Save 
$2,500,000 Under New Plan 


Insurance Commissioner David A. 
Forbes of Michigan estimates that the 
new program of the National Council on 
Compensation Insurance which excludes 
overtime wages in calculating workmen’s 
compensation premiums will result in a 
saving to Michigan poe fag ranging 
from $2,500,000 to $3,000,000 a year, re- 
ducing or canceling out the entire in- 
creased cost that had been anticipated 
as a result of the 1943 legislature’s 
liberalization of the compensation law. 

The new program was proposed by the 
rates committee of the National Council 
as a wartime emergency measure, and 
became effective as approved in various 
states on payrolls earned on and after 
October 1. 
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RULES ON 


Michigan Department Denies Women 
Workers With Employed Husbands 
Can Insure as Family Heads 


The increasing number of women in 
well-paid war industry jobs is creating 
some problems in Michigan with relation 
to group hospitalization contracts, it was 
revealed recently by Insurance Com- 
missioner David A. Forbes -who_ has 
asked John Wickstrom, head of the De- 
partment’s health and accident division, 
to write the companies setting forth the 
Department’s position on two of these 
issues. 

It has been brought to the Depart- 
ment’s attention that some health and 
accident carriers have been insuring 
these women workers as the chief or 
sole breadwinners of their families, even 
permitting the women, in some cases, 
to list their husbands as dependents in 
order that the whole family might be 
brought - under group hospitalization 
coverage. In other instances there has 
been too great laxity in writing of 
“family expense” policies, the department 
has found, wives being signed as heads 
of families in some such cases although 
living with employed husbands. 

Mr. Wickstrom, with the Commission- 
er’s approval, has written the carriers 
issuing such contracts, advising them 
regarding statutory provisions and (e- 
manding that abuses be corrected. An 
Attorney General’s opinion was obtained 
in advance to be certain that the De- 
partment is standing on firm legal 
ground. It is pointed out in the letters 
that working wives may not class their 
husbands as dependent under group hos- 
pital contracts unless actual dependency 
exists, resulting from physical or mental 
disability on the part of the spouse. 
the majority of instances, it is said, | 
husband has been found to be employ: 
also, but in an employment in which 1! 
group insurance facilities were not ave 
able. 

It is further being pointed out to tie 
carriers that wives may not be cons 
ered as heads of families, in writ 
family expense contracts, unless they 
tually hold that status legally. Wives 
men in the armed forces, it was agre 
may assume the role of family head 
the purpose of purchasing family ins! ’- 
ance protection for dependent childr: a. 


NAME BACH IN CALIFORNIA 


Ralph E. Bach, San Diego, was elec! 
president of the California Associat 
of Insurance Agents at its annual me 
ing at San Francisco, November 15- 
Neal Harris, Oakland, was elected \ 
president; Walter W. Robinson, Sat 
Bernardino, secretary-treasurer, and | 
W. Carpenter, Petaluma, national sté 
director. 
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“You control the account with this card’’ 


“*Yes, Bill, here’s one of the most important 
features of tna Plan service. It’s the Control 
Card — an integral part of the Atna Plan 
and another exclusive, copyrighted Atna 
advantage. 

““As you know, Bill, you can’t put a client’s 
insurance program in order and then forget 
about it. Conditions change. You’ve got to 
review his insurance from time to time and 
make adjustments or his whole program will 


soon be out of date again. 


A TNA CASUALTY AND 


‘“That’s where the Control Card comes 
in. With this Card as a basis, you set up a 
definite and systematic plan for periodic 
check ups which enable you to keep a client’s 
insurance in order with a minimum of time 


and effort. 


“But that’s not all. As a result of these 
frequent reviews, you write considerable new 
business — probably as much again as you 
wrote following the original survey. And 


usually that’s a lot!’’ 


SURETY COMPANY 


AFFILIATED WITH 4ZTNA LIFE INSURANCE COMPANY 
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AUTOMOBILE INSURANCE COMPANY 
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STANDARD FIRE INSURANCE COMPANY 


CONNECTICUT 








